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NEED FACILITIES FOR 
AMERICAN CONCERNS 





People Should Urge Liberaliza- 
tion of the Laws to Permit 
Reinsurance Activities 





ELASTICITY IS DEMANDED 





Institutions Here Are Handicapped 
Because of Exactions Imposed by 
the Various State Laws 





NEW YORK, Dec. 18.—General re- 
gret is expressed here that nothing 
definite was recommended by the in- 
surance commissioners at their recent 
semi-annual meeting in New York with 
regard to legislation for a bettering of 
the reinsurance and retrocession situ- 
ation. It is felt that the need is most 
urgent and that this country has* never 
had a more inviting opportunity for 
preparing the way for American fire 
insurance to come into its own in this 
important field. Enquiries by THE Na- 
TIONAL UNDERWRITER among prominent 
underwriters here have elicited nu- 
merous propositions that are full of 
promise if they could be translated into 
legislative action. 

It is believed, for instance, that such 
a law as that of Massachusetts—modi- 
fied forms of which are on the statute 
beoks in eight or ten states—abso- 
lutely kills reinsurance, in that it pro- 
hibits business being ceded to any 
company that is not licensed in that 
state. Under the Massachusetts law 
of 1914 no distinction is made between 
reinsurance and_ retrocession com- 
panies, 

Provisions of New York Law 


The New York law, on the other 
hand, runs directly counter to this. In 
this state not only a direct writer but 
also an authorized reinsurance com- 
pany may place a portion of its liabili- 
ty in unauthorized companies, provided 
it maintains the full reserve against its 
liability and pays the full statutory pre- 
Mmium tax. This is also the law of a 
number of states. Consequently there 
exist counter conditions which will 
have to be met eventually by a de- 
clared American policy and by uni- 

(CONTINUED ON PAGE 7) 


AETNA (FIXME) INSURANCE CO. 


AETNA FIRE UNDERWRITERS DEPARTMENT 
of Hartford, Conn. 
The policyholders of this Company are 
EXEMPT 
at time of a conflagration from the haunting fear that funds to pay will 
be insufficient. Agents conveniently located throughout the country. 
WM. B. CLARK, President 


Western Branch, Insurance Exchange, Chicago 


THOS. E. GALLAGHER, General Agt. 
L. O. KOHTZ, Ass’t Gen’l Agt. ‘ R. B. IVES, Asst. Sec’y 








Full War Cover, Explosion, 
Marine and Fire 
Insurance and 


Allied Lines 











American Eagle Fire Insurance Co. 


Its Management is a Warranty of Prompt and Equitable 
Settlement of Every Honest Claim 


HOME OFFICE 


PACIFIC COAST DEPT. 
80 Maiden Lane, New York 


San Francisco 


HENRY EVANS, President 











FEDERAL LICENSE 
ORDER A SURPRISE 





May Hit at Russian and Swedish 
Branches of Companies in 
America 





UNDERWRITERS CONFUSED 





Various Guesses as to Reason for Pres- 
idential Order—Some Man- 
agers Are Piqued a 





NEW YORK, Dec. 15—United States 
managers of foreign fire insurance com- 
panies are amazed and dumbfounded 
over the executive order of President 
Wilson, issued Dec. 7, and received here 
yesterday, prohibiting such companies 
from operating in this country after 
Feb. 1 next unless they shall by that 
time have received licenses from the 
Treasury Department giving them au- 
thority so to do. Considerations of 
safety to the United States are ad- 
vanced by the government ii defense of 
this extraordinary requirement, but thé 
managers of the foreign companies, in 
personal opiniotis expressed to a repre- 
sentative of THE NaTionaL UNDERWRITER, 
confess themselves taken completely by 
surprise and as being utterly unable to 
see any adequate reason for such ac- 
tion. While recognizing that “there’s 
not to make reply,” they freely predict 
confusion on this side of the water and 
wrath on the other. 

Text of President’s Order 


The President’s order was written at 
the White House under date of Dec. 7, 
and is entitled: “Supplemental to Ex- 
ecutive Order of Oct. 12, 1917, Vesting 





EDWARD MILLIGAN, President 


GEORGE M. LOVEJOY, Vice-President JOHN B. KNOX, 


THOMAS C. TEMPLE, Secretary GEORGE C. LONG, JR, a 
THEODORE F. SPEAR, Ass’t Sec’y HENRY P. WHITMAN, Ass’t See’ 
FRED C. GUSTETTER, Ass’t Sec’y EDWARD V. CHAPLIN, Ass’t See'y 


Surplus to Policy-holders . e a 
Total Losses Paid . ° 500, 


Cash Capital - Three Million Dollars 


$ 9,756,000 








> Reinsurance Reserved , , . $5,996,730 
‘ 4 Reserve for Outstanding Losses and all other 
q 3 Claims , ; P ; 658,699 
: Vy } = . NET SURPLUS ° e e . 6,745,963 
ei Total Assets - - $16,503,963 
: - 





Power and Authority in Designating 
Officers and Making Rules and Regula- 
tions Under Trading With the Enemy 
Act and Title VII of the Act Approved 
June 15, 1917.” The precise wording is 
as follows: 


By virtue of the authority vested in 
me by “An Act to Define, Regulate and 
Punish Trading with the Enemy and for 
Other Purposes,” approved October 6, 
1917, I hereby make the following or- 
ders, rules and regulations: 

I. I hereby prohibit any and all foreign 
insurance companies from doing business 
within the United States after Feb. 1, 
1918, unless such companies shall first 
obtain from the Secretary of the Treasury 
licenses to do business. 

II. I further hereby vest in the Sec- 
retary of the Treasury the power and 
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Total Assets oe em 





= United States  - 


United States Branch Statement January 1, 1917 


Net Surplus above all Liabilities in the 


NORTH BRITISH & MERCANTILE 


UNITED STATES BRANCH—76 WILLIAM STREET, NEW YORK CITY 





$9,186,914.00 
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3,611,051.00 


FUNDS are held solely for the protection of 
policyholders and creditors in 
the United States 
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POOR WATCH SERVICE 


CONDITIONS ARE STARTLING 





Inspections Should Be Made at Night 
to Ascertain Efficiency of the 
Men at Work 





Investigation has shown that a great 
deal of the watch service installed since 
the commencement of the war is totally 
inefficient. A lot of it, in fact seems 
to be merely camouflage. It complies 
only with the letter of instructions from 
state fire marshal and the letter of re- 
quirements from insurance companies. 

Reports on watch service from va- 
rious points would seem to indicate that 
companies will have to check this up 
in more than a desultory way. If they 
really want to get the best results from 
the present conservation campaign they 
will have to check up on watchmen in 
plants where watchmen are considered 
absolutely essential. They will have 
to do this by night visits of inspectors 
through various plants. 


‘What One Inspector Found 


The situation is probably best set 
forth in a report made by J. W. Just, 
Ohio special agent of the Millers Na- 
tional, to his company. In part, he 
says: as 

I have made five mid-night visits to 
different plants within the past week, and 
in no case have I found the watchman 
service efficient. A brief memoranda of 
the conditions might be of interest: | 

No.1. A one-armed watchman, carrying 
an oil lantern, five A. D. T. stations, seven 
minutes to make his rounds, working in 
the intervals, pay $16 per week. (We, 
through the United States attorney, had 
placed a new man at $21 and 12 A. D. T. 
stations, electric lantern.) 

No. 2. Two watchmen. One inside, one 
out. Outside man no stations. Inside man 
pulls one A. T. station one hour, one 
the next, and all five every third hour. 
We required him to miss his 11 o’clock 
box, and it was 11:50 when the messenger 
arrived to learn the trouble. It seems he 
is allowed 30 minutes’ grace before he 
starts out, so on a one-box pull he has 
an hour and a half between pulls. 

No.3. One watchman on a mammoth 
plant, no clock or A. D. T. Thirty minutes 
to make his rounds, and plant less than 
ee covered if he makes any trip 
at all. 


Many Watchmen Careless 


No.4. Three watchmen; two outside, one 
inside. We walked entirely around the 
plant without being challenged or finding 
a watchman. We were permitted inside 
and spent an hour inside; left the plant 
without ever showing our credentials. 

No.5. Walked into the plant and all 
over it, later finding a watchman and a 
laborer telling stories in the office. No 
watch-clock or other time detector, and 
all doors unlocked. 

In only one case cited above, No. 2, were 
we required to show any credentials. All 
of the above are very large plants, and the 
conditions constitute nothing short of 
criminal negligence. 

The man who would know something 
about the watch system must the 
watchman, and talk to him. The average 
watchman does not know what to do in 
an emergency. No. 1 did not know where 
the extinguishers were—and couldn’t have 
used them if he did. 


Wisconsin Notes 


A volunteer fire department has been 
organized at Cobb, Iowa county, Wis., 
and wil purchase equipment. 


Local agents and citizens of Waukesha, 

is., have decided the time has come to 
replace the old volunteer fire department 
with a paid department. 

Racine county, Wis., has recently ap- 
propriated $600 for lightning rods for the 
outbuildings of the Racine County agri- 
cultural training school farm. 


Benjamin M. Weil, vice-president and 
general manager of Benj. M. Weil’s Sons, 
Milwaukee, has been elected to member- 
ship in the Milwaukee Chamber of Com- 
merce. 


J. H. Johnson, Cumberland, Wis., who 
recently was elected sheriff of Barron 
county, has resigned as_ secretary and 
manager of the Oak Grove Farmers Mu- 
tual Fire of Barron. C. S. Garrett, presi- 
dent has been elected to fill the position 
and to succeeded as president by Frank 
Roemhild. 





John Hutchinson, representative of the 
National Insurance Federation, is in 
Nebraska organizing county branches of 
the state. He has organized branches at 





FRED S. JAMES 
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EAGLE & BRITISH DOMINIONS INS. CO., Ltp., 
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GETSAFTERNEW CONCERN 


INJUNCTION SUIT IS BROUGHT 





Illinois Attorney-General Smokes Out 
Interinsurers Manufacturers Ex- 
change for Law Violation 





Suit has been brought in the superior 
court at Chicago by Attorney-General 
Brundage of Illinois, against the Inter- 
insurers Management Company, the In- 
terinsurers’ Manufacturers’ Exchange 
and the unknown members thereof, and 
the Andrews Wire & Iron Works, a 
corporation. The suit asks for an in- 
junction to restrain the Interinsurers’ 
Management Company, which is attor- 
ney-in-fact for the Interinsurers Man- 
ufacturers’ Exchange, from carrying 
on the business of fire insurance with- 
out securing from the state insurance 
authorities a license to transact busi- 
ness. 
The petition for an injunction charges 
that the defendants are transacting the 
business of fire insurance as interinsurers 
without authority of law. The Andrews 
Wire & Iron Works is said to have a 
policy issued by the Interinsurers’ Manu- 
facturers’ Exchange through the _ Inter- 
insurers’ Management Company. attorney- 
in-fact. Nearly 100 policies, it is under- 
stood, have been placed by the concern 
and the premiums collected. 

Penalties Are Prescribed 
The statute governing interinsurance 
provides that the policy contract written, 
or risk assumed, shall be deemed a viola- 
tion of the act. The penalty for engag- 
ing without the authority of the state, 
in the business of interinsurance or 
Lloyd contemplated by the act is not 
less than $500, nor more than $1,000. If 
there is a conviction under the act the 
statute says that the “court shall as a 
part of the judgment, order that the de- 
fendant to committed to the common 
jail of the county until the fine and 
costs are paid, such committment not to 
exceed 30 days.” 

It is said that the defendant company, 
acting as attorney-in-fact, had some 
correspondence with the insurance de- 
partment early in the current year with 
reference to its organization, but as 
stated, the interinsurance concern has 
never received such authority from the 
state to transact business. 


GERMAN OF PITTSBURGH PLAN 








Will Change Its Name at the Annual 
Meeting of the Stockholders 
Next Month 





The German Fire of Pittsburgh is an 
old established American company, its 
stockholders being American citizens. 
It enjoys a fine reputation. Secretary 
A. H. Eckert says, however, that the 
present name has misled many persons 
into thinking that it is a foreign com- 
pany, a branch of a foreign company or 
owned by Germans. The board of di- 
rectors passed a resolution deciding that 
the company should change its name 
and this will be placed before the stock- 
holders at the annual meeting in Jan- 
uary. 


Interprets Revenue Law 


The federal advisory committee which 
was appointed to interpret the new reve- 
nue law, recommends that partners in a 
concern be allowed to deduct a reasonable 





Fremont, Columbus, Grand Island and 
Kearney, 





salary in making up the returns for in- 





THE LIVERPOOL & LONDON & GLOBE 


Insurance Company Limited 


Its United States assets are $15,460,745.59, every 
dollar representing UNITED STATES INVEST- 
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“SERVICE”— that’s the Slogan of 


Neare, Gibbs & Lent 


211 East Fourth Street, CINCINNATI, OHIO 


Automobile, Inland and Ocean Marine, Tourist and Trans- 
portation Floaters, Parcels Post and Registered Mail Insur- 
ance. Representing several conservative and well-established 
Companies in fourteen states. 


A Fully Equipped General Agency Office 


Prompt Correspondence, Quick Adjustments and Settlements 


We Can Supply Your Needs—Write Us 
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ORGANIZED 1853 


The Girard F. & M. ‘company. of Philadelpitia 


JANUARY 1, 1917 


Cash Capital $500,000 Net Surplus $638,414.50 
Surplus to Policyholders, $1, 138,414.40 


EASTERN DEPARTMENT HoME OFFICE. WESTERN DEPARTMENT 


D. H. DUNHAM, V.-PRES. H. M. GRATZ, PRES. NEAL BASSETT, V.-PRES. AND MGR. 
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.H. NGER, SEC’Y ; . T. BASSETT, ASS’T MGR. 

EWARK, NEW JERSEY PENNA. CHICAGO, ILL. 


ORGANIZED 1855 


FIREMEN’S "SSmran,y OF NEWARK 


JANUARY 1, 1917 


Cash Capital $1,250,000 Net Suplus $2,449,794.93 
Surplus to Policyholders, $3,699, 794.93 


EASTERN DEPARTMENT WESTERN DEPARTMENT 
D. H. DUNHAM, PRESIDENT NEAL BASSETT, V.-PRES. AND MGR. 
JOHN KAY, VICE-PRES. 
A. H. HASSINGER, SECRETARY W. T. BASSETT, 
NEWARK, NEW JERSEY 





ASS’T MANAGER 
CHICAGO, ILLINOIS 





come tax. This would offset the salary 
of officers paid by a corporation. 
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FIELD MEN AT PEORIA 


DISCUSS THE NEW TERM RULE 





Applaud Announcement That Uniform 
Forms for Illinois Will Soon Be 
Forthcoming 





PEORIA, ILL., Dec. 19—The new 
term rules and rates are receiving the 
attention of the Illinois field men here 
today. At a meeting at the Jefferson 
hotel, presided over by Fred D. Hess 
of the field club, a discussion and ex- 
planation of their workings was had 
with reliable authority on hand to ex- 
plain any difficulties that may appear 
in their application or workings. 

There is a strong movement on foot 
to improve the general conditions 
throughout the state and drastic action 
is being taken to do away with past 
practices that at times appear incon- 
sistent to the general good of the busi- 
ness, and the feeling throughout is that 
this is the opportune time to secure the 
needed changes. 

Uniform Forms Soon 

The information that Illinois is soon 
to be supplied with the uniform forms, 
was received with applause, and the field 

en, from experience gained elsewhere 

their usage, welcome them as a 
urce of gr cLenefit to company and 
ent alike. 

Ihe extension of the present stamp- 
ing office system has the strong en- 
dorsement of all present and it is hoped 
that the entire state will soon be placed 
under the jurisdiction of stamping 
offices, and accomplished to the com- 
plete satisfaction of all concerned. 

The meeting was opened by the pres- 
entation of a beautiful service flag, in 
honor of Illinois field men in the “serv- 
ice.” The flag was the work of Miss 
Edwards, secretary of the state board, 
and James Laramore of the Norwich 
Union made a fitting speech in offering 
the flag in honor of our boys. 

The meeting was largely attended. J. 
George Stauffer, superintendent of 
agencies of the Fireman’s Fund, Carl 
Whipple of the Chicago office of the 
National of Hartford, and W. Templar 
of the Aetna are in attendance. 


Collections Are Easy 


Cook County, Ill., field men are finding 
collections easier this year than ever be- 
fore. The new embezzlement law of the 
state is having a very salutary effect on 
some chronic delinquents. People, too, 
are getting educated up to speedier liqui- 
dation of all indebtedness, made necessary 
by the curtailing of personal credit in 
many lines. Real estate is slow and less 
of the companies’ money is tied up in 
deals engineered by agents doing a real 
estate business. 


Watching Agents Carefully 


Companies have never found it so nec- 
essary to keep a close check upon all 
agents and watch balances carefully as 
now. Increased cost of food, clothing 
and living essentials is responsible for a 
number of cases of moral delinquency on 
the part of agents. One company has had 
several cases where agents have large 
families to support. Some agents. have 
issued policies of a large amount and re- 
Ported smaller amounts, while some have 
appropriated premiums to meet current 
expenses instead of forwarding their bal- 
ances. 


Managers Go to New York 


_Some of the western managers are in 
New York this week conferring with the 
company officials as to the extra charge 
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to be put on policies to take care of war 
expenses and government tax. It is decid- 
ed to make this charge uniform through- 
out the entire country, and how to do this 
will be up for consideration. 


To Be Ready Feb. 1 


The Home Fire & Marine of San Fran- 
cisco will not be ready to be admitted in 
States in the central west until Feb. 1. 
It will take that long to get all the legali- 
ties complied with. 


Robert M. Collier, who has grown up in 
the insurance department of the Aetna 
Savings & Trust Company, of Indian- 


apolis, having started in as office boy, 
has been appointed manager of the insur- 





CHANGES IN THE FIELD 


EGGERT GOES TO MISSOURI 





Special Agent of the Connecticut Fire 
in Illinois Is Given Larger 
Responsibilities 





John H. Eggert of Chicago, special 
agent of the Connecticut Fire in Iili- 
nois, is transferred to Missouri and soon 
after the first of the year he will be as- 
sociated with State Agent J. D. Flem- 
ing in that state. He will have a larger 
field for his activities. Mr. Eggert is 
one of the hard workers in Illinois who 
has made an excellent record. He for- 
merly lived at St. Louis and therefore 
returns to his home state. Mr. Eg- 
gert’s successor in Illinois will be an- 
nounced shortly. 





A. C. Pfaff 
A. C. Pfaff, special agent of the 
Springfield in Illinois, has applied for 
admission to the aviation service and is 
now waiting his assignment. 


Harold R. Prince 


Harold R. Prince has been appointed 
special agent of the Northern of New 
York for Indiana as assistant to State 
Agent W. P. Ray. Mr. Prince at one 
time was special agent of the Wabash 
Fire. 





C. H. McCoy 


C. H. McCoy has resigned as special 
agent for the Springfield in Oklahoma 
to enter the local agency business at 
Miami, Okla. He will be associated 
with the Trapp Agency there. 


Paul Stebbins 


Paul Stebbins of Peoria, Ill. special 
agent of the Marquette National Fire 
in Illinois, Indiana and Missouri has 
resigned. Mr. Stebbins is an expert 
Dean schedule man, having formerly 
been district inspector of the Rocky 
Mountain fire Underwriters’ Associa- 
tion at Cheyenne, Wyo. For a time he 
was in Ohio, being connected with the 
Cleveland Inspection Bureau. 


S. L. Richmond 


S. L. Richmond, who for twenty- 
adjuster for the German Fire of Peoria, 





has resigned, and on the first of the 
year will open an office for independent 
eight years has been special agent and 
adjusting at Peoria, Ill. Mr. Richmond 
has covered the entire field for the Ger- 
man and is a very capable adjuster. 


J. T. Harrop Jr., and O. V. Steele 


G. T. Harrop Jr., has resigned as II- 
linois state agent of the Merchants 
Fire at Chicago. O. V. Steele, who has 
been with the company for some time 
as an examiner, will hereafter attend 
to the field work in Illinois, Wisconsin 
and Michigan. 





B. E. Froehde 


B. E. Froehde has resigned as special 
agent in Michigan for the Springfield to 
enter the aviation service. 





News About Companies 











Retailers Fire, Oklahoma City —It 
will have a premium income of $160,000 
for 1917, which is an increase of $60,000 
over 1916. All this business comes from 
two states, Kansas and Oklahoma. It has 
three men traveling in Kansas and two in 
Oklahoma soliciting business and making 
inspections. It employs no local agents, 
Although it is a stock company with $125,- 
000 capital it writes participating policies, 
returning 25 percent of the premium to 
the assured. It cooperates well with the 
other stock companies and the special 
agents. Hitchcock, general man- 
ager as well as managing underwriter, 
went to Oklahoma as a boy 27 years ago 
and knows the state from one end to the 
other. He has seen most of the towns 
started. His knowledge of conditions is 
reflected in the loss ratio, which so far 
this year is less than 20 percent. 





Hercules Fire—Officers of the Hercules 
Fire of Oklahoma City have made a con- 
tract with the organizers of the Oklahoma 
Live Stock by which the subscriptions to 
the fire company will be turned over to the 
live stock company and the project 
abandoned. 


Harry C. Hughes, a well known fire in- 
surance agent of Columbus, has been 
elected secretary of the Columbus Auto- 


OHIO AGENCY APPOINTMENTS 


N. W. Natl—D. C. Foltz, Norwalk; C. A. 
Blackman, Norwalk; W. Robinson, Cleveland; 
Blackman & Foltz Co., Norwalk. 

Norwich Union—W. Mortashed, Cincinnati; 
L. D. Herrick, Quaker City. 

Old Colony—O. R. Holt, J. 
Schlagel, Alliance. 

Palatine—C. J. Saunders, Nelsonville. 

Prov.-Wash.—E. E. Green, Byesville. 


Warren, 











JOHN H. EGGERT 





mobile Club. In addition he is also secre- 
tary of the Kiwanis Club, an organiza- 
tion composed of live wire business men. 

Under the new Ohio law, reciprocals are 
not required to file rate schedules. It is 
understood, however, that the majority 
will use the regular tariff figures as a 
basis for deposits. 

Malcom Howard, as agent of Greens- 
burg, Ind., has sold his agency to George 
Fraley, who had an agency at Greensburg 
and Adams. Mr. Howard has joined the 
engineer corps in the army. 


CLASSIFIED | 
| ADVERTISEMENTS 


Advertisements in this column are at the rate 

of 30 cents per line, payablé strictly in ad- 

vance. Approximately seven words per line. 
Minimum charge, $1.50. 





























POSITION WANTED AS MANAGER, 

Assistant Manager or Office Manager by 
man of experience in general insurance. 
Good reason for change. Best of refer- 
ences. Address 60-U, care The National 
Underwriter. 
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PROMPT ACTION TAKEN 


MALLILEAU IS ON THE JOB 








National Board Manager Secures Modi- 
fication of Red Cross on Christmas 
Eve Illumination 





NEW YORK, Dec. 19—The National 
Board, by prompt and energetic action, 
has secured an order from the national 
headquarters of the Red Cross modify- 
ing the original instructions of that 
body as to illumination by candle 
Christmas Eve, of windows in homes 
throughout country bearing service 
flags. These flags are printed on thin 
tissue paper and would form an effect- 
ive arrangement for combustion in con- 
nection with lighted candles. As soon 
as the National Board heard of this ar- 
rangement, Manager Mallalieu com- 
municated with the Red Cross authori- 
ties and pointed out the fire hazard in- 
volved. He even went to Washington 
to lay his objections before the Red 
Cross heads. 

The result has been positive counter- 
manding of the use of lighted candles 
on Christmas Eve, substituting the sug- 
gestion that shades be raised so that the 
light of the room may illuminate a serv- 
ice flag or electric flash lights be em- 
ployed. Chapter heads and workers of 
the Red Cross have been instructed by 
Business Manager George S. Fowler to 
give the widest publicity through the 
press and otherwise of the new order. 

In connection with the proposed film 
of President and Mrs. Wilson joining 
the Red Cross, Mr. Mallalieu has in- 
duced the later organization to use the 
notice upon screens of this change in 
the proposed use of candles. He has 
sent letters to 343 fire chiefs in all im- 
portant cities of the country, urging co- 
operation. Notice of the amended Red 
Cross instructions is to be published in 
all papers in the United States, with a 
circulation of 2,000 or more and also in 
large list of class and trade publications. 





Lenehan Resigns Membership 


J. H. Lenehan has resigned his member- 
ship in the Western Union, as his com- 
pany, the Nord Deutsche, has been com- 
pelled to cease business. Mr. Lenehan is 
an ex-president and his retirement is a 
cause of deep regret to his fellow man- 


agers. 





Minnesota Blue Goose Meeting 


The Minnesota Blue Goose took in 
twenty-one goslings at its meeting this 
week at Minneapolis. Most Loyal Gander 
John B. Lee conducted the ritualistic ini- 
tiation in a finished manner. 





Get Firemen’s Underwriters 
Rollins-Burdick-Hunter Co. of_ Chicago 
has taken an agency of the Firemen’s 
Underwriterws. 





S. Allyn Troxell, of the local agency of 
WwW. S. Troxell & Co. at Springfield, Iil., 
has entered the military service. 





News of the Mutuals 








Farm Mutuals and Taxes 


Farm mutuals must pay the premiums 
tax if they receive any returns in the way 
of interest. If a company is subject to 
the income tax, it is subject to the 1 
percent premium tax. 

* * s 
City and Village Changes 

The City and Village Mutual Underwrit- 
ers and the City and Village Mutual In- 
spection Associations of Wisconsin ef- 
fected a consolidation of interests at a 
joint meeting at Milwaukee Dec. 14, and 
the activities henceforth will be handled 
by one association, styled _the Wisconsin 
Association of Mutual Fire Insurance 
Companies. The changes are made for 
the purposes of efficiency and economy in 
meeting the provisions of the new Wis- 
censin antidiscrimination law. Officers of 
the new association were elected as_fol- 
lows: President, C. F. Leins, West Bend, 
Wis.; vice-president, George A. Jacobs, 
Janesville, Wis.; second vice-president, H. 
A. Wrucker, Campbellsport, Wis.; secre- 
tary, George H. Janssen, Mayville, Wis.; 


INDIANA FIELD MUSTER 


LOOP IS MADE PRESIDENT 





H. C. Upham, Retiring Head of the 
Club, Comments on Conditions 
in the State 





INDIANAPOLIS, IND., Dec. 18— 
At the annual meeting of the Indiana 
Field Club President H. C. Upham, in 
his annual address, impressed upon the 
members the urgent necessity of co- 
operation at the present time. He 
called attention to the poor attendance that 
had been accorded the quarterly meetings 
of the field club during the past year 
and urged that there be an improve- 
ment in this respect during the coming 
year. He outlined briefly the main 
activities which have devolved upon fire 
companies and their field representa- 


tives since the United States entered 
the war. 
All Had Troubles 


As to troublesome conditions and per- 
plexing problems, he said, “Executive 





officers, examiners and field men have 
all had their troubles and will continue 
to have them as long as the war lasts 
and during the readjustment period fol- 
lowing.” Referring to the necessity for 
increased rates, he said, “In all fairness, 
the companies are entitled to an in- 
crease in rates.” 

He commented upon the fact that fire 
companies have been cited twice in In- 
diana for contempt of court on the 
ground that they have been maintain- 
ing uniform rates, and said that he 
hoped that the day might not be far 
distant when companies would be ex- 
pected to cooperate on rates as rail- 
roads and life companies are compelled 


to do. 
Shingle Roof Must Go 


Mr. Upham highly endorsed the work 
of State Fire Marshal H. H. Friedley 
and recommended his hearty support by 
the field club. “The shingle roof must 
go,” he said, “and the standard hose 
coupling should come. The fire trap 
should disappear, not by the fire route 
but by order of the fire marshal, sup- 
ported by legislation, the courts and 
public opinion. Our departments should 
be fire prevention departments.” 

More care in the use of forms was 
urged and more use of the reduced rate 








clause, which should be thoroughly ex. 
plained to the assured. siadinas 


Loop Made President 


The following officers were elected: 
ee ee oe 4 Farmers, 
ice-President—J. A oble, i 
and Reliance. i 
‘ a G. Herman, Agricul. 
ural. 
Treasurer—Charles F. Engle, Mil 
Mechanics. 1 pip 
Executive committee in addition to the 
ee a’ é = + aroma Northwestern 
ional; H. C. Upham, emannia; 
E. Webb, Ohio Farmers. ‘dena 
mo Igy Po ge tad a to monthly 
meetings instead of quarter and 
will be voted upon Jan. 21. . this 


OHIO AGENCY APPOINTMENTS 


ye sie A. Boeddeker, Cincinnati. 


. Nolte, Delphos; H. W. Ham. 
mond, Columbiana; L. D. ecrtch, Quaker City; 
Ww. H. Madox, Roseville; C. H. Gutelius, Thorn. 
ville. 


Buffalo Ger.—W. Hassenpflug, Cincinnati, 
Caledonian—N, R. White & Son, Lima, 
Fire Ass’n—W. M. Codner, Delaware. 

Ger. Am.—A. B. Converse, Unionville Center: 
S. H. Faulkner, St. Paris. : 
German of Pitts.—E. A. Pabody, Columbus, 

Home—Kathryn Kennedy, Spencerville. 

Ins. Co. N. Amer.—W. M. Codner, Delaware, 

Mechanics, Phila—The C. F. Hinman Co, 
Cc. C. Botzum, C. F. Hinman, L. E. Botzum, 
H. B. Botzum, Akron. : 

Nat'l-Ben Frank.—E. A. Pabody, Columbus, 

Nationale, France—S. M. Johnson, Ports. 


mouth, 
Northern, N. Y.—J. H. Nolte, Delphos, 
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treasurer, John Bauernfeind, Mayville. 
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Capital $4,000,000 
Surplus to Policyholders $11,000,000 


And inspired by the ideals of the founders it has occupied a con 
firing line of the Nation’s business ever since. 


Insuranee Com 


PHILADELPHIA 


—Since 1792 


Service Under Every President 


It means service to country and business through all the bitter 
wars, through all the financial disasters and internal disruptions that have shaken the Nation 


Through the dark periods of America’s history, the North America continued to offer 
manufacturers, shippers, vessel owners and property owners generally the degree of pro- 
tection against loss guaranteed by its founders in those doubtful days following the 


And today, the North America, strengthened financially and in experience by its 125 years 
of National service, is standing behind the Government stronger than ever—insuring its 
ships and its cargoes as well as those of its Allies against the perils of the wartime seas; 
insuring its citizens against property loss and its manufacturers against the hazards 
of production and transportation. 


The North America was born with the Republic—in the same room in Independence Hall 
in which the Declaration of Independence proclaimed the new Nation. 
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PLAN OF PAYING LOSSES 


ISSUE UP TO GOVERNMENT 





Fire Insurance Companies Raise Ques- 
tion of Remitting Where Alien 
Enemies Own Property 





NEW YORK, Dec. 18—The loss on 
the American Nicotine Company plant 
at Henderson, Ky., has brought out a 
new point in the payment of claims. 
This is an American corporation, but 
the stock is said to be owned entirely 
by Germans located on the other side. 
This claim, therefore, brings up the 
point as to whether companies can pay 
money in case of losses to enemies not 
naturalized. The question is now be- 
ing taken up with the Washington au- 
thorities by the laws committee of the 
National Board. 

Undoubtedly it will happen that un- 
naturalized Germans and people from 
other enemy countries will have losses 
over here on their property and com- 
panies will want to know what to do. 
Unless these claims can be paid direct 
to them, they will be paid to the cus- 
todians of alien property. 


FEDERAL LICENSE 
ORDER A SURPRISE 


(CONTINUED FROM PAGE 1) 


authority to issue at any time, upon such 
terms and conditions as the Secretary of 
the Treasury may deem proper and as 
are not inconsistent with law, or to re- 
fuse, a license to any foreign insurance 
company to do business within the Uni- 
ted States through agencies, branch 
offices or otherwise. 


Secretary McAdoo’s Explanation 


Secretary McAdoo, in explanation of 
this order and with the desire of secur- 
ing suggestions as regards regulations, 
wrote the National Board of Fire Un- 
derwriters, the American Institute of 
Marine Underwriters, and the National 
Workmen’s Compensation Service Bu- 
teau, under date of Dec. 14. His ex- 
planation is that the information regard- 
ing risks that comes into the hands of 
fire insurance companies is often of 
value to the enemy, and this he desires 
to keep away from the common foe. 
He writes that while the same danger 
applies to American companies, he feels 
Sure that their patriotism “will lead 
them to cooperate by voluntarily adopt- 
ing regulations that will guard against 
any important information becoming 
available to disloyal persons.” 

Opinions of Managers 


Secretary McAdoo’s explanation to 
the contrary notwithstanding, the feel- 
ing among the managers of the foreign 
companies is that it is difficult to figure 
Out any results commensurate with so 
decided a step. It is recognized that 
the national government has at present 
no control of insurance, as that au- 
thority is vested in the states, and it is 
admitted that considerations of federal 
policy, of which we may all be unaware, 
may be of so serious a nature as to 
justify this order. But apart from this 
concession, one man’s guess is as good 
4s another’s. There is a deep impres- 
sion that the political upheaval in Rus- 
Sia and the accumulating suspicion of 
Sweden may have much to do with it. 
If Germany is to dominate Russia, as 
seems likely, the position of the Rus- 
Sian companies will be anything but 
pleasant. Evidently the importance at- 
tached to information originating in the 
fire insurance business, as developed at 
the several hearings at Washington, is 
eld in high respect among government 
officials; more than one underwriter 
here is of opinion that the value of such 
information is being greatly overrated 
at Washington, even to the point of 
creating a mild form of hysteria. 


Federal Supervision? 

Some even wonder whether the Fed- 
eral War Risk Board may not have se- 
cret ambitions of its own, and that this 
may prove to be the thin edge of the 











IMPERIAL ASSURANCE COMPANY 


The Field Men of the Imperial are ready at all times to give their attention 
to its Agents. They are equipped to help. The Imperial Management has the interests of 
Agents ever-in mind, believing that they should be protected just as much as the Company. 
In other words the Imperial and its Agents are partners. 


Head Office: 
100 William Street 
NEW YORK 


Western Department: 
Insurance Exchange, 
CHICAGO 
Pacific Department: 
343 Sansome Street, 
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COLLECTION OF BALANCES 


IS WASTING SPECIALS’ TIME 





Delinquent Agencies Cause Halt in 
More Necessary and Proper 
Work of Trained Men 


COLUMBUS, O., Dec. 19—Field men 
in Ohio and other states have expressed 
their interest in the article of a recent 
issue of THE NATIONAL UNDERWRITER 
commenting on the close cooperation 
of field men in Illinois, Wisconsin and 
Michigan in the matter of collections. 
During the entire month of December 
most of the special agents are unable 
to engage in any constructive work be- 
cause of the efforts required to collect 
balances. Field men in states outside 
of Illinois are especially interested in 
the evidence that the Illinois insurance 
commissioner has recognized the public 
aspect of this delinquent agency evil. 
The Illinois commissioner revoked a li- 
cense of a prominent Peoria agent for 
failure to comply with company require- 
ments in the payment of balances. 


The public has a very well defined in- 
terest in an agent’s qualifications for his 
business and one of the principal qualifi- 
cations 1s an agent’s efficiency in conduct- 
ing his business so that the expense to the 
public may be reduced to a minimum. 
Companies can make collections of delin- 
quent agencies, but it requires an expen- 
diture which is great and which the pub- 
lic must pay in its insurance rates. 

The public suffers in other ways. While 
all of the special agents are engaged in 
collecting balances, adjustments of losses 
are delayed, the agents who have paid 
their balances are deprived of the services 
of special agents who are calling on those 
who have not paid and no attention can 
be given by the field men to such special 
public services as conservation work. The 
field men cannot undertake conservation 
inspection work at this time of the year 
because of the delinquent agent. 

In Ohio, as in other states now, agents’ 
qualification laws make it possible for the 
insurance commissioner to revoke the li- 
cense of a person who is not a “suitable” 
person for that position. There are only 
about two or three dozen important agen- 
cies in Ohio that are chronically delin- 
quent and for nearly a month all the ener- 
gies of Ohio’s field men must be concen- 
trated upon these agencies to bring in 
their balances. In every other business a 
man’s promptness in meeting his obliga- 
tions is considered as one of the first 
qualifications for his position. Field men 
and company representatives generally be- 
lieve that the Illinois insurance superin- 
tendent is right in recognizing the public 
interest in demanding this prime qualifi- 
cation for an insurance agent. 








wedge of national supervision. It is 
also held to be significant that a defi- 
nite date is fixed prior to which appli- 
cations for licenses must be made; any 
company that fails to apply before Feb. 
1, 1918, will be out of the business for 
good and all in this country, as there 
is no arrangement for an extension of 
time. 

A moment’s thought will show the 
natural disinclination on the part of for- 
eign managers to publicly criticize a 
mandate of the American government; 
but an attitude of protestation is ob- 
vious. Said one of them to a repre- 
sentative of THE NATIONAL UNDERWRITER: 
“It is unjust and utterly uncalled for. I 
can’t see any sufficient reason for it. 
What are we to be licensed to do? 
United States branches are really 
United States companies; they are 
vouched for by the state insurance de- 
partments.” Said another: “I believe 
that some one, who has had his toes 
stepped on, has put one over on the 





government.” 


OBJECT TO THE METHOD 


—__ 


PROTEST BY LOCAL AGENTS 





Say Rating Organizations Send Out 
Orders Without Giving Any Time 
to Turn Round 





Local agents are offering serious ob- 
ection to rating authorities sending out 
radical changes in rules and practices 
a day or two after they are to be put 
into effect. Illinois local agents, after 
they had gotten their December busi- 
ness all written up, received notice of 
the new term rule, new rates, under- 
writing practices to go into effect, the 
new book being delivered a day or 
two after the first of the month and 





some even five days late. 

When the edict went forth in Mis- 
souri that the coinsurance clause had 
to be signed by the assured, it was 
received two or three days after Oct. 1, 
to be put into effect Oct. 1. By- this 
time all the October business had been 
written up, and many policies were in 
the hands of the mortgagees, located 
in various sections of the country. 


Hard on the Local Agents 


It means much ' embarrassment, 
trouble, time, expense and even loss 
of business for local agents to have 
to recall policies after they have been 
put in force, owing to some brand 
new edict which calls for a higher pre- 
mium or some change in practice. The 
assured do not realize the situation, 
and some are so critical that they 
transfer their business to another 
agency even if they have to go through 
the same procedure. Local agents feel 
that where changes of this kind are 
adopted, they should be given at least 
a month’s notice so they can be pre- 
pared for the new order. 


More Time Is Needed 


For instance in Illinois the agents held 
that the new rules could well have been 
deferred until Jan. 1 so that January busi- 
ness could have been written up accord- 
ing to the new plans. The Missouri 
agents contended that the signing of the 
coinsurance clause could well have been 
deferred until Nov. 1. There is much 
complaint in local agency circles, over 
abrupt and sudden instructions of this 
kind being sent out to take place several 
days previous to the receipt of advices. 


Could Prohibit Cancellation 


The objection made to giving agents 
time on such changes is that they would 
immediately attempt to cancel and rewrite 
much of their business. The agents say, 
however, that this could be forbidden, no 
cancellation of this nature being allowed. 
Perhaps the companies fear most of all 
the onslaught of local agents as soon as 
any important change is announced. The 
offices fear that the agents would make 
strenuous attempts to have changes made, 
would bring much pressure to bear to 
have this or that modified. This is a time 
consuming process and gets no returns. 
Many of the company managers say that 
their past experiences show them that the 
best plan is to announce changes of this 
nature without previous notice and thus 
escape bombardment from the agency 
field on a large scale. 


Illinois Notes 


The agency of Lewis Gudgel at Law- 
renceville, Illinois, will hereafter be con- 
ducted by Mrs. Gudgel for the reason 
that both members of the agency have 
enlisted in the war service. 

An original report has been made on 
the sprinklered shirt factory of the Ely 
& Walker Dry Goods Company, N. E. 
corner of East B. and Delmar streets, 
Belleville, Ill. Risk is equipped with a 
Niagara 1917 wet pipe system and the 





protection classes fair to compromise. 


GATHER AT NASHVILLE 


TENNESSEE AGENTS CONVENE 





Henry G. McMillan of Knoxville 
Chosen President—Papers on 
Practical Problems Read 





NASHVILLE, TENN., Dec. 19.— 
The Tennessee Underwriters Associa- 
tion held one of its most interesting and 
enthusiastic meetings in history Dec. 
12-13 in Nashville. Representatives 
from all parts of the state attended and 
freely discussed many questions of in- 
terest to the insurance world. 

Chas. B. Lowenthal was chairman of 
the program committee, and the great 
success of the convention was due in 
large measure to the excellent program 
which he and his committee by their 
splendid efforts had arranged. 

The president, H. G. McMillan of 
Knoxville presided. Mr. C. A. Folk, 
president of the Nashville Association, 
opened the meeting with the address 
of welcome. S. R. Golibart, Jr., deputy 
commissioner of insurance for Tennes- 
see, delivered an excellent address. Ed 
M. Gillenwaters, fire prevention com- 
missioner of Tennessee, followed with 
an address in regard to his department. 


Topics at Second Session 


" The second session was opened with 
an able address by Fred H. Warren, 
state agent of the Royal. His subject 
was “Our Duty as a Local Agent.” F. 
B. Quackenboss, manager of the Ten- 
nessee Inspection Bureau, spoke on 
“What We Should Do to Better Our 
Loss Ratio.” H. Phelps Smith next 
discussed the topic of “Evolution of 
Casualty Business,” and its relation, to 
fire agencies, saying insurance wearing 
the name “Casualty” has many mem- 


bers in its large family. 

The second day of the convention began 
with an eloquent address by Leslie K. 
Arrington, commissioner of insurance for 
Tennessee. His subject, “Present and Fu- 
ture Insurance Laws.” F 

The last address of the business session 
during the convention was one long to be 
remembered by all who heard it. One of 
the most powerful and patriotic addresses 
ever delivered in Nashville was that of 
W. F. Dunbar, former commissioner of in- 
surance for Tennessee, and now manager 
of the Southeastern Underwriters Associa- 
tion, Atlanta, Ga. 


New Officers Chosen 


The nominating committee then made 
its report, and the following officers and 
committeemen were chosen for the ensu- 

President, Henry G. McMillan, 
first vice-president, C. B. H. 
Loventhal, Nashville; second vice-presi- 
dent G. G. Fletcher, Chattanooga; third 
vice-president, M. S. Summers, Dyersburg; 
fourth vice-president, H. Bolivar, Shelby- 
ville; fifth vice-president, J. J. Irvin, Jef- 
ferson City; sixth vice-president, H. B. 
Chadwell, Clarksville; secretary-treasurer, 
Oscar A. Smith, Nashville. 

In the evening a sumptuous banquet of 
seven courses was served to over one hun- 
dred guests. Esmond Ewing acted as 
toastmaster. Short talks were made by 
H. G. MeMillan, president; Mr. Harwell 
of Memphis; Graham Hall, Nashville; Wil- 
liam Hume, member of Nashville bar, and 
L. K. Arrington, state fire commissioner. 
At the conclusion of the banquet the asso- 
ciation closed its annual convention by 
everyone standing and s!tnging “The Star- 
Spangled Banner.” 


ing year: 
Knoxville; 


The Indemnity Company of St. Louis, 
has been licensed in Michigan. It is 
authorized to insure automobiles against 
fire, theft, collision, property damage and 
liability. 

F. D. Row of the Grinnell-Row insur- 
ance agency, Grand Rapids, has enlisted 
in the U. S. hospital corps, and left last 
week for Fort McPherson, Fla. He is a 
son of Frank G. Row, president of the 
Grand Rapids Association of Commerce. 
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CHICAGO AND SUBURBAN 


HARD ON SPRINKLERS 


_ The severe cold weather has resulted 
in a number of sprinkler equipments 
being frozen and there has been a 
number of sprinkler leakage claims 
filed. Underwriters are naturally inter- 
ested in the possible effect of coal 
shortage and the diversion of coal by 
the federal authorities to certain chan- 
nels, thus forcing some plants to cur- 
tail very heavily in their use of coal, 
which naturally will affect their heat- 
ing arrangements. The government is 
directing the shipping of coal very ex- 
tensively and some owners are com- 
plaining bitterly because they cannot 
get a supply. Already requests have 
come in for permission to discontinue 
sprinkler protection. It means that 
local agents and all will need to keep a 
close watch on conditions, owing to the 
unprecedented situation. 











ea ca * 
WILL MAKE NO CHANGE 
The executive committee of the 


Western Hail Association met in Chi- 
cago last week to discuss the subject 
of farmers’ notes. Some companies had 
difficulty in collecting notes last season. 
It was decided, however, to make no 


change in the present system. 
+ * * 


CHICAGO BOARD NOMINEES 


The nominating committee of the 
Chicago Board has selected O. E. Ale- 
shire, of Parker, Aleshire & Gardiner, 
for president; W. E. Higbee, of Fred S. 
James & Co., for vice-president, and 
George S. Haskell, of Haskell, Miller & 
Co., for treasurer, to succeed himself. 
The members will vote on these nomi- 
nations at the annual meeting in Janu- 
ary. The nominating committee con- 
sists of ex-Presidents L. O. Kohtz of 
the Aetna, Clarence S. Pellet of Critch- 
ell, Miller, Whitney & Barbour, and 
Charles Nelson Bishop of the Northern 
of England. Mr. Aleshire is one of the 
best public speakers in the insurance 
business and has come into prominence 
recently as chairman of various meet- 
ings of insurance men. He is also head 
banker of the Modern Woodmen of 
America. Mr, Higbee, before going 
with Fred S. James & Co., was man- 
ager for the Western Factory Insurance 


Association. 
+ * 


* 
BURGSTER SUCCEEDS SMITH 


Nathan G. Burgster has gone with 
the Western Actuarial Bureau at Chi- 
cago. He succeeds E. C. Smith, who 
is now supervising the application of 
the Dean schedule in New England. 
Mr. Burgster will have charge of sched- 
ule work in the Actuarial Bureau. He 
has recently been actuary of the Min- 
nesota department and prior to that was 
with the General Inspection Company 
of Minneapolis. He is one of the 
strong men in the fire insurance actu- 


arial ranks. 
* a 


15,588 INSPECTIONS MADE 


To date the various state conserva- 
tion associations in Western Union ter- 
ritory have turned in 15,588 inspection 
reports to the general committee in 
Chicago. These have contained 36,075 
recommendations for corrections and a 
proportion of compliances so far has 
been very satisfactory. 

s * + 

DISARRANGED TRAIN SCHEDULES 


Disturbed train schedules are play- 
ing havoc with the routes and plans of 
field men. The condition has been bad 
for three or four weeks but has been 
getting worse within the last few days. 
Railroads have taken off some of their 
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passenger trains and interurbans are 
taking off some of their limited cars. 
The coal shortage has made it neces- 
sary for the interurban companies to 
cut down the drain on their power. 
Trains are commonly from three to 
four hours late. Last week one man 
who had planned a visit to seven towns 
in Ohio was able to get around to only 
four of them. Another man did not at- 
tempt to leave his headquarters because 
of the poor train service. In order to 
make the best of the situation, the field 
men are routing themselves to visit 
groups of towns within a small area, 
avoiding long jumps. 
* * * 


PREMIUM ADJUSTMENTS 


In connection with the rule regarding 
premium adjustments, a clause of this 
character has been submitted recently 
to the governing committee of the 
Western Union, the same relating to 
cottonseed oil mill business. The com- 
mittee regards its features as consti- 
tuting a highly dangerous precedent and 
has announced its disapproval of such 
a premium adjustment clause, or any 
other clause providing for the adjust- 
ment of premiums other than that per- 
mitted by that portion of Union rules 
relating to general cover contracts. The 
cooperation of all companies is asked in 
the strict observance of the Union pro- 
visions. 

* * ce 

Vice-President John O. Platt of the 
North America will be in Chicago this 
week on his way home from the Pacific 
Coast. 

Edward J. Ryan, an assistant examiner 
in the western department of the Fidelity- 
Phenix, has enlisted in the regular army, 
being the fourth of six brothers to join 
military service. The other two are not 
yet of military age. 

The audience of the Studebaker Thea- 
ter in Chicago had some trouble paying 
strict attention to the play on the boards, 
“Love O’Mike,” last week, because of the 
activities of a man in a dress suit who 
passed the time during the intermissions 
with a ball of yarn and some needles. 
He was L. E. Dyson an examiner in the 
western department of the Continental, 
and says that before long it will be a 
common sight to see men knitting. 

S. B. Komaiko, one of the well known 
brokers of Chicago, is taking a prominent 
part in the arrangements for the Feder- 
ated Zionist Society meeting which will 
be held at the La Salle hotel, Chicago, 
Dec. 28 to Jan. 1. This is a particularly 
interesting meeting in view of the fact 
that the British have recently retaken 
Palestine and the Hebrews hope ulti- 
mately to have it governed by their own 
race. 


George W. Kinared, a Cincinnati insur- 
ance agent, has sued J. N. and I. N. Mar- 
tin for $5,000 damages, alleging that 
while bathing in Chester Park Lake, Aug. 
19, he dived into a shallow place, struck 
bottom and fractured his cervical verta- 
brae. 





WANTED 


Position as Assistant Examiner 
with Fire Insurance Company. 
Address 57-R, care The Na- 


tional Underwriter. 








torate very properly gauges the expectancy of fire risks and intelligently anticipates 


° in Chicago, Cook County and the C.eater Metropolitan District. QThisinspec- 
Inspections 





brokers and the b 
Munici 
designed for the public weal. 


18 years in this field 





Office with Joseph C. Knight & Co. 
Room 1568 Ins. Exchange CHICAGO, ILL., Telephone Wabash 3033. 


public, h ith tendering counsel to all § 
Committees and all those who formulate insurance laws 


events before they occur. The undersigned sells this talent to companies, agents 


tate Insurance Officiais, Legislative and 
—Dixit et Fecit— 


C. W. PIERCE 


Independent inspector and Fire 
Prevention Gounesler 








The Humboldt Fire Insurance Co. 


PITTSBURGH 
Incorporated 1871 
EDWARD HEER, Sec’y and Treas. 


Why not make room in your agency for a conservatively managed, medium- 
sized American Company whose indemnity, treatment of agents and assured, 
will bear inspection for nearly half a century? 


Capital $300,000 Surplus to Policy Holders $582,406.94 


Assets $1,604,117.07 


THE JIFFY PEN 


The word “Jiffy” denotes speed and action. The shape and balance 
resembles the dip penholder. It is built for those who appreciate a 
properly shaped and balanced pen. Prices from $2.50 up, either stand- 
ard or self-filling style. Self-filling pen without a rubber sac. 

SEND FOR DESCRIPTIVE MATTER 


’ 
JIFFY PEN CO., Dept. No. 2, 406 Pierce St, Sioux City, Iowa 


A. H. TRIMBLE, Pres., 
































FIRE AND MARINE 
INSURANCE—ALL LINES 





The Automobile Insurance 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 





Statement January 1, 1917 


Cash Capital - - - =  $1,000,000.00 
Assets = - - = - 2,748,832.19 
Liabilities (Except Capital) - - 1,039,977.81 
Surplus to Policyholders - . 1,708,854.38 





AFFILIATED WITH 


AETNA LIFE INSURANCE COMPANY 
THE AETNA CASUALTY & SURETY COMPANY 
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BOOK OF RULES GIVEN 
FULL EXPLANATION 


Cleveland Manager of Ohio Inspec- 
tion Bureau Discusses Items 
Before Insurance Society 


AUDIT BUREAU’S BIG TASK 


Attempt to Handle All Mail the Day 
It Is Received; 55,000 Pieces 
in October. 





CLEVELAND, O., Dec. 17.—At the 
monthly meeting of the Insurance So- 
ciety of Cleveland this evening, Charles 
H. Patton, manager of the Cleveland 
department of the Ohio Inspection 
Bureau, elucidated the individual items 
in the book of rules to and including 
that of natural gas. Mr. Patton said 
this book has been adopted in 16 states 
as the standard and that it is impor- 


tant for every agent to become fa- 
miliar with it, as well as the office em- 
ployes who handle the details of the 
business. 

Among other things Mr. Patton 
called attention to the reduction of the 
distances of exposures in builders’ 
risks from 60 to 40 feet in the case of 
brick, stone or tile buildings and from 
100 to 60 feet in case of frame build- 
ings. He also mentioned the reduction 
in the charges for alteration permits 
from 50 cents and $1, to 30 cents and 
75 cents, depending upon the class of 
structure, 


Sprinklers Not Needed 


In case of fireproof foundries and 
boiler houses, used in connection with 
otherwise sprinklered risks, the dis- 
cussion indicated that they may often 
be written in connection with the line, 
as sprinklered equipment could hardly 
make them safer, when no wood is 
used in their construction. 


Exposure charges on automobiles are to 
be added to the rate on contents of the 
buildings where they are stored in case of 
a private garage, instead of the minimum 
rate on the car. 

The rule governing permits for shutting 
down industrial plants is now undergoing 
revision, Mr. Patton said, and he is un- 
certain just what the provisions will be. 
The forms committee is also considering 
a clause for limiting the height of lumber 
piles instead of the one which now gov- 
oo the clear space to be allowed between 

em. 

Refrigerating Plants Discussed 


Quite a discussion took place in regard 
to the possible location of refrigerating 
plants, referred to under the head of 
‘consequential damage,” both as to cover- 
age and rate. The clause does not seem 
to be entirely clear when the plant is 
located in the same building with the 
goods insured. In the case of the rate, 
that of the building in which the re- 
frigerating plant is located applies, 
whether in the same building or some 
other one. 

_ Use of gas from private wells came up 
in the discussion of natural gas. It seems 
that the rules apply to gas furnished by 
a corporation organized for the special 
purpose of furnishing gas. However, there 
are instances where manufacturing plants 
secure gas from private wells, and many 
homes are supplied in that way. Carroll 
L. DeWitt stated that regulators are 


EXAMINER WANTED 


Out of town Bureau office. One fa- 
miliar with Central West preferred. 
Answer fully. Address 59-G, care 
The National Underwriter. 














J. H. MACFARLANE, 
MANAGING UNDERWRITER 





CLEVELAND NATIONAL 


FIRE INSURANCE COMPANY = fase 
CLEVELAND, OHIO "$1,245,852.60 


CASH CAPITAL $839,130.00 





Cc. H. BISHOP 
PRESIDENT 


O. T. BROWN 
SECY-TREAS. 


APPLICATIONS FOR AGENCIES DESIRED 











always used at each outlet, whether gas 
comes from private wells or not, and that 
the pressure cannot get beyond the point 
fixed. B. T. Duffey thought that the bu- 
reau should treat risks supplied by private 
wells specifically. 


Audit Bureau’s Work 


Geo. H. Hannan, superintendent of the 
Cleveland Audit Bureau, made a brief talk, 
largely on the work of the office. In 
October, he said, the office received 55,000 
pieces of mail. As far as possible, mail 
is all handled the day it is received. Some 
idea of the extent of the audit work can 
be gained from this. 

Kenneth Taylor proposed an amendment 
to the by-laws of the society which, if 
adopted, will reduce the annual dues from 
$4 to $2. Some changes have been made 
that, it is believed, will eliminate the need 
of as much money as the higher dues 
yield. Some objections were made to the 
step, however. 


NEED FACILITIES FOR 
AMERICAN CONCERNS 


(CONTINUED FROM PAGE 1) 
formity as regards both laws and rul- 
ings. 

” Regret Measure Was Killed 

It is regretted that the bill proposed 
in New York in 1914 was not passed, 
as if it had been reinsurance companies 
would have had the same rights here 
as they have abroad, could have rein- 
sured life, fire, casualty, surety, and 
other risks, and, through the author- 
ity of another bill, proposed at the 
same time, could have held stock in and 
even controlled direct writing com- 
panies. Active opposition by direct 
writing companies and their agents 
and brokers killed a bill proposed in 
New Jersey in 1914 that was designed 
to set a limit on reinsurance, irrespec- 
tive of authorization, so that small 
companies might be protected from 
the assumed menace of treaty insur- 
ance, 


One of the foremost insurance lawyers 
of this city informed The National Un- 
derwriter today that he had_ recently 
been obliged to advise a wealthy client 
who wanted to start an insurance com- 
pany and had $2,000,000 to put into it, 
that it would be unwise for him to do 
so unless he also launched a reinsurance 
company and at least three retrocession 
companies—and that ten of the latter 
would be better than three. 


Brought to Acute Stage 


The banning of the German reinsur- 
ance companies has brought this problem 
to an acute stage. Adequate _ reinsur- 
ance facilities are held to be absolutely 
essential to the existence of the smaller 
direct writing companies. The hostile 
attitude of agents and brokers to treaty 
reinsurance is directly against their own 
interests, and it is predicted by some that 
economic needs will eventually sweep 


them out of the way and that large prop-' 


erty owners will demand a broader policy 
than obtains at present. Uniform legis- 
lation is urged that shall provide rein- 
surance and retrocession facilities that 
are sufficient in extent and automatic in 
operation. 

There is a very general endorsement 
of the view expressed before the Insur- 
ance Commissioners Convention a _ few 
days ago by Vice-President C. A. Lud- 
lum, of the Home, to the effect that a 
license in any one state should be suf- 
ficient for a reinsurance company to do 
business in all states. The only criticism 





The Reisch Indemnity Company 





(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Resources Exceed $4,000,000 
Chicago Office, 1560-1564 Insurance Exchange 


Dram-Shop Indemnity 





of this position is that such a license | dent of the Fire Insurance Society of 
from a slightly supervised state, like | Newark, N. J., Spencer G. Ayres, was 
Arizona, for example, would: scarcely be | made second vice-president and Lock- 
acceptable to other states that are more | wood M. Seely, first vice-president. 
strictly controlled, and might lead _ to The Franklin of Philadelphia has ap- 
the operation of undesirable companies. | pointed Henry C. Seydel, special agent 
for Rhode Island and Connecticut with 
— in bag Haven. He . ~ — 
doing field work in Connecticut for the 
Eastern Notes Simpson-Campbell Company of Boston. 
The Northwestern Fire & Marine has 
been ee 2 rn. bee Sara 
on, Kimba mith have been appointe Charles J. Loop will enter the local 
agents for Boston. business at Belvidere, Ill., and is seeking 
Frank B. Heller, has been elected presi- | company representation. 


ones CHARTERED A. D. 1794 
“InsuRANcE COMPANYS 
SSS = See] 


= FS =. 


308-310 WALNUT ST., PHILADE 

















GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres. 


JOHN J. P. RODGERS, Sec’y and Treas, 
SAM’L P. RODGERS, Asst. See’y 


CASH CAPITAL $1,000,000 
TOTAL ASSETS SURPLUS TO POLICYHOLDERS 
3$4,658,595.39 »402,353.66 ~~ 
FIRE, TORNADO, AUTOMOBILE, LIGHTNING, RENT, EXPLOSION AND 
BOMBARDMENT INSURANCE 
AGENTS WANTED WHERE NOT REPRESENTED 


C. O. DAVIS, Vice-Pres. W.A. ELDRIDGE, Secy. 
F. H. ALDRICH, Counsel, H. R. VERNOR, Asst. Secy 
. K. HENNES, Treasurer 


THE INTER-STATE FIRE INSURANCE CO. 


OF DETROIT, MICHIGAN (Organized 1913) 
Capital fully paid $250,000.00 Assets $542,142.29 


Surplus to policy holders $350,000.63 
406-412 DIME BANK BUILDING 





C. A. PALMER, President 
S.D. ANDRUS, V.-Pres. & Man’g Underwriter 





A e 64th ANNUAL STATEMENT 
Capital - = = = = = = § 600,000.08 
‘ Assets (to protect policy holders) - - 5,036,003.01. 
Swurauce Compamy Net Surplus to policy holders - - 2,739,141.06 
of WatarownN.¥: Net surplus to stockholders - - - 1,989,141.06 


STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVANS, Gen’l Agents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio and West Va., Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 
H. F. WATERMAN, State Agent Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 


NATIONAL INSPECTION CO. 
INVALUABLE ON SPECIAL HAZARDS 


J. G. HUBBELL, Mgr. 108 SO. LA SALLE ST., CHICAGO 


NORTHWESTERN FIRE AND MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 


JANUARY Ist, 1917 
Total Assets, $1,154,721 
Net Surplus, $229,915 


OFFICERS 
Cae CINE: di daleddicie cicecdcedwestens ETOP ET CT TTT TE CT CRETE President 
JOHN H. GRIFFIN..................00e eee Vice-President and Manager 


; a eho delaatecenneeaeeawes Vice-President 
ISAAC HAZLETT..... Vi dthwidaded Uigecasdaannaaeedaanel Vice-President 


WILLIAM COLLINS.................Treasurer and Assistant Secretary 
H. J. GIBSON......... Kddcuuddeusavakeadudanaacusees Assistant Secretary 
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COLLECTING BALANCES 


At this time, when the energies of 
hundreds of field men throughout the 
country are concentrated on the collec- 
tion of balances, it may be worth while 
to note one or two practices which ag- 
gravate this condition. 

In states where the loss ratio has 
been comparatively low for several 
years, and company experience is good, 
there is a tendency to allow agents to 
hold balances longer than in states 
where the margin of underwriting profit 
is low or does not exist at all. Thus 
in states with high grade agencies, the 
delinquent balance evil is often bad. 

Another practice that tends to in- 
crease the laxity of agents in this re- 
gard is the failure to require surety 
bonds from company representatives. 
Requirement of a surety bond has a 
tendency to increase the respect of an 
agent for the company demanding it 
and to stiffen him in his purpose to 
pay all balances promptly. It is be- 
lieved by some field men that if more 
attention were given to the conditions 
mentioned during the entire year, the 
collection work in December might be 
somewhat less. 








OPPORTUNITY AT HAND 


Ir the American people are alert they 
will take advantage of the conditions 
today to provide an outlet for their in- 
surance companies and to pave the way 
for their greater expansion. President 
Henry Evans of the ContTinentat has 
already shown the desirability of link- 
ing banking, shipping and insurance in 
broadening the horizon of American 
commercial life. In his illuminating 
statement recently made he clearly sets 
forth the opportunity and the avenue 
through which insurance companies 
must work in taking their part in the 
world’s commercial life. Unless the 
American people rise to the occasion, 
the insurance companies and business 
people of other lands will brush them 
aside, as they have been doing in the 
past. 

It seems impossible for American 
companies having to comply with all 
the state laws to develop naturally. 
They are hampered on every side. The 
laws of one state permit them to do 
business in one way and the laws of 
another state prohibit it. The smaller 
American fire insurance companies have 
justly complained because they have 


been deprived of their rightful share of 
the business. An effort was made in 
the Illinois legislature at the last ses- 
sion to curtail the reinsurance prac- 
tice. A bill was passed to this end, but 
was vetoed by the governor. In.a few 
months, however, the United States 
placed an embargo on Germany and 
other enemy companies, thus cutting off 
the chief source of reinsurance treaties. 

It is safe to say that $75,000,000 of re- 
insurance premiums are released by the 
cancellation of the contracts. Further- 
more, with the upheaval in Russia, com- 
panies are growing very restive about 
the reinsurance companies located there. 
It is well within bounds to say that 
with the $75,000,000 in premiums re- 
leased by German reinsurance compa- 
nies and the $25,000,000 premium in- 
crease in this country in 1917, due to 
higher values and the normal growth of 
business, there will be $100,000,000 of 
premiums to be taken care of. If rein- 
surance companies of Russia and other 
countries have any of their contracts 
modified or canceled, it will mean, of 
course, other millions of premiums to 
be absorbed. This makes it mighty in- 
teresting for American institutions. 

The whole reinsurance program of 
the United States should be revamped, 
so that American companies can take 
advantage of the present situation. Our 
laws governing reinsurance are entirely 
too stringent. There is not sufficient 
elasticity. We are tied up in a knot. 
It is not necessary to have the same 
exacting supervision over reinsurance 
companies as direct writing companies. 
Yet a reinsurance company must com- 
ply with the same laws, pay taxes the 
same as the direct company, and meet 
identical demands, It is impossible to 
build up a group of retrocession com- 
panies in this country because they 
must be admitted in most cases to the 
states where they take reinsurance. 
This is too expensive, complicates the 
machinery, and the small companies re- 
fuse to seek admission. 

O. B. Ryon, general counsel of the 
NaTIoNnAL Board, made a suggestion at 
the meeting of the INsuRANcE CommIs- 
SIONERS CONVENTION which seems very 
logical. At least, it is a start in the 
right direction. He feels that there 
should be three groups of companies 
with state supervision applicable to 
each. First, there are the direct writing 
companies, which could continue as 
they are now. Second, would come the 
reinsurance companies, which would be 
obliged to enter states, but which would 
not have to meet the minute exactions 
of the direct writing companies, There 
should be no double taxation. If the 
original company is taxed on its pre- 
miums, the reinsurance company should 
not be obliged to pay tax on the same. 
In the third place, there are the retro- 
cession companies. The law should 
provide that if any one of these com- 
panies is licensed in its home state it 
will be sufficient for it to be a retro- 
cession company and take business in 
any other state. 

This would afford an outlet for our 
smaller companies. There are probably 
300 fire insurance companies doing 
business in the United States today. Of 
these, 150 or so could easily become 
retrocession companies. They would 
be relieved of the heavy field expense, 





and it would mean the building up of 





Insurance Business 


John R. Vernon, president of the 
Ohio Mutual of Salem, Ohio, is now at 
Asheville, N. C., and wili go from there 
to Florida, where he will spend the 
winter. Mr. Vernon is one of the lov- 
able mutual underwriters of Ohio, a 
veteran in the business whose institu- 
tion reflects the character of its head. 
Poets may come and poets may go, 
but C. O. Reed, Jr., of Aberdeen, S. D., 
goes on forever. He keeps quiet just 
long enough for the impression to get 
abroad that he is in complete retire- 
ment, and then gets out his trusty type- 
writer. The Christmas spirit seems to 
call forth all that is poetical, as THE 
NATIONAL UNDERWRITER has been swamped 
lately with contributions, but of the vast 
amount of “matter” that has been sent 
in the following has been selected as 
the one best bet: 


EXAMINERS’ DOPE 
Examiner, what’s in thy dope 
Which thou dost cast on faith and hope, 
When to thy scornful arms doth fly 
The D. R. apple of mine eye? 
Why dost refuse with such disdain 
The “risk” we labored well to gain; 
How now? Have we but gained to lose 
Because ’tis in thy power to choose? 
Look you the rate! ’Tis five per cent— 
’Tis higher than the tenant’s rent! 
And yet thou sayest, “Get thee off, 
Because ’tis owned by Binskyhoff!” 


Personal Side of the 





Examiner, thy dope is great, 

For truly thou dost toy with fate, 

When, with a high and lordly mien 

Thou turnest to thy handy Dean, 

To check thy muddled memory 

With rule two thousand twenty three, 

Then lightly, playfully almost, 

Turn o’er the leaves of Sanborn’s ghost 

And in Block Ten of First Addition 

Find en the “risk” marked “poor condi- 
tion.” 


Fires of revenge then light thine eye, 

As without reasons whence nor why 

Thy pencil blue is poised above 

The D. R. that we dearly love— 

Then with a dash, unerring, true, 

These words “We fire this back to. you”— 

A telegram thou sendest then, 

A letter also, signed with pen; 

And with such weighty evidence 

To use, if needed, in defense 

Against harangues of the assured, 

(To which all agents are inured), 

We, just to make our burdens lighter 

Rewrite said risk in thy ‘‘Underwriter,” 

Feeling that all may yet be well— 

“Business is business” and “War is h—1”! 
O. REED, JR. 


Building Commissioner Ralph C. 
Graham of Davenport, Iowa, has been 
employed by Mason City, Ia., to assist 
in compiling a building code for the 
latter municipality. The building code 
which Mr. Graham compiled for his 
own city is most complete and compre- 
hensive and has attracted favorable at- 
tention throughout that section of the 
country. The Davenport ordinance in- 
cludes among other things the prohibi- 
tion of the use of shingle roofs 
throughout the city. Mason City will 
pay Mr. Graham’s salary and expenses 
while he is working on their code. 

That the fire insurance business is one 
big, brotherly fraternity was brought 
home to William E. Hill, Illinois state 
agent of the London Assurance, re- 
cently. In order to reach a central 
Illinois city in quick time Mr. Hill made 
arrangements to travel on the Panama 
Limited, which ordinarily does not stop 
before reaching Cairo. He carried with 
him a letter from the president of the 








many thrifty companies, operating on a 
normal expense basis, getting a nicely 
distributed business from leading com- 
panies. They would add to the carry- 
ing capacity of the country. This plan 
would keep reinsurance premiums to a 
greater degree in this country. It would 
give the big assured large policies which 
they desire. It would keep agents’ busi- 
ness in their own offices. 

The insurance commissioners and in- 
surance people should get back of the 
proposition. It is a movement that 


will appeal to business people as logical 





and wise. 


road, with instructions for the conduc- 
tor. As the train neared its destination 
the porter approached to administer the 
customary brushing, and while wielding 
the brush he grew loquacious: 
“You a insurance man, ain’t you, Cap- 
tain?” “Yes.” “I’m in insurance, too.” 
“T suppose you mean life insurance. I’m 
a fire insurance man.” “’Deed I don’t; 
I mean fire insurance, the same as you. 
I’m with the Hanover. I just got 
through paying the last assessment. I 
just had a letter from this yere Monty 
Clark, chief collector.” ; ; 

Mr. Hill gave him the high sign and 
a dime, the symbol of the fraternity. 


John Herschel Stone, well known in 
the Oklahoma field as stenographer and 
confidential man to Fred C. Clarke, 
state agent of the Aetna, has volun- 
teered for service in the United States 
aero squadron. Mr. Stone left Okla- 
homa City for Fort Logan, Colo., from 
which place he will be assigned to a 
training camp. 


T. P. Keough, who has been marine 
man for the Automobile of Hartford 
at the Chicago branch office, has been 
transferred to New York where he will 
assist Marine Secretary J. J. Gibney. 
Karl E, Grennell, who has been with 
Fred S. James & Co., for the last five 
years, will succeed Mr. Keough at 
Chicago. 


H. A. Blinn, head of the sprinklered 
risk department and rating inspector of 
the Kansas Inspection & Fire -Preven- 
tion Office, has enlisted to his country's 
call, and left Tuesday of this week for 
service in the aviation corps, stationed 
at San Antonio, Texas. 

A. B. Davis, special agent of the 
Aetna in Minnesota, has the habit. Re- 
cently he sent a poetical outburst to E. 
St. Claire Snyder, South Dakota special 
agent of the Fireman’s Fund. Al- 
though this was intended for Mr. Sny- 
der’s private consumption, it neverthe- 
less found its way to the columns of 
Tue NATIONAL UNDERWRITER. Now he is 
at it again, and has hurled another 
broadside at the defenseless E. St. 
Claire. This time he is hitting on all 
six: 

(Censored) 

BECUZ I LEH YoU 
Hello, E. S.—you poor, weak fish, 
Right now there’s just one thing I wish 
And that is, I would like to beat 
My fist upon your form so neat, _ 
And swear at you and say, “Gol darn, 
You surely went ’n’ “done me harm 
By mailing to the N. U. 
Those rambling lines I sent to you. 
The reason why I cannot guess, 
You sent that poorly written mess 
Of words and had them printed there. 
It looks to me, I do declare, 
As if you had it in for me 
To show me up thus publicly. 
'Tis said that every little worm 
If prodded hard will surely turn. 
And so my turn will come some day— 
T’ll even up the score some way 
And make you wish you'd treated me 
A little more respectfully 
Than td have sent without permish 
That stuff,—and so again I wish 
That I could pound you into jell 
And tell you to go plumb to—well 
You know what Sherman said it was. 
Why do I wish it?—Just Becuz. 


The field men of the German Amer- 
ican in the central west have done a 
very handsome thing for two of their 
fellows that are now in the military 
service. Lieut. R. J. Jordan, former 
state agent in Minnesota, is_ now at 
Fort Logan, Texas. M. C. Bucking- 
ham of Springfield, Ill., former Illinois 
special agent, is in the artillery division 
at Camp Taylor, Louisville. The field 
men are all writing personal letters to 
these men, as well as sending them 
kits containing tobacco and other ar- 
ticles in the way of Christmas remem- 
brances. 





You can’t preserve yourself by getting 
pickled. 





Tue undertaker hasn’t nailed all the 
dead ones. 








Success is strength. 
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REFUSE BURNERS FOR MILLS 











Recommendations for West Virginia 
Lumber Plants Also Ask Stand- 
ard Electric Wiring 





WHEELING, W. VA., Dec. 18—Two 
recommendations are being made on 
nearly all lumber plants inspected by 
the West Virginia conservation asso- 
ciation. One calls for the installation 
of approved refuse burners and the 
other for standard electric wiring. It 
is the practice of most lumber plants to 
run their refuse over a conveyor to a 
point about 100 feet away from the mill 
itself and burn the refuse in the open 
where it falls from the conveyor. High 
winds frequently carry sparks from 
these burning refuse piles to the lumber 
or the mill, causing its destruction. 

The Dean schedule recognizes the 
danger of unapproved refuse burners 
by a substantial charge in the rate. It 
is not difficult, say the conservation in- 
spectors, to obtain compliance with sug- 
gestions that smoking be prohibited in 
the plant, that chemical extinguishers 
and water barrels be placed in the yards 
and other suggestions requiring a small 
expenditure. It will take close follow- 
up work, however, to get compliance 
with the recommendations for approved 
refuse burners and standard electric 
wiring. 





SPLENDID RESULT NOW FOUND 





More Corrections of Fire Hazards Due 
to Operation of the Antidis- 
crimination Law 





One of the remarkable statements 
about the Ohio antidiscrimination law 
made at the convention of Ohio Asso- 
ciation of Insurance Agents was that of 
State Fire Marshal Fleming, who 
quoted representatives of the Ohio In- 
spection Bureau as saying that there 
had been more corrections of fire 
hazards in Ohio since the antidiscrim- 
ination law went into effect than in the 
ten years previous. Many of these 
corrections were due to the special con- 
servation work done by the conserva- 
tion association, by the state fire mar- 
shal’s department, and by municipal fire 
departments, but a very large part of 
it was due to the operation of the anti- 
discrimination law itself, 


Those who have taken note of this situ- 
ation believe that the proportion of cor- 
rections to risks will be greater at this 
time than after the law has been in oper- 
ation for a year or more. A large number 
of corrections are being made now in or- 
der to bring the published rate down to 
the level of the “rate cutting” rate which 
many property owners enjoyed as a spe- 
cial privilege. There can be no mistaking 

_ the fact that most local agents are in- 
ined to suggest improvements enough to 
ring the rate to what they had been 
charging and then stop. The consequence 
= probably be, say these observers, that 
— the readjustment of the rates 
rought about within a comparatively 
short time after the passage of the anti- 
seared eonea tame number of fire 
corrections obtained by an applica- 

tion of the schedule will deoreane. — 





Refuse to Pay Smoke Claims 


big omPanies are continuing to deny lia- 
ity_on claims coming from Springfield, 
-~ Bellefountaine, O. They point out 
a at in the majority of these claims the 
} eg was done by smoke from friendly 
the rather than from the smoke from 

€ hostile soft coal pile fires. The com- 
panies will probably pay the claims of 
bah she owners within the immediate 
Wp nborhood of the soft coal fires and 
pi probably resist all others. A revised 
iP nion given to them is to the effect that 

cannot be shown that the damage done 
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Minneapolis warine Insurance Company 


MINNEAPOLIS, MINNESOTA 


This company will be glad to receive agency applications and will take up with union offices the question of its repre- 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. We can tell them to you. 


LEACH, Secretary 
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Secretary 











result of smoke from this particular fire 
and that they are not liable. 





To Investigate Fires 


The department of justice is investi- 
gating the fire which destroyed the pow- 
erhouse of the Delemore coal mine near 
Leetonia, Ohio, recently. Fuel for an 
iron furnace and the Erie Railroad was 
furnished by this mine.” The department 
is also looking into the destruction of 
the tipple of the Superior Collieries Co.’s 
mine at Wellston and the tipple and power 
plant of Mine No. 12, also in that vicinity. 
Coal for Camp Sherman, Chillicothe, was 
furnished by these mines. The loss at the 
two Wellston mines was about $150,000. 


Will Remember Soldiers 


The two Ohio field organizations, the 
Ohio Field Club and the Ohio Association 
of Fire Underwriters, have formed the 
“Ohio Field Men’s Committee on Soldiers’ 
Comforts.” Nine field men from Ohio 
have enlisted, and it is the plan of the 
new organization to display its patriotism 
by frequent remembrances at various 
times during the year. Boxes and kits 
will be sent from time to time, containing 
things that are much desired and hard to 
get. Robert L. Mouk, state agent of the 
— is chairman of the organ- 
ization. 





Remember Enlisted Men 

Each of the six members of the Cin- 
cinnati Insurance Society in the federal 
army is being handsomely remembered by 
a Christmas present from the_ society. 
Each man is receiving a large box con- 
taining a checker board, tobacco, playing 
ecards, a Bible, gum, needles, thread, and 
other articles. The girls of the society 
have knitted for each one of the men a 
sweater, a scarf, a helmet and wristlets. 
In addition the girls have prepared cookies 
and candy for the men. 





Changes His German Name 

Bernhard Freudenstein, Cincinnati insur- 
ance man and former manager of the Cin- 
cinnati Chamber of Commerce’s foreign 
trade department, has changed his name 
to Bernard Gladstone, the English trans- 
lation of his German cognomen, and the 
use of the new name has been sanctioned 
by the court. 





Ohio Notes 


Edmund H. Moore, former state insur- 
ance superintendent for Ohio, has been 
seriously ill of pneumonia. 

Melvin Young, president of the New 
York School of Insurance, spoke recently 
before the Columbus, O., Kiwanis Club on 
insurance simplified. 

he office and records of Guy E. Wells 
local agent at Wellington, O., were com- 
pletely destroyed by the_ fire which 
wrecked the building in which he was 
located. 

H. C. Bingham who takes a position 
with the Cincinnati branch of the Ohio 
Inspection Bureau on the first of Janu- 
ary, was married Saturday to Miss Mat- 





&@ block or more from the fire was the 








tie Berry Reppert of Silverton, Ohio. 


GERMAN FIRE 


INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 


Cash Capital $200,000 Net Surplus $159,096.82 
WM. F. STIFEL, President 


F. RIESTER, Secretary 
OSCAR E. STRAUCH, Asst. Secy. 


E. A. KEELER 
714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Jndiana and Peana. 


Eureka F. & M. Ins. Co. 


Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 
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COMBINED STATEMENT 


Capital - - - - $250,000.00 
Assets - - - 895,201.24 
Surplus to Policy Holders - 606,086766 


F. A. ROTHIER, Prest. ADAM BENUS, Secy. 
F.C. BARTON, Asst.Secy. R.B. HEATON, State Agt. 





INCORPORATED 1849 


WESTERN 


Insurance ee 
of Pittsburg 


FIRE AND TORNADO 


DEC. 31, 1916 
Capital - - - - - - 
Surplus to Policy Holders 
Assets - - - - - - 
Losses Paid to date - - 


- $300,000.00 
- 415,498.55 
- 728,234.87 
- 6,464,905.01 





GERMANIA 


FIRE INSURANCE COMPANY 





NEW YORK 
ORGANIZED 1859 
Statement, January 1, 1917 

Cash Capital, - - ~ $1,000,000 00 
Assets, - - - 8,553,704 22 
Liabilities, - - - 4,222,485 60 
Net Surplus - = - 3,331,218 62 
Surplus for Policy Holders, o 4,331,218 62 

. HEAD OFFICE 


Cor. William and Cedar Streets 





Incorporated 1833 


HEAD OFFICE - 


British America Assurance Co. 


TORONTO, CANADA 


(FIRE AND INLAND MARINE INSURANCE) 


United States Branch, Ist January, 1917 





Assets....0. gidedeiddddesigaasensédedons Jachadaas 
MI Sv accdccdecactadevcccacesas acdddkddeasaqeans 
i ad edaddcdacadacedtadcasadcauascads dadaueuduxaas 

Total losses paid in United States from 
W.R. BROCK, President 


eeccccccccescvcccccccccescocccccesccccese $1,936,279.77 





deqagdsacaagadaaaaaes Prerereeeecererererer 
1874 to 1916, inclusive, $24,669,753.43 


W.B. MEIKLE, Vice-President and General Manager 





The Best Field in the Insurance Business 
Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 


Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 
THE KASKASKIA LIVE STOCK INSURANCE COMPANY 


INCORPORATED 


Home Office: o = 





~ Shelbyville, Illinois 
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CENTRAL WESTERN STATES 


INDIANA LOSES IN TAX CASE 








Appellate Court Refuses Petition of 
State for Rehearing—May Carry 
Suits Up 





The Indiana appellate court has over- 
ruled the petition of the state for a 
rehearing of the tax suits against vari- 
ous fire companies. In these cases 
which involved the difference between 
taxes on gross premiums, which are 
claimed by the state, and taxes on net 
premiums, which were paid by the com- 
panies, the state lost and then peti- 
ioned the appellate court for a rehear- 
ing. It is possible that the state will 
carry the case to the supreme court on 
a writ of certiorari, but this action will 
have to be taken within the next 30 
days. 





BALANCES IN GOOD SHAPE 





Illinois Field Men Report Collections 
This Year Are More Satisfactory 
Than Usual 


Illinois field men report that collec- 
tions are good this year. A comparison 
with former years reveals the fact that 
accounts are in better shape than they 
have been in the past several years. 
One reason for this is that companies 
have brought great pressure to bear, 
upon both field men and agents, to set- 
tle up back balances. 

All insurance companies are facing 
a great depreciation in securities, when 
their annual statements are made. It 
is said that some companies will suffer 
more through the depreciation in their 
securities than they lost in the San 
Francisco conflagration. 


Realizing that the slump in securities 
will result in an unfavorable annual state- 
ment, companies have made every effort 
to collect balances. Accounts outstand- 
ing longer than 90 days are not permitted 
to appear in the financial exhibit as as- 
sets. 

The comparatively clean slates this 
year bear out the statement that has 
often been made, that collections are 
after all a company matter. That is, if 
the companies are determined that de- 
linquent agents shall pay the money, it 
is forthcoming. Having proven this year 
to themselves and to the agents that it 
is entirely possible to keep the slate 
clean, companies should not allow bal- 
ances to get so far behind. In the past 
accounts have not been gone after very 
vigorously because it was not an abso- 
lute necessity that they be _ collected. 
This year it has been demonstrated that 
it is just a question of going after the 
thing in a systematic, business like man- 
ner. 





Motion Is Argued 


Thomas Bates, of Chicago, representin 
companies cited in Indiana for contemp 
of court in connection with the collection 
of certain rates in the state under the 
antitrust act and the Weir decision, 
argued a motion to strike out certain al- 
legations in the complaint last Friday. 
The argument was before Judge Clifford 
in the superior court and he has taken 
the matter under advisement. 





Limit Firemen’s Speed 


Fire Chief Alford of Anderson, Ind., is 
protesting against an order from the po- 
lice that the department should keep with- 
in the speed limit of 12 miles an hour. 
This follows a judgment against the city 
for damages in a suit against the fire 
chief. Owners of factories, large build- 
ings and residences are backing the chief 
in his protest. The department already 
has had several demonstrations of results 
of following this order. At a recent alarm 
from a factory at the city limits, the near- 
est engine company reached the fire in 
five minutes, barely in time to prevent the 
blaze from extending to oil tanks nearby. 
Chief Alford, starting from headquarters, 


FOR SALE :—Live Insurance 
Agency. Commissions for 1917 about 
$2000.00. If not sold by Jan.1,1918, 
willl be Poff the market. Address 
45-F, care The National Underwriter. 





had to consume 20 minutes in reaching 
the factory. Had additional equipment 
been needed from there, the fire would 
have been beyond control. Manufactur- 
ers, merchants and insurance agents con- 
tend there is no law in Indiana limiting 
the speed of fire apparatus on the way to 
a fire. 


Plan Salvage Corps Home 


Plans are making for a home for the 
Indianapolis Salvage Corps on_ its. own 
property. A lot is being considered and 
James F. Joseph of the governing com- 
mittee of the Western Union will be in 
Indianapolis next Saturday to confer with 
the directors. The salvage corps has 
been doing excellent work and Superin- 
tendent Wm. Curran has built up a very 
efficient organization. If the lot under 
consideration is accepted the new head- 
quarters will be near the city’s fire de- 
partment headquarters. 


Another Bay City Conviction 


Following the trial of several days, a 
jury in circuit court at Bay City, Mich., 
brought in a verdict of guilty in the case 
of Frank Woods, who, with Bert McCau- 
ley and Henry LaFrance, was charged 
with burning his livery barn in West Bay 
City, Feb. 2, 1915, with intent to defraud 
the insurance companies. Woods and La- 
France have been well known business 
men in Bay City for years. LaFrance 
was convicted at the last term of court 
and McCauley pleaded guilty to the charge. 
Insurance to the amount of $4,600 was 
obtained by Woods and LaFrance shortly 
before the fire, old stock, horses, buggies, 
hacks, etc., being taken from the LaFrance 
barn to the Woods barn just previous to 
the fire. The insurance had been paid by 
the companies before the criminal cases 
were started and suits will undoubtedly 
be brought to recover this money. 





Cairo Agents’ Action 


The local agents at Cairo, Ill, have 
passed a resolution asking the companies 
to defer putting into effect the new rules 
and rates until a meeting can be had with 
the field men, so that the local agents can 
have a better understanding of the situa- 
tion. In the meantime théy ask that the 
exposure charges on dwellings, affected by 
mercantile or special hazard risks, be con- 
tinued. Local agents in Cairo say that 
conditions are splendid there and unless 
the new order is well understood confu- 
sion is likely to result. 


Complaint as to Forms 


There is complaint in Indiana that some 
agents are not using the Indiana uniform 
dwelling forms furnished them by the 
uniform forms committee and now manda- 
tory. Special complaint has been made 
recently of the agents at Indianapolis, 
Evansville and Terre Haute, and compa- 
nies have been asked to issue the neces- 
sary instructions to these local agents. 


Discuss the New Rates 


The agents at Quincy, Ill., held a noon- 
day luncheon the other day, when there 
was a general discussion regarding the 
new advisory rules that were recently pub- 
lished in Illinois, and which were recently 
received by all Quincy agents. Charles 
H. Cowper of the Illinois Inspection Bu- 
reau was present and addressed the agents 
on the changes of rates. About thirty-five 
were present, and practically every agency 
in the city was represented. 


Leading Agent Dies 


A. S. Clements, leading local agent of 
Crawfordsville, Ind., died last Saturday 
of cancer of the stomach after an illness 
of several years. Mr. Clements was born 
in 1858 and for thirty-five years conducted 
a successful agency at Crawfordsville. He 
is survived by a widow, two sons and two 
daughters. The funeral was held on Tues- 
day. Jesse Canine, another well known 
rg agent of Crawfordsville, is a son- 
in-law. 


Pressure Greatly Reduced 


Warnings have been sent out in several 
Indiana cities concerning the endangering 
of fire protection by the practice of leav- 
ing water pipes and faucets open day and 
night during severe winter weather to 
prevent pipes freezing. Most of these 
cities have ordinances fixing a penalty for 
such waste of water. Alexandria is a 
good example of the general Indiana situ- 
ation. The pressure there was reduced 
from 75 pounds to 30 pounds before the 
fire chief began to take drastic action. 


Sullivan Still at It 


DECATUR, ILL., Dec. 18—Twelve hun- 
dred policyholders in the Assureds Na- 
tional Mutual are named defendants in a 
chancery suit filed by attorneys for the 
company in the circuit court. The suit 
sets a new record for the number of de- 
fendants named in a bill filed in the local 
courts. The suit is to collect various 
amounts which the company alleges are 
due in the way of assessments from the 
policyholders of the company. Amounts 
are due from 7,500 policyholders, the bill 
alleges, totalling $90,000. The company is 
owned chiefly by Percy B. Sullivan of 





Decatur. 
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OHIO AGENTS WANTED! 











F.R. Ormsby, Pres. G.F. Hutchings, Secy. Joseph Winum, Treas. & Asst. Secy. 


Industrial Fire Insurance Co. 
AKRON, OHIO 


Capital $300,000 Surplus to Policyholders $408,562 


An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 














Richland Mutual Insurance Company 
MANSFIELD, OHIO. 
Incorporated 1850 

- = = - = = $2,486,446.48 

BUSINESS CONFINED TO OHIO R. SMITH, Secretary 


The Central Manufacturers’ Mutual Insurance Company 
VAN WERT, OHIO ORGANIZED 1876 


Cash Assets, over $900,000 : Net Cash Surplus, over $500,000 
H. V. OLNEY, President C. A. L. PURMORT, Secretary 


THE MERCHANTS’ AND MANUFACTURERS’ MUTUAL 
ete INSURANCE COMPANY 


Insurance in force over $4,000,000 Net cash surplus over $60,000 
riting a general classification Auto fire floater department 


Annual dividends to policyholders 
G. W. DeYARMON, Secretary 


E. J. Forney, Pres. J. M. Cook, Sec’ ge 
Incorporated, 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 








TOTAL ASSETS, 
A. C. CUMMINS, President 











Mansfield, Ohio 


S N. FORD, President 

















Dayton Mutual Fire 


Insurance Co., "6%10" 


B. C. COLEMAN, Secy. 


Conservative and Careful 








Management Insurance - $6,519,788 
AGENTS WANTED Total Assets 385,313 
Address Home Office. 








An Agency Company 











Ohio Retail Grocers Mutual Fire Insurance Co. 
SPRINGFIELD, OHIO 


W. H. COOK, Secretary and General Manager 
BUSINESS CONFINED TO OHIO 


KEYSTONE UNDERWRITERS 


DEPARTMENT OF 
The German Fire Insurance Co. The German American Insurance Co. 
The Western Insurance Co. The Union Insurance Co. 


ORGANIZED 1905 














All of Pittsburgh, Pa. 


Combined Capital - - $900,000 Combined Net Surplus - - - $733,076 
Combined Assets - - 3,042,656 Combined Surplus to Policyholders 1,633,076 


HENRY WACHTER, Manager - 218 Fourth Ave., PITTSBURGH, PA. 





E. W. CLINTON (Reliable Agents’ Wanted in FISH & SCHULKAMP 
Pen. ao Pennsylvania, Ohio, Illinois General Agents for Wisconsin 
Norwood, Cincinnati, Ohio and Wisconsin.) Madison - Wiscons## 
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IN MISSOURI VALLEY FIELD 


AGENT HELD LIABLE FOR LOSS 








Failed to Cancel Policy as Directed and 
Company Gets Judgment 
in Kansas 


TOPEKA, KANS.,., Dec. 18—An agent 
of a fire insurance company who fails 
to cancel a policy when directed must 
pay the company the loss it sustained 
in the event of a fire. This is the de- 
cision of the Kansas supreme court in 
the suit of the St. Paul Fire & Marine 
against Thomas Bigger, an agent in 
Kansas City, Kan. Bigger wrote a policy 
on a country club house and the company 
instructed him to cancel it. Bigger 
asked the officials of the company to 
turn in the policy, but did not bestir 
himself to get it and cancel it. Then 
came the fire, and the club demanded 
payment on the policy. The company 
paid the claim and then brought suit 
against Bigger to collect the loss. The 
court held he should pay. 

If an insurance company retains the 
premium on a policy, but does not issue 
the policy, it still must pay the loss. 
The Kansas supreme court made this 
ruling in the suit of M. C. Williams 
against the Home Fire, on an appeal 
from Harper county. The company’s 
agent wrote a hail policy for Williams 
and deposited the premium in a bank. 
Because of the sickness of a general 
agent, the company did not issue the 
policy, but it did take steps to retain 
possession of the premium, Then came 
the hail loss and liability was denied. 
The courts held that the company must 
pay the claim. 


ST. LOUIS BOARD ATTACKED 





Arthur Bersch, a Local Agent, Claims 
the Association Is Causing a 
Boycott to Be Made 





ST. LOUIS, Mo., Dec. 19.—Arthur 
Bersch, former member of ‘the St. 
Louis Fire Underwriters’ Association, 
has filed suit in the circuit court to 
dissolve the association. In his suit, 
he asks that the association and its of- 
ficers be restrained from enforcing a 
boycott on his business. 

Mr. Bersch’s petition, filed by Attor- 
neys Major and Revelle, states he has 
been engaged in the business in St. 
Louis 15 years and is classed a senior 
agent, having a large number of agents, 
solicitors and brokers as customers. 

He alleges the association has a mo- 
nopoly of the fire insurance business 
in St. Louis. No member is permitted 
to write insurance for any one not a 
member of the association, or register 
with it and the association fixes the 
commission of agents and brokers, his 
suit asserts. The association has is- 
sued orders to a number of Mr. 
Bersch’s agents and brokers not to do 
business with him after Dec. 10, it also 
is asserted in his complaint. 


GIVE SWEAZEA A FAREWELL 





Field Men of Kansas Show Apprecia- 
tion of Their Associate at Com- 
plimentary Banquet 


KANSAS CITY, MO., Dec. 17—W. 

. Sweazea, who goes to Minneapolis 
next week as state agent in Minnesota 
and the Dakotas for the Niagara, after 
several years of efficient service in Kan- 
Sas, was tendered a farewell reception 
this evening by sixty of his friends and 
fellow workers in this field. E. D. Marr 
of the New York Underwriters was 
toastmaster. Most Loyal Grand Gan- 
der Gus M. Wise told of Mr. Sweazea’s 
loyal service in the Blue Goose. 

Frank L. Brittain, 


secretary of the 
Kansas State Fire Prevention Association, 
Predicted that the northern states would 
find in him a most valuable aid in fire 


been one of the most faithful of his co- 
workers along that line in-Kansas for 
many years. Godfrey J. Giersberg touched 
on the personal qualities of Mr. Sweazea, 
whom he knew most intimately. M. L. 
Sears, Arthur Baude, R. C. Alexander, 
manager for R. B. Jones _& Sons, local 
agents at Kansas City; C. L. Whittemore, 
manager of the Western Adjustment 
Bureau, and E. C. Fox, assistant general 
agent of the North British & Mercantile, 
were among the other speakers. 

M. W. Van Valkenburg, in behalf of the 
friends in the fraternity, presented to Mr. 
Sweazea a handsome gold watch, suitably 
engraved, as an evidence to be preserved 
of the affection and esteem felt by the field 
men of the territory for him. Mr. Sweazea 
responded briefly, remarking that he had 
got far more already out-of his associa- 
tions with the field men here than could 
possibly be represented even by such a 
handsome present and the dinner testi- 
monial. 

Dudley E. Gallagher, state agent of the 
North British in Kansas, was present. He 
has enlisted in the military service. He 
was given a demonstration and a rising 
vote, expressing good wishes. 


Will Ask for Advance 


TOPEKA, KANS., Dec. 18.—A flat in- 
crease of 10 percent on all fire insurance 
rates will be asked by the companies in 
Kansas at the hearing on the 1914 analyti- 
cal basis schedule to be held by the state 
authorities Jan. 9. It is said that the 
1914 Dean schedule will cause an increase 
on certain classes, but the 10 percent 
charge is due to war taxes and other in- 
creased operating expenses. The companies 
have filed a new schedule for unprotected 
towns which will provide an increased 
rate. On frame buildings the rate is in- 
creased from $1.30 to $1.50. 


Rates on Mine Buildings 


TOPEKA, KANS., Dec. 18.—It would 
appear from a new schedule of fire rates 
on buildings for lead and zine mines in 
Kansas that the insurance companies were 
against the miners taking baths. A basis 
of $5 is fixed for a frame mine building 
and 25 cents credit for metal or slate 
roofs and an equal amount for an iron 
clad building. Then there is an extra 
charge, reading: “If men change clothes 
in building or within fifteen feet of it, add 
50 cents.” 

The idea of the extra charge is believed 
to be to keep the men from leaving their 
dirty clothing in the mine buildings and 
to require the companies to set up a sepa- 
rate building for the bathhouse and locker 
rooms for the miners. 


Iowa Pond’s Great Event 


DES MOINES, Dec. 17.—Members of the 
lowa Pond of the Blue Goose were hosts 
to the ladies Friday night in what is de- 
clared to have been the most successful 
social event in the history of the organiza- 
tion. An elaborate turkey dinner was 
served at 7 o’clock. This was followed 
by dancing. Arrangements were in charge 
of C. R. Bogart, most loyal gander, and 
Walter Harvey, wielder of the goose quill. 
The attendance was large. Cards were 
provided for ganders and their ladies who 
did not indulge in terpsichore. 


Good Work on Inspections 


DES MOINES, Dec. 17.—The meeting 
of the Iowa council of defense in a big 
loyalty rally here Friday and Saturday 
served to call to the attention of mem- 
bers the excellent work that has been 
accomplished by the field men in inspect- 
ing elevators and food storage plants of 
the state. Chairman John Carpenter re- 
ported on behalf of the field men that they 
have inspected some 2,000 food storage 
plants, including 1,200 elevators. Mem- 
bers of the state council of defense ex- 
pressed highest praise for the work and 
cooperation of the field men and com- 
mended warmly their efforts to success- 
fully prevent destructive fires in the state. 





Freeman Addresses Nebraska Pond 


. S. Freeman of the Agricultural of 
New York led the discussion of hazards 
of electricity following the Monday lunch- 
eon of the Nebraska Pond of the Blue 
Goose this week. He also presided at the 
weekly meeting. Frank R. Daniels of the 
Western Union, in Omaha on one of his 
regular visits, attended the meeting and 
made a short talk. H. R. Requartte, as- 
sistant state deputy fire marshal, spoke 
on moral hazards and urged the need of 
close watching of moral hazards, especially 
in connection with automobiles. J. W. 
James, independent adjuster, will lead the 
meeting Dec. 31, while Earl Jorgensen of 
the St. Paul Fire & Marine will lead next 
week. 





Remember Blue Goose Soldiers 


Charles Siefken heads a committee from 
the Nebraska Pond of the Blue Goose 
which is looking after the four young 
men who have gone from that organiza- 
tion to the colors. 


for a Christmas present. 


Complete Gillette serv- 
ice sets were sent to each of the four 
At every Mon- 
day luncheon smokers who light a cigar 
drop the equivalent in cash into a box, 
and this money is used to keep the four 


men are C. E. Mariner, S. E. Henderson, 
J. S. Templin and Madison Welsh. 


Field Men Aid Little Cripple 


DES MOINES, Dec. 19.—Iowa fire insur- 
ance field men are interested in seeing 
that little Thelma Malone of Leroy, IIL, 
has the knitting machine that James Jo- 
seph of Chicago purposes to buy for the 
one-armed miss. John D. Carpenter of 
the Queen at Mr. Joseph’s request took 
up a collection at the noon-day luncheon 
of field men Monday and later asked the 
members of the executive committee of 
the Iowa conservation association to “kick 
in.’ Tuesday he forwarded $10 to Mr. Jo- 
seph to be applied on the machine, with 
compliments of Iowa field men. 


Aid Red Cross Drive 


KANSAS CITY, MO., Dec. 19.—Among 
the Kansas City insurance offices where 
100 percent membership in the Red Cross 
was guaranteed are Brown, Mann & Bar- 
num and R. B. Jones & Sons, local agents, 
and the Business Men’s Accident Associa- 
tion of America. Homer B. Mann, of 
Brown, Mann & Barnum, is chairman of 
the business men’s division in the cam- 
paign; Cliff C. Jones, of R. B. Jones & 
Sons, is chairman of the office organiza- 
tion committee, and W. T. Grant, secre- 
tary of the Business Men’s Accident, is 
one of two vice-chairmen for Missouri and 
Kansas. 


Field Changes Predicted 


Two or three important field changes 
are scheduled to take place in the Iowa- 
Nebraska field in a few weeks time. 


Missouri Notes 


The Kansas City field men’s Monday 
luncheon, Dec. 17, which had already con- 
tributed at nearly every meeting this 
winter. to some worthy cause, took a 
collection of $10 for the mayor’s Christ- 
mas tree, which the organization sup- 
ports each year. 


Iowa Notes 

Ehlers English, son of Commissioner 
English of Iowa, has enlisted in the navy. 
He had been studying law at Columbia 
University. 

Walter M. Brainerd, son of the late 
M. C. Brainerd, veteran Iowa field man 
and brother of L. M. Brainerd, special 
agent for the Columbia Fire Underwrit- 
ers, has come to Texas to enter the Uni- 
ted States school of aviation. 


Indictments Are Dismissed 


Because of insufficient evidence to war- 
rant a conviction, the criminal court dis- 
missed, upon motion of the district attor- 
ney, four cases against Commissioner of 
Insurance and Banking Charles O. Austin, 
in each of which was charged misappli- 
cation of public funds. Commissioner Aus- 
tin, together with former Governor James 
E. Ferguson and four other state officials, 
was indicted last July prior to the im- 
peachment and removal from office of Fer- 
guson. The Ferguson cases, as well as 
those against the other officials, were also 
dismissed. 


Bad Fire at Pitcher 


Pitcher, Okla., one of the mining towns 
in the Miami lead and zinc field, sustained 
a bad loss last week. Companies had 
written sparingly in this town, realizing 
that if fire got started it would be diffi- 
cult to stop it. 


The annual meeting of the Pickaway 
county, O., Farmers Mutual Fire Asso- 
ciation was held at Asheville. There are 
1,500 members and 1,601 policies in force. 
The association has operated 14 years 
and has $4,437,500 at risk. 


Dakotas Notes 


The name of Cary Insurance Agency 
at Mandan, N. Dak., will be changed to 
the Tavis Insurance Agency on Jan. 1. 
H. J. Tavis is in charge of this agency. 

Edgar L. Richter, former president of 
the North Dakota Press association, has 
been appointed state agent of the_re- 
cently organized Publishers Mutual Fire 
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KENTUCKY AND THE SOUTH 











THOMAS GOES FOR OUTSIDERS 





Kentucky Insurance Commissioner 
Will Make War on Underground 
Companies in That State 





LOUISVILLE, Ky., Dec. 18.—Cal 
F. Thomas, commissioner of Kentucky, 
has declared war on over-head under- 
writing, effective Jan. 1. Mr. Thomas’ 
estimate of the volume of this unau- 
thorized insurance on Kentucky prop- 
erty is that it reaches at least a million 
dollars a year in premiums. If this busi- 
ness were to be handled in the regular 
course, he states, it would mean dis- 
bursement of an additional $200,000 to 
Kentucky agents, besides an increase 
in the state revenue tax of $20,000, not 
to mention the fees for agents’ licenses. 

Mr. Thomas, who is chairman of the 
committee on unauthorized insurance 
of the National Association of Insur- 
ance Commissioners, is counting on get- 
ting the information which will show 
him the facts in the case from the an- 
nual reports of the companies for the 
calendar year. 





RATES NOT TO BE RAISED 





Mercantile Risks in the Unprotected 
Towns Will Remain on the 
Old Basis 





LOUISVILLE, KY., Dec. 19.—Mer- 
cantile rates in some 600 small, un- 
protected Kentucky towns will. remain 
on the old basis, according to an an- 
nouncement made by N. O. Gray, chair- 
man of the Kentucky insurance board. 
This was one of the points settled at 
the conference last month between the 
Kentucky Board and the subscribers 
actuarial committee. The old basis 
of rates will be in effect until next 
June, at least, as provided in the orig- 
inal agreement between the Kentucky 
Board and the fire companies, effected 
at the time when the insurance com- 
panies were ceasing to write business 
in Kentucky. Among other things, this 
statement of Chairman Gray means that 
thirty-one towns which have been re- 
rated will go back to the old basis. 

Up_to this time there has been no de- 
tailed statement as to just what the 
various matters agreed on were, except 
Chairman Gray’s. The new Kentucky 
code provides for a 20 percent increase in 
the rates on mercantile risks in unpro- 
tested towns. Rerating operations which 
have been in progress, however, showed 
that the advance was averaging 36 per- 
cent, according to Chairman Gray. This 
advance, according to Chairman Gray, is 
now waived by the companies, except 
where new buildings or new hazards are 
concerned. In discussing this feature of 
the proposition, Chairman Gray declared 
that this class of business comprehends 
about one-tenth of the business in the 
state, mercantile risks in the sixth-class 
towns paying $544,000 annually in pre- 
miums. The 20 percent advance would 
have amounted to about $192,000, and, by 
reason of the new agreement with the 
insurance companies, Chairman Gray is 
making the claim that the small town 
merchants of Kentucky have been saved 
$200,000 annually in premiums. 





CANNOT COVER LIQUOR STOCK 





Court Rules That Insurance Upon Such 
Stocks in Georgia Is Null 
and Void 





ATLANTA, GA., Dec. 19.—Fire in- 
surance policies upon stocks of liquor 
in Georgia are null and void, according 
to a decision of the court of appeals 
handed down last week in the case of 
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Isadore Woods vs. the First National 
Fire. 

The plaintiff, who did business in 
Savannah, Ga., took out a policy in 
August, 1915, covering a stock of goods 
described as merchandise, which, under 
the terms, were required to be kept in 
a prescribed building. Part of the stock 
consisted of wines and liquors, and 
that part of the stock, the court holds, 
cannot be lawfully insured because a 
policy written upon it is directly con- 
nected with an act prohibited by law. 

The store was burned in November, 
1915, and that part of the policy which 
covered musical instruments in the 
stock insured is held to be lawful, and 
the plaintiff may recover to that ex- 
tent. 





Sues for Admission 


Suit has been filed in the Franklin 
county circuit court at Frankfort, Ky., by 
the Millers National, of Chicago, asking 
for a writ of mandamus to compel Com- 
missioner C. F. Thomas to issue it a li- 
cense to do business in Kentucky. It as- 
serts that it has met all of the conditions 
of the law. Commissioner Thomas re- 
fuses it a license because it sells insur- 
ance on both the stock and the mutual 
plan, which he holds the Kentucky law 
does not permit. Companies have been 
—— to Kentucky under similar con- 

itions. 





Shingle Roof Committee Named 


LOUISVILLE, KY., Dec. 19—Milton C. 
Miller was reelected secretary of the Fire 
Underwriters Association of Kentucky at 
the first meeting of the executive com- 
mittee, and the shingle roof committee 
which was authorized at the annual meet- 
ing was named. The committee is com- 
posed of H. W. Robertson, Hanover; M. J. 
Lafon, Glens Falls, and L. C. Riker, 
American Central. This committee is 
charged with some important work in 
Kentucky, and will undertake, under its 
instructions, to organize the state so that 
in every district insurance representatives 
will be assigned to work with city admin- 
istrations in efforts to obtain reforms in 
building codes which will retard the use 
of shingle roofs. 





Louisville Consolidation 


LOUISVILLE, KY., Dec. 19—Consolida- 
tion of the local Louisville agency of J. 
W. Beilstein & Co., with the local agency 
of Booker & Kinnaird, which has ab- 
sorbed the former and taken over the en- 
tire force, is announced. For some time 
the Booker & Kinnaird agency has 
claimed the title of being the largest local 
agency in Louisville. The _ Beilstein 
agency was one of the oldest in the city. 


Tennessee Notes 


Agents at Nashville and Chattanooga, 
Tenn., are reported as having used a fixed 
limit co-insuranee clause instead of the 
prescribed percentage coinsurance agree- 
ment. At Nashville, the Stahlman build- 
ing, and at Chattanooga, the James build- 
ing are affected and effort is being made 
to bring about the proper substitution. 





Virginia Notes 

Lewis Madison of the home office of the 
Petersburg Savings and Insurance Com- 
pany has enlisted in the non-flying section 
of the aviation corps and is now at Fort 
Thomas in training, having left for that 
place last week. 

Use of fireworks will not be permitted 
in Richmond, Va., after the first of the 
year, an order to that effect having been 
recently issued by Mayor Ainslie. It is a 
conservation as well as safety measure. 
Though not banned, fireworks will be re- 
stricted to some extent during the Christ- 
mas season. 


MOUNTAIN AND COAST FIELD 








SUGGESTS BETTER COVERAGE 





Oregon Commissioner Issues Circular 
to Agents Pointing Out In- 
creased Property Values 





SALEM, ORE., Dec. 17—The follow- 
ing notice to fire insurance agents rela- 
tive to increased value and coinsurance 
in fire policies has been issued to fire 
insurance agents by the insurance com- 
missioner: 


The insurance department will suggest 
that you go over your records, and where 
policies have the coinsurance clauses made 
a part thereof that you ascertain from the 
policyholder the present value of the build- 
ing or the stock insured. 

We have been advised of losses recently 
adjusted where there was not a sufficient 
amount of insurance carried, due to the 
increased present value or the increased 
cost of merchandise and material in build- 
ings. And we make this suggestion in 
order that your policyholders will avoid 
any difficulty in the event of a loss as to 
the percentage of value in the coinsurance 
clause. It will also show your policy- 
preemie that you are looking out for their 
interest. . 





MANAGER FABJ LEAVES POST 





Head of San Francisco Department of 
Liverpool & London & Globe Re- 
tires—Anderson His Successor 





SAN FRANCISCO, Dec. 18—Robert 
P. Fabj, for the past four years Pacific 
Coast manager for the Liverpool & 
London & Globe, has resigned as of 
Jan. 2, when he will leave on a voyage 
to the Orient in an effort to recover 
from nervous trouble that has several 
times threatened to lead to complete 
breakdown. Thomas H. Anderson, who 
came from New Orleans four years ago 
to become assistant Pacific Coast man- 
ager, has been appointed manager. 
George F. Buerraz, who has been dep- 
uty assistant manager for the past year, 
will become assistant manager, suc- 
ceeding Mr. Anderson. 


KNOCKS OUT MUNICIPAL TAX 








Oregon Organization Gets Verdict in 
Circuit Court Against City 
of Portland 





In the circuit court at Portland, Ore., 
the state federation has knocked out the 
city ordinance requiring a license fee 
of $10 quarterly from each company 
represented in the city. The ordinance 
was in conflict with the new state code 
which provides that state taxes and fees 
shall be the only ones collectible from 
insurance companies. Judge Kava- 
naugh found that state laws should take 
precedence over city regulations and 
also that the imposition of taxes by 
various municipalites would result in 
inequitable distribution of the insurance 
charges throughout the commonwealth. 








The suit against the city was brought 
in the name of George A. Lovejoy, 
western manager of the Guarantee Fund 
Life, who was chairman of the com- 
mittee of the federation, appointed to 
test the ordinance. Anticipating that 
the city will carry the case to the state 
supreme court, the federation commit- 
tee is soliciting funds from insurance 
companies to meet the cost of an ap- 
peal. The committee consists of Mr. 
Lovejoy, J. H. Bryant, H. S. Hudson, 
K. V. Lively, F. E. Beach, C. H. Wes- 
ton and C. D. Babcock. The last two, 
as president and secretary of the state 
federation, are ex officio members of 
the committee. 





Coast Field Changes 


SAN FRANCISCO, Dec. 18—J. C. Crooks, 
who has been special agent for Christen- 
sen & Goodwin in central California and 
Nevada, has been appointed in the same 
capacity for the Nevada Fire of Reno, 
succeeding Carl Truitt, who resigned to 
enter the local agency business in Cali- 
fornia. 

Richard N. Loucks, who has been spe- 
cial agent for the Christensen & Goodwin 
general agency in southern California for 
the past four years, has been appointed 
in the same field for H. M. Newhall & Co., 
general agents for the Pacific States Fire 
and Independence of Philadelphia. 

Glen R. Lumbard, special agent for the 
Joseph F. Magee general agency in Cali- 
fornia, has resigned to enter another line 
of business. 

Harry L. Cope, who has been special 
agent for the Norwich Union in California 
and Nevada for the past two years, has 
resigned, effective Jan. 15, when he will 
join the Willard O. Wayman general 
agency in the same capacity and probably 
cover the same field. 





National Union to Join 


SAN FRANCISCO, Dec. 18—The Na- 
tional Union Fire, which has operated as 
nonboard company for the past eight 
years, has addressed a_ letter to the 
brokers exchange of San Francisco inquir- 
ing if it cannot expect patronage from 
the latter’s members in event that the 
company joins the Pacific board. The let- 
ter confirms the report that the National 
Union is seriously considering a return 
to membership in the Pacific board. 





Texas Notes 


Herbert H. Sutton, recently appointed 
chief engineer of the Texas Commission, 
has just completed an inspection of the 
fire fighting apparatus of Waco, Texas, 
and reports that everything showed up 
well. Numerous improvements have been 
made: 
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NEWS FROM THE RAST 


BATTILANA MADE PRESIDENT 











Associate Manager of the Pennsylvania 
Fire Is Now Head of New 
England Exchange 





BOSTON, MASS., Dec. 15—Frank 
H. Battilana, associate manager of the 
New England office of the Pennsylvania 
Fire, and for thirty years a well known 
figure in fire insurance circles of New 
England, was today unanimously nomi- 
nated for president for the next two 
years of the New England Exchange. 
Mr. Battilana is a native of Boston and 
began his career as special agent for 
New England of the Mutual Fire of 
New York in 1887. Later he became 
special agent for New England of the 
Boston and sixteen years ago he went 
to the Pennsylvania Fire, first as spe- 
cial agent, then as assistant manager, 
and more recently as associate manager 
in the New England office of the com- 
pany in Boston. He has also been ac- 
tive in the affairs of the Boston Board 
and has a wide acquaintance and large 
following of warm personal friends 
throughout the New England district. 
The nominating committee also brought 
in the name of Sumner Rhoades, gen- 
eral agent of the Northern of England, 
as second vice-president of the ex- 
change for two years, and I. W. Thomp- 
son, J. G. Derby and H. G. Braithwaite 
as new members of the executive com- 
mittee. 





SPECIAL PARTNERSHIP PLAN 





Will Need to Be Considerable Un- 
scrambling to Comply With the 
Revenue Tax Law 





NEW YORK, Dec. 19.—Some of the 
brokers in New York City who have 
special partnership arrangements and 
have traded under office names or 
names of firms are now unscrambling 
themselves and getting on an inde- 
pendent basis, in order to comply with 
the federal tax law. It will be neces- 
sary under the tax law for partner- 
ships to be well defined, so that the 
proper returns can be made. Where 
men have been admitted to a partner- 
ship on a special basis so that they 
could secure more commission, with- 
out really incurring any partnership 
obligations it will be found necessary 
for them to segregate their own busi- 
ness in order to comply with the tax 
law and be on an independent footing. 
These are a number of special arrange- 
ment of this kind that will have to be 
untied, 


Offices Are Consolidated 


BOSTON, Dec. 15—The changes in the 
Boston offices incident to the consolidation 
of the Pennsylvania Fire with the North 
British & Mercantile, to take effect Jan. 
1, have now been announced. Francis H. 
Stevens, who has been the head of the 
Boston agency of the North British for 
more than 30 years and was previously 
president of the Prescott Fire & Marine, 
with Edward C. Brush, who has been for 
some years New England manager of the 
Pennsylvania, will form the firm of Ste- 
vens, Brush & Co. to handle the New Eng- 
land business of the united companies. 
Frank H. Battilana, who has_been asso- 
ciate manager of the Pennsylvania, will 
become special agent in New England for 
the Pennsylvania. 








Marine Losses Discussed 


Marine underwriters are of the opinion 
that the losses upon hulls and cargos of 
the vessels anchored in the Halifax, N. S., 
harbor at the time of the explosion, 
will not be as large as were at first 
estimated. The consensus of opinion 
seems to be that the damage of which the 
explosion at Halifax harbor was the prox- 
imate clause is not covered by an ordinary 
marine insurance policy, unless there is a 
clause in the policy which specifically 
covers the risk. The two ships that col- 
lided and caused the explosion are of 
course covered, but the other vessels dam- 
aged by the explosion, are not covered by 
the ordinary marine contract. Marine 
underwriters in New York anticipate some 


controversy in the settlement of losses 
and as far as can be learned the marine 
companies will allow the cases to go to 
court in order that a definite precedent 
may be established. 





Get Two Companies 


Jones, Launt & Barrett of Philadelphia 
have been appointed underwriting manag- 
ers for eastern territory for the Nebraska 
National of Lincoln, Neb. The agency 
will write excess business throughout that 
territory. The same agency has also se- 
cured the general agency of the Capital 
Underwriters of the Capital Fire of Cali- 
fornia for all eastern and middle western 
territory. The company is now licensed 
in Ohio, Pennsylvania and Michigan and 
will soon apply for licenses in New York 
and Massachusetts. 





Decrease Is Seen 


NEW YORK, Dec. 19—Unusual dullness 
in general shipping here is having its ef- 
fect upon the amount of war risk insur- 
ance written. The cause of the slackness 
of the past week is ascribed to the inabil- 
ity of shippers to secure space, owing to 
the increasing tonnage required by the 
government for transportation of war sup- 
plies. Relief is expected shortly as the 
convoy system clears and returns vessels 
in groups periodically. 


Will Mean Greater Safety 


NEW YORK, Dec. 19—Greater safety 
and relief from congested anchorage con- 
ditions here will result from the order 
issued by the army board of engineers 
empowering the supervisor of anchorages 
to extend for one mile the anchorage area 
for vessels loaded with explosives. A 
strict enforcement is being made of the 
rule permitting no two vessels loaded with 
explosives to anchor within 500 feet of 
each other. 





To Increase Its Capital 


NEW YORK, Dec. 18.—The Eagle Fire 
of Newark, N. J., which is doing a rein- 
surance business and has six retrocession 
companies, will increase its capital in or- 
der to give it greater capacity. James 
G. Milne has been appointed assistant sec- 
retary. He has been with the Royal Ex- 
change, being head of the loss department. 





County Chairmen Named 


NEW YORK, Dec. 19—Stanley L. Otis, 
executive secretary of the Insurance Fed- 
eration of the state of New York, has re- 
turned from a trip through the state. He 
appointed county chairmen as follows: W. 
L. Austin, Albany; Frank M. Chandler, 
Rensselear county; Charles W. Merriam, 
Schenectady county; W. N. Vanalstine, 
Herkimer county. : 





Form Is Disapproved 


In connection with general brokerage 
business, an improper schedule form, with 
a monthly reporting feature, covering 
wholesale groceries and fruit houses, has 
appeared at a number of points in Min- 
nesota, North Dakota and Wyoming. This 
form, having been submitted to the gov- 
erning committee of the Western Union, 
has by it been disapproved. 





Losses of the Week 











THIS was probably the busiest week 
loss departments have had this year. 
Claims came in from all parts of the 
country and ranged from dwellings to 
heavy mercantile losses. Companies 
had been counting on a light loss ratio 
in December, to reduce the average for 
the year. 

Chicago, Ill., Dec. 16.—Fire in one-story 
brick, 937-939 Irving Park boulevard, 
owned by Herbert E. Hudson and _ A. Hol- 
lister, caused a 60 percent loss. Occupied 
by Siege! Auto Repair Co., automobile re- 
pairing. Insurance: 

Com. Un...... $1,500 L. & L. & G..$4,625 
Glens Falls .. 2,500 Phoenix, Eng.. 1,500 


Youngstown, O., Dec. 13.— What is prob- 
ably the largest household furniture loss 
in Ohio this year was sustained by J. G. 
& H. B. Butler. The loss was total to the 
following insurance: - 

Coml. Un.....$5,000 Connecticut ...$5,000 
Home ..... --.- 5000 L. & L. & G... 5,000 
Phoenix, Ct... 5,000 Phoenix, Eng.. 5,000 


Youngstown, O., Dec. 13.—Fire today 
damaged the Friedman garage, at 226 East 
Boardman street. The loss to the owner 
is about $25,000, while the building, owned 
by McLaughlin Bros., was damaged to the 
extent of $6,000. Three motor trucks, be- 
longing to the Brockway Motor Truck Co., 
were valued at $5,000. a 


Indianapolis, Dec. 15.—A loss of $10,000 
was suffered by fire in the barns and stor- 
age house of the Express Parcel Delivery 
Company, 341 N. Liberty street. The larg- 
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WESTERN SPECIAL AGENTS—M. S. 
Moore, Terre Haute, Ind.; F. S. C Bloom- 
ington, Ill.; George K. March, Hillsdale, Mich.; 
. H. Gosnell, Minneapolis, Minn.; S. J. Horton, 
nsas City, Mo.; Leslie e Stire, Denver, Colo.; 
A. 'W. Jones, oe Ohio; A. D. Yeaton, 
217 West Water street, Milwaukee; R. W. Miller, 
Webster City, Iowa. 





SURPLUS 
LINES anp 
FLOATERS 


lines and unu 


Insurance Exchange, 


Exceptional facilities for handling Surplus and difficult 


sual forms of insurance in best American 


and Foreign companies and at Lloyds, London. ° 
RE-INSURANCE CONTRACTS DRAWN AND PLACED. 
YOUR BUSINESS SOLICITED; PROMPT ATTENTION 


F. R. THOMPSON 
Chicago, Ill. 








Inc. 1903 


Grand Forks, 





Implement Dealers Mutual 
Fire Insurance Company 


North Dakota 


40% Annual Dividends Returned 


GEO. E. DUIS, - - - President 
D.G. McINTOSH, Vice-President 
J. E. SHEEHY, - - - Secretary 








Only Preferred Risks Accepted 








Agents wanted in open territory 





Nebraska National Insurance Company 


Insures City and Farm Property against loss by Fire, Lightning, Tornado, Cyclone, 
Windstorms; Hail insurance on growing crops, Threshing Machinery and Automobiles. 
Incorporated January 4, 1899. Eighteenth Year 
$501,465.91 paid Policy-holders for losses since organization. 

Authorized cash capital or guarantee surplus fund $500,000.00 
HOME OFFICE, FOURTH FLOOR Tener DAreeen BANK BUILDING. LINCOLN, NEB, 

one B488 


Operates in Nebraska oaly 








BANKERS & FARMERS LOAN & TRUST CO. 





Company 





Now Organizing for the Purpose of 
Forming the Mid-West Live Stock 
Insurance Company and 
The Mid-West Fire Insurance 


All the 








~ 


Live Stock, Automobile and Fire 


A strong organization of successful 
business men 


up-to-date forms of 


Insurance 








Can Use Two Good Salesmen 


332-333 WELLS BUILDING, QUINCY, ILLINOIS 











George W. La Brande 


g 
A. O. Eberhart 
Dr. A. B. Kirk 








George T. Simpson 
C. L. Maguire 
Julius A. Schmahl 
Joseph I. Silbar 


BOARD OF DIRECTORS: 


Carl G. Schulz 
Louis F. Dow 
Louis B. Krook 


Great Northern Insurance Company 


Pioneer Bldg., St. Paul, Minn. 
Albert Berg, Pres. & Treas. 
George W. La Brande, Vice-Pres. and Managing Underwriter 


Jos. I. Silbar, Sec’y 


J.C. Fulton 
George Jarchow' 
Dr. J. J. Ecklund 
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est part of the loss was_ suffered by 
H. Kohnstamm & Company, Chicago, which 
had a large stock of starch and laundry 
supplies in the building. 


Chicago, Tll., Dec. 16.—Fire in three- 
story and basement brick, 789 West 62nd 
street, owned and occupied by General 
Furniture Co., warehouse, caused a 50 per- 
cent loss. Insurance on building: 
Dubuque ..... $5,000 Wmsburg City.$5,000 
Old Colony ... 5,000 

Insurance on contents: 





A’sur, Co. of A.$4,000 Prus. Nat..... 1,500 
City of N. Y.. 4,500 Phoenix, Eng 2,000 
Eureka & Sec. 2,500 Springfield ... 2,000 
Ins. Co., N. A. 4,000 S. U.& N. ,500 
L & L. & G.. 2,500 Svea .......-. 4,500 
Law Un. & R.. 1,500 Sterling ...... 5,500 
Netherlands .. 4,000 Union of Eng. 1,500 
N.Y. 1,500 Vir. F. & M.. 2,500 


=» UNO. 0% 
Palatine ..... $7,500 -- 7,000 


Charleston, W. Va., Dec. 12.—Fire de- 
stroyed the Ruffner hotel. The loss is 
total and is estimated at $25,000. The fire 
is said to have started jn the kitchen. 


Washington, Ind., Dec. 14.—Fire in the 
best nialianne weution of the city destroyed 
the houses of Dr. A. A. Rang, N. W. Beit- 
man and A. J. Copple, with an aggregate 
loss of $15,000. — 


Lafayette, Ind:, Dec. 15.—The nurses’ 
dormitory at the Wabash Valley sanatori- 
um, Seventh Day Adventist institution, 
was destroyed by fire. Loss $10,000; partly 
covered. 


Westchester 


a * # 
Brazil, Ind., Dec. 15.—There is a total 
loss to the stock and fixtures of Kranzan 
& Co., 118-22 W. National avenue. Insur- 


nce: 

L. & L. & G..$2,000 Hanover ..... $2,000 
Ger. Amer. .. 2,000 Aetna ........ 1,00 
Home .....ee.- 1,000 Palatine ...... 1,000 
Minn. Und . 2,000 Nor. Un. ..... 2,000 
No. Amer. .... 2,350 


The balance was ‘carried in the Mutuals. 
ca 


South Bend, Ind., Dec. 15.—There is a 
$30,000 loss on the Colfax Mfg. Co., 1802 
S. Main street. Insurance: 


Connecticut ...$3,000 Germania ....$2,500 
New Hamp ... 2,500 Dubuque ..... 1,00 
Scot. U. & N.. 2,500 Coml, Un. .... 2,500 
Queen ...c.ee ,000 ; < nd 2,000 
Orient .... 2,000 Hartford ,000 
No. Amer. ... 1,000 Royal ........ 1,000 
Prov. Wash. .. 500. . 


Defiance, O., Dec. 15.—A total loss is re- 
ported on the frame hotel building owned 
b Cc. and A. F. Diehl, located on Lots 
87 and. B. Insurance: 

St. “Paul weeee$ 500 Fireman’s Fd.$1,000 
Buti Sc csswsees 1,000 No. Amer. .... 500 
* 


Massillon, O., Dec. 16.—There is a $4,000 
loss to the ‘stock of the Central Steel Co. 
A line of $52,000 insurance is involved. 


Cleveland, O., Dec. 16.—It is estimated 
that the loss to the residence of John D. 
Rockefeller at Forest Hill (East Cleve- 
land) will be total. A line of $50,000 in- 
surance is involved. | 


Mullens, W. Va., Dec. 14.—A $50,000 loss 
is reported on the bank building occupied 
by the Bank of Wyoming at Mullens, W. 
Va. This fire did considerable damage to 
the business section of the town. Insur- 
ance: 

L. & L. & G..$7,600 Springfield ...$5,000 
National .....10,000 Firemen’s .... 1,000 
Hanover ......10,000 Reliance ...... 1,500 
Roch, Ger. ... 3,000 ‘Sun ieee ow -..10,000 


Crestline, O., Dec. 16—A $3,500 loss is 
reported on the building owned by F. H. 
Knapp and M. W. Seiler. Insurance: 
Buck. Natl ...$2,000 Queen ........$ 
Home 2,000 Niagara ...... 2,000 


Coml, Un. 2,0 : 
The loss to stock is $25,000, with $9,000 
insurance. a a ses 


Chicago, Tll., Dec. 14.—A total loss is 
reported on the Union Overall Laundry & 
Supply Co. A line of $26,000 insurance is 
involved. ee aie 


Racine, Wis., Dec. 16—There is a $15,- 
000 loss to the Ajax Rubber Co. A line 
of $1,500,000 insurance Js carried. 


Wellington, O., Dec. 17.—A total loss is 
reported on the Reserve building, the prin- 
cipal office building of the town. 


Nashville, Tenn., Dec. 14.—A $5,000 loss 
is reported on the Hermitage hotel. A 
line of $50,000 insurance is carried. 


Nashville 
20 percent i 


Edgewood, Ia., Dec. 16.—A $7,000 loss is 
reported on the poultry establishment of 
F,. H. Hatch Co. io tieltes 

Louisville, Ky., Dec. 16.—Fire caused the 
destruction of the building occupied by 
the Louisville Carriage & Taxicab Co., 425 
South Third street, together with much of 
the contents. Forty automobiles stored on 


Frederick A.Brown 
Insurance Law 
10 So. La Salle St. Chicago 


Tenn., Dec. 14.—There is a 
oss to the Arcade Co. 








the second floor of the establishment were 
destroyed. Slight damage was done to ad- 
joining property. The loss is estimated at 
$130,000, partly covered. The _ building, 
owned by the O’Connor Realty Co., valued 
at $35,000, was insured at $9,500 or more, 
the available list showing: 


Prus. Nat. ...$1,000 National ..... $2,500 
DERROTE . x05 6 2,500 Northern ..... 3,500 
Other contents, including the repair 


shop, involved $7,200 insurance, including 
North America, $5,200, and Phoenix of 
Hartford, $2,000. ‘ ‘s 


E. Chicago, Ind., Dec. 16.—There is a 
$20,000 loss to the William Graver Tank 
Works; $56,000 insurance is carried under 
general form. 

* co * 

Kansas City, Mo., Dec. 17.—There is a 
$15,000 loss to the Fren, Freed, Garvey 
Co., implement manufacturers. 

* * * 

Prestonburg, Ky., Dec. 16.—Six houses 
and the Elkhorn Coal Corporation’s store 
were destroyed by fire at Wayland, ten 
miles south of here. An overheated stove 
in the company store is charged with the 
fire, and the loss is $40,000. 

a ae a 

Louisville, Ky., Dec. 13.—Fire originat- 
ing in the basement of the Woman’s Club 
building destroyed the structure, with a 
loss reported at $40,000. 

* * * 

Joliet, Ill., Dec. 18—Fire caused a se- 
rious loss to the New Process Refining 
——* plant southeast of the city to- 
ay. 

* * * 


St. Paul, Minn., Dec. 16—There is a loss 
of from 15 to 20 percent on the building, 
22-26 East Fourth street. Insurance: 


Fireman’s F.$10,000 Roch. Ger....$ 7,000 
TIONG ciioaew 10,000 Comm. Union 20,000 
Phoenix, Ct.. 7,000 

* * * 


Mullens, W. Va., Dec. 15.—There is a 
$30,000 loss to the brick building owned by 
Mullens Realty & Ins. Co. Insurance: 


Fire Assn. ....$1,015 Law Un. & R..$2,436 
ee pees St. SOUL 5650-2 1,218 
Globe & Rut.. 1,218 L. & L. & G.. 1,218 
LO ae 812 Fid. Phen. .. 2 


Continental ... 1,218 Colonial 
* * * 


Aberdeen, S. D., Dec. 12.—The loss on 
the Freeman-Bain Seed Co. is about 90 
percent. Elevator valued at $12,000 and 
brick warehouse at $6,500. Stock in ele- 
a and warehouse was valued at $27,- 


Elevator Building, Value $12,000 


Security ..... $1,000 U.S. Fire..... $2,000 
American - 2,000 Norwich Un... 1,000 
gg oe ae a is é = & & M. 1,000 
arehouse Building, 3 
Ger. Alli. 0 acted agg 


Fid. Phenix ..$1,000 Norwich Un. .- $2,000 
Home .....+.. 000 N. W. F. & M. 1,000 
Security ..... 1,000 New Hamp. .. 1,000 


Wa k 
Fid. Phenix ..$1,000 State of Pa.. - $2,000 
OU: 8: Wire... ..4. 1,000 Security nae OO 
Youngstown, O., Dec. 15.—Loss o 
stock of Charles Livingston & Son. = 
men’s clothing, caused by fire this week, 
is estimated as almost total. Insurance: 
Mass. F. & M.$1,000 Mil. Mech. . - -$2,000 


Northern - 1,000 Old Colony ... 1,000 
Palatine ...... 1,000 Germania .... 1,000 
Fixtures 
DIE WANG 2h ssancueocbenknwihwnkaeee $ 500 
Building 
Mass. F, & M... tg tigtigttttttssees $1,500 
* * 

Youngstown, O., Dec. 15.—Fire this week 


damage Jacobson Bros. Co.’s liquor store. 
Loss has not been estimated. Insurance: 


Pittsburgh ...$1,000 Berkshire Mut.$2,500 
German, Pa, .. 2,500 Merrim’k Mut. 2,500 
Palatine ...... 2,500 Fitchb’rg Mut. 2,500 
GU. 8. ive... 2,500 Distillers’ Mut. 2,500 


Des Moines, Dec. 15.—Fire practically 
destroyed the china store of Brinsmaid & 
Co. The building is owned by the Thomp- 
son Trust Company. Total loss estimated 
at $128,000. This is not the first fire in 
the Brinsmaid store. The insurance on the 
building is as follows: 





Oe $3,000 London ...... $2,500 
No. Amer, .... 3,000 Hanover ...... 9,500 
Newark ...... 500 National ..... 2,000 
State of Ia.... 2,500 New Hamp. .. 4,500 
Western Vs 0 Firemen’s .... 1,500 
Milw. Mech. .. 1,600 Equitable ..... 4,500 

Insurance on the stock (list incom- 
plete): 

MORGAN: =. 5's css 2,500 Reliance ..... $2,500 
Fid. Phenix 2,000 Amer. Cent. .. 2,000 
General... 5,000 Globe & Rut..10,000 
Twin City ... 5,000 Franklin 5,000 
Nat. B. F’klin. 3,000 State Penn. 1,000 
Mois, PGi. 62000 UW. 8. sci ccc ,000 


Rhode Island... 2,000 
* * a 


Houghton, Mich. Dec. 14.—The brick 
mercantile building owned by John f 
Mann was damaged by fire to the extent 


of $3,500. Insurance: 

oo ree $10,000 Nor. Un. ..... $5,000 
oo 10,000 Hanover ...... 5,000 
L&L&G.. 10,000 | Springfield . 5,000 


_ Evansville, Ind., Dec. 13.—A $5,000 loss 
is reported on the building at 4th and 
Sycamore streets, owned by the Rosen- 


cranz Realty Co. Insurance: 
Fid. Phen. ...$2,500 Springfield ...$2,500 
be @e da eG... 2,500 No. Amer, .... 1,500 


Chicago, Tll. Dec. 10.—Fire in three- 
story and basement brick, 668 West 12th 
street, owned by Meyer Thein, caused a 60 


—= 
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Phones:—Wabash 3701 
| Harrison 795 
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percent loss. Third floor occupied by Tess- 
ler & Son, cap manufacturing. Insurance: 


AManee «sss 5000: AtIOS occcccce $1,000 
Amer, Nat. .. 1,000 Royal ........ 1,000 
Fire originated on third floor. 
* * ca 


Akron, O., Dec. 12.—Machinery and stock 
of the Western Reserve Rubber Co. were 
damaged to the extent of about $2,000. 
Static electricity was given as the cause. 


Insurance: 
Gran. State ..$1,500 Aetna ........ $1,000 
Prov. Wash... 1,500 N. Y. Und.... 1,500 
Colum. Natl... 1,000 Northern ..... 1,500 
Cleve. Natl... 1,000 

E. B. Miller, owner of building. Loss 
about 5 percent. 
Globe & Rut..$2,000 Girard ....... $2,000 


German, Pa. .. 2,000 
Belleville, Ill., Dec. 12.—There is a 10 


percent loss on the Eagle Foundry Com- 
pany. Insurance: 

Westchester ..$5,000 City N. Y..... $ 800 
RONNND a ieie: 001s 40 4, Prus. Nat. 1,600 
General ...... 700 Scot. U. & N.. 3,700 
State, Pa. .... 600 Fire Assn. . 2,000 
Fid. Phen. ... 2,000 . 


Madison, Wis., Dec. 14.—There is a total 
loss to the Rho Chapter House Assn. Loss 
to fraternity house. Insurance: 


Newark ...... 5,000 Springfield ...$5,000 
L. & L. & G.. 5,000 Norwich Un... 5,000 
Niagara ..<..- 0 


Stewartville, Minn., Dec. 13.—There is a 
$5,000 loss to the stock of merchandise 
owned by S. J. Norsby. Insurance: 


Fire Assn. ...$2,500 Continental ..$2,000 
ae Si a 2,000 ne e ... 1,000 
Y. Und.... 2,500 . W. KF. & M. 2,000 

* * * 


Detroit, Mich., Dec. 15.—There is a 30 
percent loss to the buildings owned by the 
Hudson Webber Land Co. at 20 E. Wood- 


bridge street. Insurance: 

Continental ..$4,000 National ..... 2,500 

Amer. Eagle.. 3,500 Springfield ... 2,500 

Royal Hx.... 2,500 Buf. LC) eee $1,000 
ak 


Elmhurst, Tll., Dec. 13.—Fire destroyed 
the Elmhurst combined high and grammar 
reg building, with a loss of $75,000, last 
night. 


Need Extra Guard 


The South Dakota state fire marshal 
estimates the fire loss in the state for 
October as $273,492. He emphasizes in his 
bulletin the need of great care in watching 
I. W. W. agitators. He believes that these 
men are definitely and systematically en- 
deavoring to destroy grain elevators and 
food supply houses. Extra guards, he 
thinks, are needed to protect property. 





WORK OF HALIFAX LOSS 
COMMITTEE IS NOW FORMED 
Will Be Difficult to Fix Liability of 


Companies Under the Provisions 
of the Law 





A general loss committee represent- 
ing the various companies interested in 
the Halifax disaster has been organized 
at Montreal and is now at work on 
the details. The liability of the insur- 
ance companies will be determined un- 
der the insurance law of Nova Scotia, 
which has some special features. There 
will be many important questions aris- 


ing owing to the explosion. The Nova . 


Scotia law provides “The insurer shal! 
make good a loss caused by the ex- 
plosion of coal gas in a building not 
forming part of the gas works and 
loss by fire caused by any other ex- 


plosion or _by lightning.” The latest 
insurance list is: 
Net less 
Gross __reinsur- 
amount nce 
Aetna = $ 25,000 $ 20,000 
POAT Sie 9 \akeloels aie ce ieses oc 1,50 1,500 
Britannic, of London... 30,000 17,000 
British America ....... 3,000 60,000 
British Northwestern .. 10,000 10,000 
Caledonian ........ Vows 5,000 ~—...... 
Connecticut Fire ....... 10,000 10,000 
Continental ............ 8,500 9,000 
Employers’ Liability 25,000 8,000 
Fidelity-Phenix ........ 3,750 13,750 
Fidelity Underwriters... 18,000 18,000 
German Alliance ....... 2,00 2,000 
German-American ...... 25,000 25,000 
Globe & Rutgers ....... 68,000 33,000 
Home of New York..... 50,000 45,000 
Law Union & Rock..... 0,000 ~—....... es 
Liverpool-Manitoba .... 10,000 10,000 
Liverpool & London & 

DUO) s.6:6,6:0: sake oibj9-8 -» 40,000 40,000 
National Union ........ 32,000 22,000 
New York Underwriters 40,000 25,000 
North River ........... 12,966 7,166 
North West Fire, Winni 

ee ere eee ‘. 1,000 11,000 
Phoenix of Hartford.... 15,000 15,000 
Providence-Washington. 12,000 5,000 
DUGEN 6j6 csceccc net ssees 70,000 35,000 
Royal ...... eeeeeseeeees 115,000 103,000 
Scottish Union & Natl... 3,00 2,000 
Union Assurance ...... 8,000 28,000 
Western Assurance .... 4,000 4,000 
Yorkshire ........ eeeee 16,000 7,500 











——_ — 














General Agents Wanted 








Automobile Insurance 





LTD., OF LONDON, ENGLAND 


Surplus United States Statement, 
Surplus Home Office Statement - - 


In addition to this each subscriber’s 
liability is unlimited. 














INDEMNITY MUTUAL MARINE ASSURANCE CO. 


- - §$ 461,101 
11,727,022 


UNITED STATES “LLOYDS,” NEW YORK, N. ¥. 
Surplus - - - - - = + = = = $830,150 


geet 
APPLETON & COX, Attorneys 
3 South William St. 


AN ATTRACTIVE PROPOSITION 
GENERAL AGENTS WANTED 











THE ROYAL EXCHANGE ASSURANCE 
(Marine Dept.) OF LONDON, ENG. 


Surplus - - - = = = $1,348005 


THE TOKIO MARINE INSURANCE CO., 
LTD., OF TOKIO, JAPAN 


Surplus United States Statement, $562,916 
Surplus Home office Statement, $7,433,611 


NEW YORK 









Decembs 
a 


MAY T 


Much ¢ 
gard 


Oppo 
meeting 
is grow 
Broker: 
cently ; 
and thi 
other { 
executi 
agers a 
agers b 
of the 


In v: 
some u 
the wa 
not be 
as Wor! 
commit 
membe 
ences | 
posed | 
coveras 
plan gs 


















esent- 
ited in 
anized 
rk on 
insur- 
sd un- 
cOtia, 
There 
3 aris- 
Nova 
Shall 
€ ex- 
Z not 
> and 
r @x- 
latest 


60,000 
10,000 








December 20, 1917 . 


THE NATIONAL 


UNDERWRITER : 





15 





—_— 





MOTOR 


Insurance News 








‘boeuemseroceo 


MAY TURN DOWN THEFT PLAN 





Much Opposition to and Doubt Re- 
garding Proposal to Insure for 
Half Value 





Opposition to the proposed plans for 
meeting the automobile theft situation 
is growing. The Bulletin of the Fire 
Brokers Association of New York re- 
cently attacked the proposition severely 
and this verbal assault, together with 
other facts, is being presented to all 
executive officers, departmental man- 
agers and automobile department man- 
agers by J. Purviance Bonsal, president 
of the Maryland Motor Car. 


In view of the change of heart that 
some underwriters have already had and 
the wavering attitude of others it would 
not be surprising to see the new scheme 
as worked out by the national conference 
committee thrown into the discard. The 
members of the various sectional confer- 
ences are now voting on the rates pro- 
posed for both full and 50 percent theft 
coverage. If the result is negative the 
plan goes by the board. 

Mr. Bonsal admits that the plan would 
put the theft situation up to the automo- 
bile owners in qa fareoful way. but says 


“that the result would be unpopularity for 


insurance instead of for the authorities 
whose laxness is probably responsible. 
On this point of responsibility the 
brokers’ bulletin suggests that companies 
are partly to blame in that they are in- 
terested chiefly in recovering cars and 
not in prosecuting the thieves. Various 
adjusters have always maintained that 
the companies have attacked the _ theft 
problem from the wrong angle and that 
the reward system which they use en- 
courages thefts, 

Mr. Bonsal says that too many changes 
have already been made in the automobile 
policy and that further complications in 
the contract will result in an unpopularity 
for the line among agents. He says ef- 
forts should be directed along preventive 
lines just as the present fire and explosion 
hazard is being handled by the fire com- 
panies. He further points out that most 
theft losses are partial and that the new 
plan will not secure the necessary in- 
come to meet losses any more than did 
the former rates. 





FIRST INDIANAPOLIS ACTION 





Three of Hoosier Theft Trust Go to 
State Farm on One Year 
Sentences 





Thomas Quinn, Harold McLaughlin. 
Orville Wagner and Percy D. Caldwell 
were each fined $1 and costs and sent 
to the state farm for one year by Judge 
Collins in the criminal court at In- 
dianapolis after they had been found 
guilty of thefts of automobiles. Harry 
Walker, who bought some of the stolen 
tires, received a suspended sentence of 
one to fourteen years in the Indiana 
reformatory. This is a beginning in 
the breaking up of a gang of auto 
thieves that the Indianapolis police say 
is responsible for the theft of about 
500 machines in Indiana, Illinois and 
Ohio in the last two years. 

The police have the names of fifteen 
members of the gang, some of whom are 
in jail and others out on bond. William 
Dugan, druggist, Marion, Ind., is out un- 
der $15,000 bond, charged with being one 
of the fences for the thieves. He is 
charged with giving the thieves the “get- 
away” money when they started out to 
Steal the machines and with buying the 
machines of them and reselling them. 
He admits buying two machines of the 
boys, but charges that after he paid for 
them, they stole the machines from him 
and that he would like to see them sent 
to prison. The police name Whitey 
Evans, a Muncie saloon-keeper and Ray 
Stafford, a garage keeper of Muncie, as 
Other fences. Evans’s bond was set by 


National Automobile Insurance 


Company 
Authorized Capital and Surplus, $500,000.00 
“Al kinds of Automobile Insurance” 
so applications now being received. 
ees Wilkinson, and General Manager 
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Men Who Know 


Applications for automobile insurance in the Insurance Company of North America 
are handled by men devoting all of each business day to this one line of insurance, men 
especially trained for the work and familiar with it in all its details and ramifications, 
men who know. Applications for automobile insurance in the Insurance Company of 
North America are handled intelligently. 


PLATT, YUNGMAN & COMPANY, General Agents 
400 Walnut Street, PHILADELPHIA, PA. 


AMERICA 
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Judge Collins at $10,000 and Stafford’s at 
$5,600. The gang was as well organized, 
the police say, as any commercial house. 
The thieves working under orders stole 
the types of machines desired and the 
fences had salesmen to dispose of the 
stolen machines. In renumbering the en- 
gines the thieves would use the serials of 
numbers of another state, say Wisconsin, 
so that if inquiry was made of the fac- 
tory, it would develop that the machine 
with such number had not been reported 
stolen. Others arrested were John Brady, 
Muncie; Lora Hinkle, Indianapolis; Earl 
Chappelle, Indianapolis; William lL. 

homas, turned over to Detroit police; 
Earl Smith, Terre Haute; James Kane, 
Terre Haute. Charles Duffy, who was de- 
pended on for state’s evidence, worked 
several days in Muncie recovering stolen 
machines, then suddenly disappeared, 
helped the police say, by the solicitation 
and assistance of the gang. The police 
gave the names of several others identified 
with the gang but not yet under arrest. 


COLD WEATHER SOLICITING 





Why Automobile Insurance Can Be 
Secured in Winter as Well as 
Summer 





A few years ago it was customary for 
the automobile owner to store his car 
for the winter as soon as the cold 
weather set in. This was before the 
advent of combination open and closed 
cars, and improved devices for prevent- 
ing freezing. Nevertheless, many 
agents still have the idea that with the 
coming of the cold weather the oppor- 
tunity for soliciting automobile insur- 
ance is gone. Present-day conditions 
are different. Automobiles cost consid- 
erably more than formerly and are 
bought with the idea in view of operat- 
ing them the year round. A good busi- 
ness is enjoyed by automobile compa- 
nies during the winter, showing that the 
opportunity for automobile insurance is, 
while somewhat cut down, still present. 

Car owners, with private garages, 
usually subject their cars to greater 
hazards than the owner who stores his 
in a public garage. The private garage 
is often heated with a small gas or gaso- 
line stove, or an electric light attach- 
ment that is usually dangerous. More 
or less tinkering is done in the garage 
by the owner, and no work can be done 
unless the garage is heated. Few gar- 
ages at the present time have modern, 
safe heating apparatus. Only those 
garages that have been erected within 
the last year or two are fireproof, the 
others being of flimsy, inflammable 
construction. The man that stores his 
car in such a garage for the winter is 
a good prospect for automobile insur- 
ance. 





Slight Changes Necessary 


The executive committee of the Western 
Automobile Underwriters Conference spent 
Friday of last week and Wednesday of 


this going over the revised forms approved 
at the recent meeting of the National Con- 
ference. A few minor changes had been 
found necessary because of the laws of 
various western commonwealths, and as 
soon as these are agreed upon the forms 
will be submitted to members for defi- 
nite approval. 





Can Write Full Coverage 


TOPEKA, KANS., Dec. 18.—An Impor- 
tant ruling for the Kansas casualty com- 
panies writing motor car insurance was 
announced this week by the Kansas in- 
surance department and the attorney-gen- 
eral. It provides that a casualty company 
can write full coverage on motor cars. 
Heretofore it has been held that a casualty 
company could not write fire insurance on 
motor cars because of a prohibition in the 
statutes. But many companies from out- 
side the state had authority to write full 
coverage in their own states and could 
do so in Kansas. The attorney-general 
ruled that the law which allows casualty 
companies to write motor car insurance 
for “all damages” should be construed to 
include fire damage; also that the Kansas 
companies could be put on a parity with 
other companies of the same style. There 
are several Kansas casualty companies 
which have been limited in their motor 
car insurance business because of the stat- 
ute, and these now have the limitation 
removed. 





Do Not Have to File Rates 


Commisioner Frank H. Ellsworth of 
Michigan has held that companies no long- 
er need to file automobile rates in that 
state. Under the statutes as originally 
passed, the department compels companies 
writing automobile fire insurance to be- 
come members of a rating bureau and file 
rates. The statute was revised in August 
of this year, and on an opinion from the 
attorney-general Mr. Ellsworth has abro- 
gated the old rule. 





New York Commissions 


The Eastern automobile underwriters’ 
conference has adopted a rule limiting the 
number of agents in New York and also 
commissions. Agents may receive 25 per- 
cent and brokers 20 percent. One office 
for each company may be compensated at 
the company’s discretion. The companies 
belonging to the conference are held re- 
sponsible for the commissions paid by 
their representatives to brokers. 





Motor Notes 


Betweén Jan. 1 and Dec. 15, 3,330 auto- 
mobiles were stolen in the City of Chicago 
and between 400 and 500 of these have 
not been recovered. 

The New York department has licensed 
the National Automobile Mutual Casualty. 
This is the first mutual automobile com- 
pany to complete its organization under 
the new laws. Walter B. Renten is gen- 
eral manager, he having been formerly 
connected with A. M. Best & Co 


The Inter State Mutual Automobile In- 
surance Association of Rock Rapids, Ia., 
has changed its name to the Interstate 
Mutual Automobile Insurance Company, 
and will hereafter issue theft coverage in 
addition to fire, lightning and tornado. 





WESTERN FIELD 


INSURANCE ADJUSTMENT CO. 
C, W. Crossan G. W. Shirley H. G. Fowler 
Fire, Tornado, Automobile and Inland Marine Losses 
Pioneer Automobile Adjust 
Waldheim Building, Kansas City, Mo. 








DIRECTORY OF | 
Independent Adjusters 





ILLINOIS MISSOURI 
QUINCY ADJUSTMENT 
& SERVICE BUREAU 
Wells Building, Quincy 
GEORGE C, GILL, Manager 


IOWA 





ILL., WIS., IND. 
Cc. H. TAYLOR 
839 Insurance Exchange, Chicago 


Phone Wabash 254 
ADJUSTER OF FIRE LOSSES 





ILLINOIS 


BEN C. COOPER 
Central Life Bldg., Ottawa, Ill. 
Adjusts Losses for Fire Insurance Companies 
33 Years in Insurance Work 





ILLINOIS 
J. B. SIKKING, Adjuster 
For Central and Southern Illinois. Specialty: Farms 





and Dwellings. 
518 W. Jefferson Springfield. Illinois 
ILLINOIS~ INUTANA 


BLDRIDGE H. SP 
Week Hirst Nat'l Bank Bidg., Shacopeien, Ta, 
estern Union or Long Dist. Phone 47, Res 
458) facilitates prompt ae P 





WISCONSIN AND MICHIGAN 
Fire Loss Adjustments. Wisconsin and No. M jghigan 
Over 25 years’ experience. 
DAVI LA ws ON 
Room 1, Cook Block __ Oshkosh, Wi: 
Local and Long Distance Telephone 786; 





INDIANA, 
I 


110 
Adjusters 


ILLINOIS, KENTUCKY, TENNESSBE 
e HH. OGell & Som 
a r Second St., Evansville, Ind. 
o e, Tornado, Automobile and Inlané 
ine Losses 





KANSAS 
THE WARREN ADJUSTMENT 
ADJUSTERS of FIRE, TORNADO, HAIL 
© > ° . 
THEFT and 


AUTOMOBILE LOSSES 
R. B. WARREN, Manager, Wichita, Kaasas. 


KANSAS 
JOHN M. KINKEL W. P. KINKEL 
KINKEL ADJUSTMENT AGENCY 
FIRE, TORNADO and AUTOMOBILE 
LOSSES ADJUSTED 


HUTCHINSON > - KANSAS 








MICHIGAN 
FRBEDE:E. M. CHAMPLIN 
629 Michigan Trust Building 
Grand Rapids, Mich. 
ADJUSTER QF FIRE LOSSES 


N. DAKOTA and N. W. MINNESOTA 
A. G. SCHULTHEIS 
Grand Forks, N. D, 
PROMPT SERVICE 
20 YEARS EXPERIENCE 








OHIO—MICHIGAN—INDIANA 
CHAS. E. CURTIS 
1202-3 Second Natl. Bank Bldg., 
Toledo, Ohio 
FIRE AND AUTOMOBILE LOSSES 
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Assets, $1,116,968 ORGANIZED 1853 


LOSSES PAID $11,400,000 


THE FARMERS’ FIRE INSURANCE CO. 
OF YORK, PENNA. 


Surplus $514,026 


W.H. MILLER, President 


New Agents Solicited. 


PITTSBURG UNDERWRITERS 


GEO. R. DAVIES, M Co: 
janager UNDERWRITTEN oe mmonwealth Bldg., Pittsburg, Pa, 


Netional-Ben Frankia Tasurance 2 ues ee 
Combined Capital, sinem ‘Assets, agen 16 ltt to Paligholers, $557 


aah <5 59 e 5 Toledo, Ohio Chie, Soarial ae Set tad Indians and 
'Schaliamp, urease wis General — — 





INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


United States Branch RICHARD D. HARVEY 
92 William Street, New York United States Manager 





Sp ££ Rita FY 


Fire Insurance Company, of Davenport, la. 
CASH CAPITAL $200,000 


This Company has had 34 years of successful business experience, and is mow doing 
siness in Iowa, Illinois, Wisconsin, Ohio and Indiana. It is a good compaay for the 
ent, because in addition to writing a general business, it — practically all classes 










The COLUMBIAN NATIONAL | 


FIRE INSURANCE COMPANY 
DETROIT, MICH. 


: Sat 1,643 474. 
MRAM SURPLUS TO POLICYHOLDERS _ | yen 


. 1,235,985.65 





Michfgan,. Odo, Persmeylvania, New Jersey, Illimis, Indiana;, 
Wisconsin, Fowa, Minesota, New York, Massachusetts, 
Rivode Island, Louisiana, Californiaa 


; A ReBiable,. Progrussive: Agency Company Representatives solicited 














THE NORTHWESTERN OHIO 
MUTUAL AUTOMOBILE INSURANCE COMPANY 
HOLGATE, OHIO 


of farm risks. We want agents in the above states, and would appreciate: heas~ | We issue a Five Year Policy. Investigate our proposition. Reliable- Agents: waated. 


g from agents desiring to represent us. 





GEO. A. MOWRY W. A. GORDON = WALSH 
President Secretary Ass't Secretary 
Twin City Fire Insurance Company 
MINNEAPOLIS 





Capital $500,000 








GEORGE E. FEENEY, President 
EDWARD T. LYONS, Secretary-Treasurer 


CHAS. B. CLARKE, Counsel 
L. S. MacENANEY, Managing Underwrites, 


Tie Columbian Insurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


1 Assets . «0 e- 68 © 6 © $421,944.00 
Surplus to Policyholders . 325,530.00 


f this Company are deposited with the Indiana Insyrance 
- gg reed ia the Ficveetion of Policyhalders and Creditors 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 


London & Lancashire |The CONCORDIA FIRE 


FIRE INSURANCE COMPANY 
Insurance Company OF MILWAUKEE, WIS. 


LIMITED 


j 














J. L. KONZEN, President. R. W. AUSTERMILLER, Sseretary,. 











Detroit National Fire Bnsurance Co. 


PAUL TURNER, President DETROIT M. O. ROWLAND, Sscretary 





repartee egret backed western compan: Y. ppoares- 
sive, — operating-along, sound 1 tig rr in New York, New tom 

ticut, Massachusetts, Maryland, Indiana, Pennsylvania, V;,ginia, Minnesota, 
ichigan, Rhode Island, Iowa, Illinois, Colosado and California. 


MANAGED: BY MEN. WHO ARE IN CLOSE TOUCH WITH THE FIELD 
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Illinois and Wisconsin 














| 
“IOWA STATE LIVE STOCK 
INSURANCE COMPANY © 


Cash Capital - ~ $ 600,000.00 
erpool, England Reinsurance Reserve -  1,312,818.13 
— — é Reserve for all other Liabilities 111,534.54 


Surplus to Policyholders 1,015,168.55 


DES MOINES, IOWA 











CHARLES E. DOX, Manager 
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MAY CARRY ECONOMY 
ENTIRELY TOO FAR 


Life Men Find Public Is Inclined 
to Take False View of Saving 
at This Time 








ADVICE BY C. W. MEARS 





Advertising Manager of Winton Com- 
pany Shows How Money Must 
Be Earned and Spent 





One of the excuses for not taking life 
insurance most frequently heard these 
days is that this is the time to save and 
conserve, and that any expense that is 
not necessary and vital must not be 
incurred. Such a prospect will point 
out how he has cut down on this, that, 
and the other item, and that while life 


insurance is a good proposition, he can 
not consider buying it under present 
conditions. 

A Liberty bond circular has often 
been exhibited, which says “We must 
all spend less and save more. Not only 
must we save to win the war, but we 
must save if we are to survive.” 


Has the Incorrect View 


The prospect who voices such a com- 
plaint not only has the wrong view of 
life insurance, but is uninformed about 
business generally. He has the wrong 
slant, and before he can possibly be 
sold life insurance he must be made to 
realize the importance of business pur- 
suing its normal course in war times. 
He must be shown that the collapse of 
normal business means the defeat of 
all of the great war projects. He must 
have impressed upon him the fact that 

(CONTINUED ON PAGE 12) 

















Pireasonszerasucceeo 


Our men make money. 

We help every man to succeed. 

No man is left to fight his battles alone—he is given 
assistance and education until he has attained success. In 
our organization every agency must be a live one and every 
man must succeed or get out. Only live, active men are em- 
ployed and then we get behind them—join hands with them 
—and work for success of the Agency, which means success 
for the Company. Contentment and cooperation in our 
Agency Force means good cheer throughout the organiza- 
tion and a full day’s work for each man. 


We cooperate: 


By giving help of special men. 

By giving special letters to prospects. 

By giving best information. 

By giving the full assistance of the company at all times. 


COOD CONTRACTS TO LIVE, CLEAN AGENTS 


A FARM MORTGAGE BEHIND EVERY cea 
a oh ©) GN ° LIF COMPANY 
=] —Telrap\ ILLINOIS 








Chicago Agent 
Wanted 


The Michigan Mutual Life 
Insurance Company is seeking 
a hustling agent in Chicago who 
can produce business and get 
results. A man with indus- 
trious habits who can bring in 
the bacon can secure a good 
contract. 

The company will establish 
general agencies out in Illinois. 
The Michigan Mutual has the 
goods to sell. 


Address 


J. J. MOONEY 


Superintendent of Agents 
Michigan Mutual Life Insurance 
Company, Detroit, Mich. 














How’s your pep? 
Do you have lots of it all the time? 


You need pep to be successful in life insur- 
ance and you need it at all times to be consistently 
successful. 


There's one sure way of insuring your pep. 


That’s being connected withacompany that’s 
full of pep and has ways and means of sup- 
plying it to its representatives. 


The International Life is the Company of 
Today with the Methods of Tomorrow. 


The International Lifemen are always full 


FHNUUNNOVOOUGNOQN0UAOO0.OOGOGAUEOGOQONOOGON0ATOOGOOUEOOGOGPOOGAOUOOGOGUOEUOOOAOLUGOA 


of pep. They’re successful. 
We want three state agents. 
MASSEY WILSON J. L. BABLER 
President Vice-President and General Manager 
of Agencies 


INTERNATIONAL LIFE INSURANCE COMPANY 


ST. LOUIS, MO. 


BBUINANNANUUAEOASAOALOOUAHOOAEOUAEOAANOADOUAAOONENUOOOGOOASOCOAOAENOAEAAOAOUOAE 
LIFE INSURANCE SECTION 


WILL WAR INCREASE 


INSURANCE NET COST 





Companies Give Views of Effect of 


New Taxes, Security Depre- 
ciation and Mortality 





ITS EFFECT ON DIVIDENDS 





No Signs Are Seen of Reduction in 
Refunds for at Least An- 
other Year 





There is much interest in the ques- 
tion as to whether increased taxes, the 
decrease in security values, and the pos- 
sible increase in mortality due to war 
causes may bring about an increase in 
the net cost of life insurance to par- 
ticipating policyholders or an increase 
in nonparticipating rates. THE Na- 
TIONAL UNDERWRITER has asked the com- 
panies to state what action they are 
taking toward the collection of the tax 
of 8 cents on the $100, whether it is 
collected from applicants or paid out of 
the general surplus of the company, 
and what are their views as to the whole 
war situation as it affects life insurance. 
The statements of some of them are 
here given. 

An officer of one of the progressive 
younger companies writes: It is our 
present idea that the war tax on poli- 
cies should be deducted from the first 
dividend. It is our purpose to do this, 
although that purpose may be altered 
before the time comes to put it into 
effect. It is distinctly a tax on new 
business and we think should be borne 
by the new policyholder. 

_ There are so many angles to the ques- 
tion with reference to possible increase 

(CONTINUED ON PAGE 11) 








‘The Forest 
City Life” 


Has a good contract 
for good agents in 
Illinois territory. Lib- 
eral commission, ex- | 
clusive territory, and 
Home Office assistance 
in development of th 


field. : 


Address the Home Office 
Rockford Illinois 
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Cc. H. ELLIS 
President 


PAN-AMERICAN LIFE INSURANCE 


COMPAN 


Insurance in Force (over) $40,000,000.00 
(over) 


The recent merger of the Meridian Life with the Pan-American Life has opened up several rich and important territories in the South 
and North Central section, which will be assigned to Managers capable of handling and inspiring an agency organization of high 
grade men. A rare opportunity to ambitious men to establish themselves in an independent and permanently profitable business. 


Address:—E. G. SIMMONS, Vice-Pres. and Gen. Manager 


Total Resources 


E. G. SIMMONS, 
Vice-Pres. and Gen. Mgr. 


NEW ORLEANS 
LOUISIANA 


5,250,000.00 


Whitney Central Bank Building, New Orleans, Louisiana 











With Industrial Men 











REVIEWS CAUSES OF LAPSES 





Prudential Agent Says There Are Three 
Chief Reasons Why Industrial 
Policies Lapse 





B. D. Allison, agent of the Pruden- 
tial at York, Pa., in speaking of lapses, 
says that most are due to one of three 
causes. First, the terms of the policy 
are not thoroughly understood by the 
holder; second, the insured does not ap- 
preciate that he can never again get the 
same amount of insurance for the same 
premium, because of advanced age; 
third, the amount of premiums indicates 
overinsurance and it has become a bur- 
den. If the policy is not understood, 
then it has not been sold right and must 
be resold at some time in the future. 
This is a greater task than the first 
selling. ¥ 

It is better to write a small premium 
that will stay, than a large one that will 
lapse. The small policy can easily be 
carried and the holder may like it so 
well that when his circumstances per- 
mit, there will be no trouble in increas- 
ing the amount. If he has to drop his 
large policy he may at the same time 
lose his interest in life insurance alto- 
gether. 


GOOD RECORD ON COLLECTION 





Nearly Double Amount of Debit Is 
Taken in on Assistant’s In- 
spection Trip 





Assistant W. D. Crosby of the To- 
ledo, Ohio, district of the Prudential, 
recently conducted an inspection of the 
debit of F. Zvara, and between them 
these two hustlers succeeded in col- 
lecting $251.26 on a debit of approxi- 
mately $130. As a natural result, the 
arrears were reduced over twenty 
points and the advance payments aug- 
mented to the extent of about $100. 
The account is in a more favorable con- 
dition than at any other time this year. 

One of the most alert attaches of the 
Lafayette, Ind., district is C. E. Law- 
son, who has a debit of about $153, 
located in Monticello and the surround- 
ing towns. His record in both indus- 
trial and ordinary is pleasing and proves 
that an opportunity for increase build- 
ing is offered by a country debit. Mr. 
Lawson is also a consistent conserver 
of the debit, as his arrears and advances 
are poreannry maintained at a favor- 
able figure, while as a collector he is 
100 percent efficient. 

Much credit is due Roy A. Elsey of St. 


Louis 1 for the results accomplished this | 


year along productive lines and particu- 
larly for the successful outcome of his 
efforts to improve debit conditions. H. W. 
Guest, also of St. Louis 1, is gradually 
forging to the front rank, especially in 
ordinary returns and the collection fea- 
tures. 


The Oklahoma City district has in Ho- 
mer P. Elson, who operates at Guthrie, 
Okla., a representative who has distin- 
guished himself by his very fine writings 
this year in both ordinary and _ indus- 
trial. In Ada, Okla., Clarence G. Shelton 
has succeeded in building up a noteworthy 
record; his ordinary places him within a 
small amount of the district leadership. 

A. F. Roussell, an agent in the St. Louis 
3 district, recertly rounded out a quarter 
century of continuous service with the 
Prudential. Mr. Roussell has a creditable 
record for his long career, and that he will 
live to enjoy many more years of suc- 
cessful activity is the sincere wish of his 
numerous friends. 

The Burlington, Vt., district is fortu- 
nate in having an agent of the caliber of 
G. E. Mennier. His appointment dates 
only from April 2, 1917, but he is the 
leading industrial and ordinary producer 
of the district. Mr. Mennier keeps his 
debit in a very progressive condition; the 
yearly collections are 104 percent, arrears 
20 percent and advance payments 222 per- 
cent. 

S. Sagarin of Pittsfield, Mass., is credited 
with an excellent record. His account 
shows careful attention to the collections, 
which are maintained at 100 percent, while 
the arrears are down to 25 percent and the 
advance payments amount to 152 percent. 

Assistant Superintendent, I. N. Brill of 
the New Rochelle assistancy (Mount Ver- 
non, N. Y., district), recently completed 
15 years of continuous service with the 
company and was duly presented with the 
gold badge and certificate marking his 
entrance into Class C of The Prudential 
Old Guard. 

M. K. Walsh of Bridgeport, Conn., is 
credited with exceptionally good industrial 
work, being the leading agent in the dis- 
trict in this line. His results have placed 
one well up among the leaders in Divi- 
sion N. 

The C. L. Dunnigan assistancy in Wa- 
terbury, Conn., is doing splendid work in 
industrial and is ahead of the others in 
the district by a large margin. Mr. Dun- 
nigan ranks No. 2 in industrial increase 
in Division N for the year. 





Conservative Life Meeting 


The annual agency banquet of the 
Conservative Life of South Bend will 
be held on the evening of Jan. 28. 


Blood Pressure Observations 

The New York Life says to its agents 
on blood pressure observations: 

“The company now requires blood 
pressure observations in all cases of 
$5,000 or over. We would like blood 
pressure observations in every case. 
The only reason why it is not required 
in smaller policies is simply because in 
the very small communities, where the 
policies usually are small, the examiner 
may not have a blood pressure machine. 
Wherever the examiner has a blood 
pressure machine, even in cases less 
than $5,000, we want him to report the 
blood pressure. Agents are instructed 
never to discourage a medical examiner 
from making blood pressure observa- 
tions and making report thereof, even 
in $1,000 cases. Reporting blood pres- 
sure, even in small cases, will work in 
‘the agent’s favor, as it will save delays 
rin doubtful cases where the medical 
board decides to call for blood pressure 
reports before issuing policies. It fre- 
quently happens that an agent writing 
a $3,000 policy will order an extra policy 
of $2,000 or more and, if blood pressure 
has not been taken, the entire business 
jis delayed while further report is being 
obtained.” 











44 MILLIONS FROM 42 AGENCIES 


THE 1916 RECORD OF OUR EARNEST, 
LOYAL AND HAPPY AGENCY FORCE 


NEW ENGLAND MUTUAL LIFE 
INSURANCE COMPANY 


BOSTON, MASS. 











A Penn Mutual Premium, less a Penn Mutual Dividend, pur- 
chasing a Penn Mutual Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the sum of all ts Bene- 
fits, is unsurpassed for net low cost and care of interest of all members. 


THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


ON JANUARY 1, 1909, RATES WERE REDUCED AND VALUES IN- 
CREASED TO FULL 3% RESERVE 











Agents Contemplating Writing 
Life Insurance 


should 
Join our RAPIDLY GROWING 
Agency Force 





Equipment we furnish you includes: 
LOW NET COST 
LARGE ANNUAL DIVIDENDS 
ATTRACTIVE POLICIES TO SELL 











—GOLDEN ANNIVERSARY YEAR— 
1867—EQUITABLE LIFE OF IOWA—1917 





J. C. Cummins, President. 
B. F. Hadley, Secretary. 


H. S. Nollen, Vice-President. 
H. E. Aldrich, Supt. of Agents. 














agents, m: examiners, and appli 


WM. H. FLANDERS, Mgr. 





FLANDERS LIFE AND ACCIDENT SERVICE 
ORGANIZED 1913 
A sopeare ‘oe ped in the apatigte: ¢: insurance age We make reports on insurance applicants 
OUR FACILITIES — ae INDIANA 
Central Office 


3, also death claim reports and claim investigations 


INDIANAPOLIS, IND. 











Wanted in Illinois, Indiana and Pennsylvania 


100 Industrial Agents _ 5 Superintendents 
20 Assistant Superintendents 
WHO KNOW HOW 


For new Industrial Work—to open new territory 
and to sell the best thing going. 
Address Industrial Department 
Western Life Indemnity Company 
604 Masonic Temple, Chicago, III. 
33 years’ continuous and successful career. Now known and called “THE OLD RELIABLE” 
GEN. GEO, M. MOULTON, President J. L. MITCHELL, General Agency Manager 
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Saving to the insured. 


The wisdom of the founders in restricting the 
Company’s investments to farm loans, has throughout 
the years afforded the largest degree of safety, to- 
= with the greatest earning power on its invested 

It has in addition served the Nation, and 
the wide world in these troublous times, by its signal 


unds. 





=yaeseree 
Fifty years of success 


The Strength of the Company —the 
growth of a half century—towering back 
of every policy contract, assures the largest 
possible measure of security, service, and 





aid in the development of the Country’s Agricultural 


Resources. 


The manifold service of the past half century may 
safely be accepted as a criterion of larger service 
in store for its policy-holders and their beneficiaries, 


For Information address Allan Waters, Second Vice-Pres. 


The Union Central Life Insurance Company 


Jesse R. Clark, President 


Cincinnati 








AGENCY ORGANIZATION 


GETTING THE MEN’S LOYALTY 





Methods Pursued to Get New Agent to 
Have Right Attitude Toward 
His Work 





BY ROBERT D, LAY 
Secretary National Life, U. S. A. and 
Head of the Agency Department 

After a great many years of active 
work and interest in agency building, I 
have come to believe that after all, the 
secret of successful agency creation 
and maintenance is a matter of com- 
plete understanding and genuine inter- 
est in the welfare of the field man. 

It is my practice to impress on a 
new member of our organization from 
the first day he signs a contract that I 
really want him to succeed. In this 
way we generally enjoy his confidence. 

I emphasize the company’s readiness 
at all times to do everything for him 
that the results in his territory will 
justify. I further impress upon his 
mind that his success is not a question 
of territory, contract, or anything else, 
except the exercise of his ability as a 
life insurance man. That is to say, if 
he has the right material in his make- 
up he will have unlimited scope for his 
operations, because we are only too 
glad to open the way to larger achieve- 
ments as the results make it possible. 


Confidence Is Inspired 


I make a strong and constant en- 
deavor to have a man feel that I am 
back of him at all times and anxious 
to know just how things are progress- 
ing in his agency. As every insurance 
sale is itself founded upon confidence, 
the success of an agency is likewise 
founded on the confidence enjoyed by 
the agent and the company in each 
other. 

When considering a prospective agent 
I never “trade” or “dicker” with him 
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LIFE EXPERIENCES OF 100 AVERAGE MEN 





Age 25—100 men at age 25, at the 
threshold of life—healthy, vigorous, of 
good mental and physical capacity—but 
with no means except their own ability 
to support themselves. 

Age 35—Ten years later, 5 have died; 
10 have become wealthy; 10 are in good 
circumstances; 40 have moderate re- 
sources; 35 have not improved. 

Age 45—Ten years later, these men 
having struggled with the vicissitudes 
of life, what do we find? 

Eleven have died, making a total of 
16; all but 3 of those who had anything 


still working and self-supporting, but 
without any other resources; 15 are no 
longer self-supporting—a few of these 
still earn something, but not sufficient 
to be considered self-supporting cases— 
illness, accidents, reverses. 
Age 55—Ten years later, 4 more have 
died; 20 are now dead; of the others 
one has become very rich; 3 are in 
good circumstances (1 of the 3 who 
were wealthy at age 45 lost, but an- 
other of the other 65 became wealthy). 
Forty-six are still working for a liv- 


have by this time lost all their accumu- 
lations, leaving only 3 wealthy; 65 are 





ing—not having been able to accumu- 
late anything; 30 are now more or less 
dependent upon their children or rela- 
tives or charity for support; some of 
these may be able to do some kind of 


at any stage of our negotiations. In 
the first interview I briefly outline the 
company’s hopes and aspirations, and 
just how he may fit into the scheme of 
things. I then draw him out on his 
personal history and learn what his 
ambition in life is. 

Plans That Are Followed 


I do not strive to “sell” him on ter- 
ritory or contract. I learn from him 
what he would like to accomplish, the 
territory he likes best to work in and 
the agency arrangements which will al- 
low his capabilities full swing. 
Having done this I endeavor to bring 
about the sort of contract arrangement 
which will inspire his best efforts. The 
new man feels that he’s got something 
and if he has the right stuff in him, he 
makes good; if not, I know the reason 
why. It is all very simple, because if 
a man has everything about as he 
wishes it, the only explanation for fail- 
pe is himself, and he’ll know it—so 
wi 
Seeks to Get Loyalty 
In the innumerable problems that 
arise from time to time involving ques- 
tions of the field man’s interests and 
contractural rights, I invariably make 
my decisions only after gathering all 
the facts and then I decide without de- 
lay, advising those interested and stat- 
ing definitely my reasons. 
In other words—I go the limit to 
command the real loyalty of every man 
under contract by doing those things 
which of themselves demonstrate be- 
yond question that I have his personal 
interests constantly in the forefront in 
my dealings with him. 
And that’s about the answer to suc- 
cessful agency building. And after all 
it is simple. It is the same old story 
of the square deal that applies to every 











successful individual or corporation. 





light work but they are replaced by 
younger men, 
Age 65—Ten years later, 16 have died 
during this period, making a total of 
36 out of the 100. Of the remaining, 1 
is still rich, 4 are wealthy (1 of those 
who lost everything before 45 has re- 
gained his hold and becomes wealthy), 
only 6 are still self-supporting, but are 
compelled to work for a living; the 
others (54) are dependent on children, 
relatives or charity. 
Age 75—Survivors, 10 years later, 63 
are dead, 60 of whom left no estate; 2 
of the 5 rich men have lost out. 
rest are dependent upon their children, 
relatives or charity. From now on the 
old fellows will die off rapidly, but their 
financial, condition will not improve, 
and 95 per cent of them will not have 
sufficient means to defray funeral ex- 
penses unless insured. 
What is the result of all these condi- 
tions? 
The surrogate’s courts show that only 
3 men of every 100 who die leave an 
estate of $10,000, and over 15 others 
leave an estate from $2,000 to $10,000; 
82 of every 100 who die leave no in- 
come-producing estate—no tangible as- 
set—with the result that out of every 
100 widows only 18 are left in good or 
comfortable circumstances; 
are obliged to go to work and often 
lack the average comforts of life, and 
35 are left in absolute want and must 
largely depend upon charity to live. 

Yet in 1914 we spent $520,000,000 for 
tobacco and $1,720,000 for alcoholic 
beverages, not mentioning the millions 
expended for other luxuries——Thrift, 
published by American Bankers Asso- 
ciation. 


Col. 
Life, 


Louis, is critically ill with pneumonia at 
his home. 


The 


47 others 


William Sherwood Doyle, agency 


director for the International St. 


ARE NOW MARKING TIME 
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RULING BY CLEARY AWAITED 

Germania Life Will Stick to the New 

Name It Has Chosen Despite 
Protest 





NEW YORK, Dec. 18—The officers 
of the Germania Life are waiting to 
hear from the protest filed with Com- 
missioner Cleary of Wisconsin, by the 
Guardian Life of Madison, Wis., against 
the New York company’s assumption 
of that name. Until there is a definite 
ruling on the subject, each side will 
merely mark time. The Germania claims 
abundant precedent for a duplication of 
names, but points out that, even so, 
this is not really a duplication, as the 
addition of the words “of America” 
supply a differentiation. The Madison 
company operates only in Wisconsin; 
should it debar the Germania from that 
state—and it is admitted there now—it 
would have done its utmost. - The New 
York company would still be operating 
in thirty-two states and the Madison 
company could be kept out of them, 

he Germania officers are amused 
over a story that has been going the 
rounds to the effect that the word 
“Guardian” was selected in order to pre- 
serve the present initials. No such idea 
was ever considered. They chose the 
word because it expresses so well the 
province of life insurance. Stationery 
and the name on the home office build- 
ing would have to be changed just the 
same. 


Examining Western States 


The California insurance department 
has commenced an examination of the 
Western States Life, the work being 
done by Examiners J. F. Barry and F. 
P. Cooper. The investigation is being 
made at the request of President War- 
ren R. Porter, who, it will be recalled, 
recently asked for the examination on 
the ground that the charges made 
against his administration by the stock- 
holders’ proxy committee have raised 
doubts as to the company’s financial 
standing. 





Postpones Agency Meeting 


The Union Central has indefinitely 
postponed its agency meeting which 
was scheduled for Atlantic City, Jan. 
10 to 12. The meeting was originally 
planned to be held at Washington, 
D. C., but was changed from that city 
because of lack of hotel accommoda- 





tions, due to war activities. 
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SOME RATES ARE REDUCED 





Indiana National Has Revised Premium 
Charges and Put Out New 
Forms 





The Indiana National Life has been 
revising its rates and is getting out some 
new, attractive forms of policies, which 
have now been issued. Although the 
new policies have war clauses in them, 
the company is not writing any new 
war risks, and if permission is granted 
to old policyholders to engage in the 
service the regular premium and $50 

er thousand additional is charged. 
For the present, the company is paying 
the war tax, but this may be charged to 
the policyholder the next year. 

The company has issued seven new 
policy forms, some of them with re- 
duced rates, as follows, the showing 
being for $1,000 at age 35: Ordinary 
life, $21.95; twenty-payment life, $29.82; 
twenty-year endowment, $44.29; twenty- 
pay life, paid-up additions, $62.94; 
twenty-pay life, monthly income pay- 
able in 240 $10 equal monthly install- 
ments, $51.89; ordinary life, monthly 
income, $2,400, $38.19; twenty-pay life, 
guaranteed premium reduction 5 per 
cent, $56.55. 





ISSUES ANEW WAR FORM 





Penn Mutual Has New Optional Pro- 
vision, Eliminating All Mili- 
tary Liability 





The Penn Mutual Life is preparing 
to issue a form which excludes all lia- 
bility for hazards associated with mili- 
tary or naval service in time of war if 
engaged in within five years from date 
of issue, but provides for a return of 
premiums paid should death occur 
while so engaged. ’ 

The company believes that there is a 
large number of probable insurers who 
are confident that they will not be 
drawn into service and who are there- 
fore willing to assume whatever risk 
the war may impose. This new provi- 
sion is to enable these to get their in- 
surance at the present ages rather than 
deferring it for some future time and 
to use in corporation and partnership 
cases, where the firm is willing to as- 
sume the liability of war risks. 

The regular policy forms are being 
used with a supplementary form which 
provides, in addition to limiting the com- 
pany’s liability for death in military or 
naval service, that the total and perma- 
nent disability benefits shall immedi- 
ately cease upon the insured engaging 
in military or naval service in time of 
war, 

A new schedule of “limits” for ages 
under 40 have also been announced, no 
term insurance being written at ages 
under age 35, on single men. Single 
men between 32 and 35, inclusive, may 
obtain $25,000, and over 35, $50,000. 
Married men, 31 or younger, may obtain 
$20,000, and age 32, $50,000, with the 





amounts increasing with the ages to 
$100,000. Not more than one-half of 
these amounts will be issued with the 
five-year war clause involving the pay- 
ment of an extra premium for war 
hazards. 


Western & Southern 


The Western & Southern Life of 
Cincinnati is preparing to start the new 
year by having its entire business, both 
ordinary and industrial, on the Ameri- 
can 3% percent reserve basis. For 
several years past the company has 
been gradually changing over from the 
4 percent to the 3% percent basis until 
at the beginning of the year all but the 
ordinary life policies were changed. It 
will take about $250,000 to be trans- 
ferred from surplus to reserve account 
to make the Western & Southern a 
straight 314 percent company and this 
will be taken out of the surplus. 





Toledo Travelers 


R. E. Ferguson, actuary of the To- 
ledo Travelers’ Life, advises that the 
company is for the present paying the 
policy taxes out of surplus. He states, 
however, that he does not see how an 
increase in net cost to policyholders 
can be avoided. When one considers 
the increased cost of supplies, postage, 
and increased taxation with no apparent 
immediate increased earnings, it is quite 
logical to expect an increase in insur- 
ance costs. 





American Bankers 


The American Bankers of Chicago is 
one of the companies which has already 
decided to make an increase in rates. 
On Jan. 1, the rates of the company 
will be increased $1 per thousand. This 
increase is due to the war tax and the 
increase in overhead expense due to 
various causes resulting from the war. 


Commonwealth of Louisville 


The Commonwealth Life of Louis- 
ville which writes both industrial and 
ordinary reports that it has made no 
material changes in its policy forms or 
rates recently. It has added, however, 
a monthly income privilege and also an 
endowment feature to its life policies 
and extended the ages to include 16. 
The company has no special forms for 
the monthly income nor for the endow- 
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ment privilege, but the latter will be 
included in the policy when the new 
forms are printed. 





Cleveland Life 


For the present the Cleveland Life is 
paying the war tax on policies out of 
the general surplus of the company, 
without charging any way to the policy- 
holders. The company is keeping in 
close touch with the situation and 
hopes to be able to anticipate the need 
for any increase in rates which may be 
caused by decrease in value of securities 
or possible increase in mortality due 
to war Causes. 





Columbia of Nebraska 


The Columbia Life of Fremont, Neb., 
reports that it will pay the war tax on 
life insurance and the tax on premiums 
on accident insurance without deduct- 
ing it from dividends to policyholders 
or increasing rates. The company 
states that it does not see why compa- 
nies cannot, by economy in other mat- 
ters, compensate for this extra tax, 
especially as it is only on the first pre- 
mium. The company also feels that 
the extra death rate on account of the 
war is not going to be a very serious 
matter as it will be, at least in part, 





offset by the increase in interest rates 
sure to follow the large bond issues be- 
ing made by the government from time 
to time. The Columbia has continued 
to insert the war clause in its policies, 
as have most of the Nebraska compa- 
nies. 





Union Central Life 


The Union Central Life has decided 
to make no change in its dividend 
schedule for 1918, continuing the 
present schedule for another year. 

It has decided that it will not accept 
applications from enemy aliens and it 
regards citizens of Austria, Bulgaria, 
etc., as in this class. 


Central States 


The Central States Life of St. Louis 
will introduce a new policy shortly 
after Jan. 1. The company is charging 
no war tax to its policyholders, but is 
paying war tax from the _ general 
surplus. 





La Fayette Life 


The LaFayette Life is paying the 
eight cents war tax from general sur- 
plus and is not contemplating any 
change. The company suggests as a 
first step if more revenue is required, 
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that an increase of $1 per thousand in 
the first year’s premium only be made. 
The LaFayette Life makes no extra 
remium charge for service in the 
Continental United States and recom- 
mends to all the taking of government 
jnsurance, enough to cover all desired 
protection, and to continue in addition, 
payment of regutar premiums on all 
company insurance they may have. 





International Life 


J. L. Babler, vice-president of the In- 
ternational Life of St. Louis, advises 
Tue NATIONAL UNDERWRITER that it is 
not increasing its rates as of Dec. 1, 
as announced by another paper. 





Jefferson Standard 


The Jefferson Standard Life of 
Greensboro, N. C., will continue during 
the year 1918 the same _ dividend 
schedule scale as used during the year 
1917. : 





Southern States Life 


The Southern States Life of Atlanta, 
Ga., has not yet decided what dividend 
schedule it will adopt for 1918. The 
company has about $9,000,000 of annual 
dividend business and _ considerably 
more non-participating. 





Federal of Chicago 


At the present time the Federal Life 
of Chicago is paying the war tax out 
of general surplus, but has not yet de- 
cided definitely whether or not the 
company will continue to pay the tax. 
At this time it does not contemplate 
any increase in rates, although it an- 
ticipates an increase in mortality if 
the war continues for any great length 
of time. Actuary Kavanaugh states 
that he is inclined to believe that the 
developments in connection with the 
present war situation during the next 
few months will bring to light informa- 
tion which will aid very materially in 
— the question of an increase in 
rates. 


National Fidelity Life 


The National Fidelity Life of Sioux 
City, Iowa, is preparing policies which 
will contain a new and much more lib- 
eral form of total disability benefit, 
whereby the annual payments to the 
disabled policyholder will not be limited 
to any number of payments and will not 
be deducted from the settlement of the 
policy as a death claim or as an en- 
dowment. 





Western Union Life 


The Western Union Life of Spokane, 
Wash., will shortly add a continuous 
monthly income policy to its list. 





Security Mutual of Nebraska 


The Security Mutual Life of Lincoln, 
Neb., has changed its military and naval 
service clause by which it issues no 
permit for service abroad and charges 
no extra premiums. A permit will be 
issued without extra charge for service 
in the United States. In case of death 
while engaged in service abroad the 
company returns the amount of pre- 
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miums paid with interest of 3% per- 
cent. The old clause provided for an 
extra premium of not less than $37.50 
per thousand. 


Provident Life & Trust 


The Provident Life & Trust has 
ceased to require the addition of a war 
clause on the lives of men age 45 and 
over, who are not engaged in military 
or naval service, or who have no in- 
tention of so engaging. 








Fidelity Mutual 


The Fidelity Mutual Life will now 
grant disability clause to any male ap- 
plicant under age 31 if not actually in 
service, provided he is eligible for it 
except by reason of his age. 





Commonwealth of Omaha 


The Commonwealth Life of Omaha 
is charging the war tax to its policy- 
holders. The company does not antici- 
pate any increase in net costs due to 
the war, as it states its securities are 
all placed in first farm mortgages and 
municipal bonds whose value has not 
decreased in the slightest. The larger 
part of the company’s business has been 
placed in the middlewest and out of the 
thickly populated centers. It does not 
expect to be adversely affected by the 
war to any extent. 





Century Life 


The Century Life of Indianapolis is 
paying the war tax out of the general 
surplus. The company has no business 
outstanding without the war clause, and 
as yet but one person has asked for a 
permit. It has very few policyholders 
who are within the conscription age and 
the only danger is that these men may 
go to, war and come back as impaired 
risks. 
applications from men who are in the 
first class of conscripts under the new 
ruling, and in any event limits the 
amount to $2,500. 


Convention Is Abandoned 


The Phoenix Mutual Life had ar- 
ranged for a meeting of field men to 
be held in Atlantic City in February. 
Certain standards had been set for 
qualifications to attend the gathering, 
and many had already succeeded. Pres- 
ident Holcombe now announces that it 
seems best to call off this meeting on 
account of the extraordinary conditions. 
He says that many time-honored cus- 
toms have been abandoned, recreation 
has given place to service, and all spare 
hours should be devoted to doing some- 
thing for one’s country or mankind. 
He believes, therefore, that the needs 
are so pressing that the men will read- 
ily see the advantage of having this 
meeting postponed. 


Life Notes 


Vivian H. Marshal of Mobile, Ala., has 
been appointed state agent for the Amer- 
ican National of Galveston. 

Edwin T. Reaves, agent of the New 
York Life at Little Rock, has been ap- 
pointed federal inspector of explosives for 
Arkansas. 

Joe I. Altschul, aged 66 years, for many 
years an agent of the Massachusetts 
Mutual, died at his home in Little Rock, 
Ark., last week. 

Pp. H. Hawthorne, general agent of the 
Penn Mutual Life at Muncie, Ind., has re- 
signed on account of enlisting in_the 
army. Business in this territory will be 
in charge of General Agent W. A. Court- 
right of Indianapolis until a district agent 
is secured. 

More than one-third of the soldier boys 
at Camp Devens, at Ayer, Mass., have 
availed themselves of the war risk insur- 
ance offered by the government, according 
to figures available up to date. Of the 
26,000 mer at the camp some 9,809 have 
taken out insurance, the average amount 
carried being $8,131. 

The Bible Institute Annuity, a newly 
organized concern of Los Angeles, has 
applied to the California department for 
a license to begin business. The company 
has an authorized capital of $200,000, at 
least 25 percent of which must be paid in 
before it can commence operations. The 
company is understood to be a subsidiary 
of the Bible Institute of Los Angeles, 
which does an extensive business in re- 
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A new dividend scale has 
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the net cost of insurance very 
low. On business issured in 
1917 a dividend will be paid 
at the end of the first year, 
contingent on the payment of 
second premium. Exception- 
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men in Illinois, Missouri, 
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Minnesota with direct con- 
tracts with the Home Office. 
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PROSPECT LIST NOW 
NEEDS TO BE REVISED 


Owing to War Conditions, Finan- 
cial Status of Many Men Has 
Greatly Changed 


NEW ALIGNMENT MADE 


Persons Whose Business is Particularly 
Depressed Can Be Put Aside 
for the Present 


Life insurance men should recognize 
the changes that the war has brought 
about, and attempt to select their pros- 
pects accordingly. The great majority 
have prospered as a result of the war, 
while others have suffered financial re- 
verses that make them almost hopeless 
as prospects at the present time. To 
call on such men is a waste of time, 
and the agent should attempt to fix in 
his mind those classes of individuals 
who have suffered financially as a re- 
sult of the war. 

For instance, the house builders are 
having a very dull season. The build- 
ing trades in general are quiet—this 
includes masons, bricklayers, carpen- 
ters, roofers, plasterers, plumbers, 
painters, etc. There are of course in- 
dividuals in each of these lines who 
are making money, but there is need 
for a careful selection. Generally 
speaking the high prices of material 
and the scarcity of labor have held back 
building construction very materially. 
Then again the business of many law- 
yers has fallen away as a result of the 
war. This is also true of civilian 
clothiers. Some other lines both pro- 
fessional and mercantile are depressed. 
As a class they can be avoided by the 
life agent, for while there may be some 
exceptions to the rule, the cases writ- 
ten could not compensate the agent 
for the time wasted with the many 
turn downs he would receive or not 
taken policies that would go unpaid for. 


Army of New Material 


On the other hand, there is a whole 
army of new material that the war has 
created. Farmers and military con- 
tractors are reaping enormous profits. 
Journeymen mechanics of every known 
trade are working at high pressure, and 
for high wages. Whole new lines of 
business have come into being. Some 
are absolutely new enterprises, and 
others are simply taking the place of 
businesses that have gone stale. Many 
a factory has dropped its regular work, 
and substituted the more profitable war 
contracting business. 

The readjusting of business is forc- 
ing new men to the front. The new 
people must be looked up, followed up 
and sold. 

It is folly for the life insurance agent 
to think that he can make the rounds 
for business this year the same as he 
did two or three years ago. Condi- 
tions are entirely different; prospects 
are to be found in new places, and the 
agent who is going to get the business 
must recognize conditions as they are 
and readjust his work accordingly. 


Lists of Exempted Men 


The lists of exempted men that have 
been posted, and are now public prop- 
erty are large enough to keep life 
agents busy during the remainder of 
the war. Containing as they do com- 
plete information relative to the pros- 
pects, they are probably the best list 
of prospects to be obtained and with 
the least effort. 

In going over these lists the causes 
of exemption should be carefully noted. 


Where due to minor physical impair- 
ments, that is, minor from the life in- 
surance companies’ standpoint, the 
agent has a prospect. Where cause 
given is “dependents” there is the 
soundest sort of an argument which 
proves the need of life insurance. No 
man who has taken oath to the govern- 
ment that a wife and children or other 
relatives depend on him for their daily 
bread can deny the need of insurance 
to protect that support from failure 
through death. Where ever a man has 
claimed this dependency of others as 
sole ground for exemption, with the 
same breath he has given the strongest 
reason why he should treat a life in- 
surance proposition with favor. Ex- 
empted men are insurable at regular 
rates so long as they are not called 
into service. While the war has taken 
away many prospects from the life in- 
surance man, the exempted lists cer- 
tainly furnish what may be termed a 
preferred list of prospects. 


Should Revise Salary List 


This is the time when the prospect 
list of salaried men should be revised. 
Where salaries have not been increased 
and there is just barely enough to make 
both ends meet, there is small op- 
portunity for the life man. However, 
in case of high salaried men, while cost 
of living has increased, there is still a 
fine margin over the outgo and the 
arguments for insurance were never so 
strong. Life men, therefore, should 
ascertain what salaried men can really 
afford more insurance. 


Go After the Home Guard 


_ “Life insurance men these days will 
find excellent prospects in members of 
the various militia regiments and home 
guards who are drilling, but are not in 
the federal service. No companies, so 
far as are known, are discriminating 
against men who are training in these 
organizations. In almost every city 
there are a number of companies and 
throughout the country in small towns 
groups are drilling and are liable to be 
called out by the state. In Chicago, and 
some of the other large cities, there are 
numerous companies of police reserves 
that are training to do police work in 
case the regular officers are called out 
on strike duty. All these men make 
excellent insurance prospects. They 
are liable to be called out for active 
duty at any time. 

“These men have had no intensive 
training, are not accustomed to expo- 
sure, and naturally there is some risk 
incurred when they are put into active 
service. Life insurance men them- 
selves might well join these units, be- 
come acquainted with the men that are 
drilling, and thus enlarge their list of 
prospects. It is not very difficult to get 
the names and addresses of men who 
are training in these various companies. 
Most of them are men of the highest 
type, who are moved by patriotic pur- 
poses, make the very best prospects for 
insurance.” 


Isidor Rauh of the Equitable Life of 
Cincinnati has written a group policy on 
the employes of the Champion Coated 
Paper Company of Hamilton, Ohio, aggre- 
gating some $3,500,000. 








The Company OF the People, BY the People, FOR the People - 


The Metropolitan Life 


Insurance Company 


Incorporated by the State of New York 


Home Office, One Madison Ave., New York City 
Proof of Public Confidence 


This Company has more premium-paying business in force in the United 
States than aan et Company, and for each of the last eighteen years has had 
more new insurance accepted and issued than any other Company in America. 





The Daily Average Business During 1916 
701 per day in Number of Claims Paid. 8,304 per day in Number of Poli- 
cies issued and revived for $1,969,823 per day in New Insurance issued, revived 
and increased. $376,827.40 per day in payments to Policy-holders and addition 
to Reserve. $220,509.26 per day in Increase of Assets. 














MANAGER WANTED 


EASTERN NEBRASKA 


Good Commissions 
Splendid Renewals 
Liberal Cash Allowance 


THE MINNESOTA MUTUAL LIFE INSURANCE CO. 
SAINT PAUL - - - MINNESOTA 














The Great Western Life Insurance Co. 
COLUMBUS, OHIO 


Now organizing with $500,000 Capital to write Life and Accident Insurance. 
Teenciewt High Grade Salesmen wanted to Place Stock. {Good territory 
and Terms to pushers. 


Address all inquiries to the company 
Hartman Building Columbus, Ohio 

















An Unusual Opportunity. Superintendency o° an important field in the 
West is open with an old established Western lie insurance company, noted for 
its strength, conserva‘ive management and unequaled dividends to policy holders. 
The salary which will be paid to an efficient man of integrity and proven ability 
will be attractive. Communications confidential. Address 9-V, care The 
National Underwriter. 








The traditional western push has made the 


Conservative Life Insurance Company 
of America 


(Ordinary and Monthly Premium) 
famous from coast to coast 
Proclaimed by insurance experts to be one of the best managed 
companies in the United States. 


Backed financially by some of Indiana’s foremost men of finance 
and commerce. Our agents are overflowing with prosperity. 
Highest forms of Actuary, Perfect, Ordinary and Monthly Pre- 
miums and Monthly Premiums and Monthly Income policies 
issued to first class risks. Become a Safety First conservative 
man by applying to 


A. S. BURKART, Vice-Pres. and General Manager 
South Bend, Indiana 












aed 


} INCORPORATED UNDER 8 
THE COMPULSORY DEPOSIT & 

A) LAWSOF THE STATF = B | 

i, _ OF ‘INDIANA pe 


















Office: 


11 Second Nat’l Bank Bldg. 
TOLEDO, OHIO. 








STOCK SALESMAN 


Good Territory { Ohio — Michigan — Wisconsin 
Open in 


Unless a selling proposition has real BACKBONE in it and behind it—it’s lost motion. 


We are now ready with another fast selling stock issue. If you can furnish us with good references, we can 
furnish you with good selling propositions—with good commissions. We keep our men busy the year around. 


Minnesota — Indiana — Illinois 


Office: 


11 South La Salle Street 
CHICAGO, ILL. 


DRAPER BROTHERS 


Stocks and Bonds 
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ee the agents to help in the sale of sav-| mew York olty—There were 153 present || THE PRUDENTIAL INSURANCE CO. OF AMERICA 
ings stamps and promote the savings |at the December luncheon of the New 
nce campaigns. Eventually all this will | York ,association. aanee be po neal me Incorporated under the laws of the State of New Jersey 
Pe come back to them in the thriftiness of | cause of the length of the program. He|| poREST F. DRYDEN, President HOME OFFICE, NEWARK, N. J. 
cies the — and their willingness to pro- promises it for the january meeting, the 
tive tect themselves through life insurance ae at month, Rober . Reid, 
: ° * | president Federal Oil Company, formerly 
Everything else must be subservient to poe of the Northwestern Mutual’s largest 
per the interests of the government now | New York producers, spoke on the essen- 


TRAINING FOR LIFE AGENTS 





Vice-President C. F. Coffin of the State 
Life Gave Main Address at 
Youngstown, Ohio 





YOUNGSTOWN, O., Dec. 17—Charles 
F. Coffin, vice-president of the State 
Life, was the speaker at the monthly 
meeting of the Youngstown Life Un- 
derwriters Association. His subject 
was, “What Training Is Necessary to 
Bring Success to the Life Under- 
writer?” 

Mr. Coffin argued that an agent 
should read extensively outside of the 
prescribed course of life insurance work 
for the broader view it will give him. 
He must study his own business, of 
course, just as successful men in other 
lines do, but he expressed doubt as to 
the wisdom of the agent’s going into 
the science of the business. It is too 
big a subject to undertake to explain to 
prospects, and if the agent is vitally in- 
terested in the manner of arriving at 
the different facts in the business, he 
is liable to carry it into his arguments 
and thus frustrate his own aims. 


Keeping Account of Time 


The speaker advocated the plan of 
keeping an exact account of the time 
spent in work. If an agent will do this, 
he said, he will soon form the habit of 
working a fixed number of hours each 
day. This done, he will find an increase 
of 50 percent in his business. It is easy 
to lose time unless an agent is in com- 
plete control of his will or forms the 
habit of putting in a certain number of 
hours per day. 

He expressed satisfaction over the 
manner in which the colleges are estab- 
lishing departments for instruction: in 
life insurance work. Within a short 
time, he predicted, the companies will 
stop giving instruction of that kind. It 
should not be a part of their business 
any more than teaching stenographers, 
he said. 

Record of Prospects 


Another point made was that each 
agent should keep a carefully revised 
record of his prospects, as well as a 
complete history of his business. Only 
in this way will he be able to accom- 
plish his full share of the work. 

Every agent now has the opportunity 
of a lifetime to aid his country, Mr. 
Coffin told the members. While fed- 
eral insurance may hurt the business 
temporarily, it is the duty of every 
agent, he said, to see that each man in 
the service takes the full limit of gov- 
ernment protection. He also advised 


and each one must lend his aid to win- 
ning the war. 


New Officers Nominated 


The following nominations were made 
for action at the January meeting: 
President, R. R. Stamp and Leo Guth- 
man; vice-president, D. H. Johnson and 

. H. Griffith; treasurer, B. A. San- 
ford and Robert Peterson; secretary, W. 

. Francis and P. M. Moore; executive 
committee (six to elect), Sam Hankins, 
E. C. Clyde, C. W. Stillson, W. B. Fran- 


Oe — 





cis, H. W. Trout, F. B. Hawkins, 
George C. Meyers, W. B. Randolph, O. 
H. Schmidt, S. J. Yarmy, James Quinn’ 
and C. E. Rudbaugh. 

ca * * 


Grand Rapids—The association held a 
luncheon meeting Dec. 15 and President 
Ira Blossom announced standing commit- 
tees for the year, the chairmen being as 
follows: Executive, A. D. Swain; mem- 
bership, Frank Deane; legislative, A. H. 
Bennett; taxation, T. J. Henderson; pub- 
licity and advertising, C. H. Perkins; 
educational and conservation, A. E. Dris- 
coll; entertainment, Eugene Jordan. 

Carroll H. Perkins spoke on Red Cross 
work and the members present contributed 
$75 cash for the cause and promised to 
subscribe more later. An officer of the 
surgeon general’s staff, Washington, is 
making a survey of Grand Rapids’ in- 
dustries, with a view of finding what the 
city can offer soldiers discharged from 
the reconstruction hospital that may be 
established here in the way of a vocation. 
The insurance men endorsed the plan of 
assisting these men to develop ability as 
insurance salesmen. 

s Sd s 

Richmond, Va.—Hereafter the _ associ- 
ation will have meatless and wheatless 
luncheons at their monthly meetings. The 
meeting Dec. 10 was the best attended of 
any of the fall season. The principal 
speaker was Charles G. Taylor, Jr., vice- 
president of the Atlantic Life, who dis- 
cussed the sailors and soldiers bill. He 
expressed the belief that the educative 
results of the government undertaking 
would bring, in the long run, increased 
business to the legal reserve companies 
and would help the cause of insurance 
generally. Fourteen new members were 
admitted. Eleven of these were agents of 
the Richmond office of the Equitable. The 
others were Ben M. Walker, Penn Mutual; 
Charles P. Walford, Jr. Aetna, and 
Chambers G. Wallace, Fidelity Mutual. 

s * s 

Des Moines—B. N. Waller has been 
named delegate to represent the associa- 
tion at a joint meeting with the St. Paul 
and Minneapolis associations. It is ex- 
pected that quite a number will accom- 
pany the official delegate to this meeting. 
A contest in which 12 knives were given 
for prizes was held to see who could put 
up the best closing arguments, The judges 
of the contest were President J. H. Jami- 
son of the Western Life, Secretary T. C. 
Denny of the Central Life and William D. 
Bowles of the Phoenix Mutual. 


Wausau, Wis.—W. J. Webster, general 
agent of the Central Life of Des Moines, 
entertained the association at a banquet 
in the Wausau Club Dec. 10. The monthly 
business meeting was held following the 
complimentary dinner. A committee of 
three was appointed to express the wishes 
of the association with respect to the 
license plan for life underwriters of Wis- 
consin to the commissioner of insurance. 

. M. Kremer, Madison, Wis., spoke on 
“The Value of Organization to an Insur- 
ance Agent.” 3 . FPlieth and C. 3 
Parker spoke on “The Value of Associa- 
tion Work.” onsale 


Peoria, Ill.—Charles Buckwalter, former 
mayor of Indianapolis, will be the chief 
speaker at the December meeting of the 
Peoria association to be held Dec. 21. An 
attendance of 200 is expected. 


Cedar Rapids, Iowa—The Cedar Rapids 
association gave a dinner last week in 
honor of James Baird, who will leave 
shortly to become state manager in In- 
diana for the Connecticut Mutual Life. 
He has been connected with the North- 
western Mutual at Cedar Rapids for a 


number of years. | - 


tial elements in life insurance soliciting. 
He urged the necessity of fixing a defi- 
nite goal of production, and said no real 
success is possible without such goal. He 
emphasized the narrow line between the 
successful interview and failure, and 
showed the importance of enough drive to 
carry one over the line. Charles W. White- 
hair, secretary Cornell University Chris- 
tian Association, electrified the audience 
with a splendid graphic visualization of 
war conditions on the European fronts. 
This was one of the best talks of the kind 
the local association ever had. Henry V. 
Poor, manager war savings stamp cam- 
paign for Manhattan, described the work 
and urged cooperation of life agents. 





























DISTRICT AGENTS 
WANTED 


—in— 


KANSAS = NEBRASK 


Excellent Renewal Contracts 
Direct with the Company 





Guaranteed Low Cost Policies 





Address 


THE FRANKLIN LIFE 


INSURANCE COMPANY 
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Springfield linois—— 
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Prudential Group Policies Sell 


Because of absolute protection, low 
premiums, annual dividends, grace 
period, disability provisions, termina- 
tion refunds, incontestability clause, 
special certificates for employees, privi- 
lege of naming beneficiary, good 
commissions, and the Company’s great 
experience in dealing with millions of 
workers in forty years. 


Send for particulars of policy 











Capable Agents, Desirable Company 


The two most important factors in life underwriting are 
capability in the Agent and quality in the Company. Ifthe 
Company provides an unexcelled, attractive policy for a 
low net cost, and has a reputation for prompt and efficient 
service, the result is contentment, loyalty and success for 
the man in the Field, if he is capable. This Company’s 
record is evidence of the character of its representatives 
and of the quality of the institution. 





4. One Le Ud OUR We have a contract for you under which your Occasionally we have a General Agency opening. 
VICE income will be limited only by your activities. JOSEPH C. BEHAN, Superintendent of Agencies 
‘ A REAL PROPOSITION FOR A REAL MAN Massachusetts Mutual Life Insurance Company 
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SPRINGFIELD, MASS. INCORPORATED 1851 


FEDERAL CASUALTY COMPANY mieitein 


Cash Capital $200,000.00 V. D. CLIFF, President 
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ILLINOIS COMPANIES - 
AND YEAR’S RESULT 


Despite War Conditions and 
Handicaps in Production the 
Returns Are Excellent 


MUCH PROGRESS IS SEEN 


Executives Are Optimistic Over the 
Outlook for the New Year and 
Expect Success 


All Illinois companies will show a 
substantial gain this year. Companies 
domiciled in Illinois and operating only 
in their home state show increases all 
along the line. The records of the 
various Illinois companies, together with 
plans for next year and changes con- 
templated, is shown below: 


American Bankers—It will write a little 
over $3,500,000 this year, and will have 
$14,500,000 in force on Jan. 1, which is a 
gain of approximately $2,500,000. This 
business came from the sixteen middle 
and western states in which the company 
operates. It will probably enter new states 
next year, but has not definitely decided 
upon the new territory fo be developed: 

a 


Central Life—We will close the year 
with $18,500,000 of business in force, and 
will have a net gain for the year of ap- 
proximately $2,500,000, which is the largest 
net gain which the company has ever had 
in any year since organization. We greatly 
increased our dividends April 1, 1917, and 
will pay during 1918 a first-year dividend 
on all participating business issued in 
i917. We have not deemed it necessary to 
reduce the dividend scale during this year, 
and the company has assumed the war 
tax of 80 cents per $1,000 on new business 
written. We feel confident that our con- 
servative management in the past is going 
to enable us to go through the war period 
without necessitating any vital change in 





the conduct of our business. We hope to 
continue our normal progress during 1918, 
but realize that it will be no easy task 
under present war conditions. 


Continental Assurance—About $2,000,000 
of paid for business will be written dur- 
ing the year, which will make $5,000,000 
in force at the first of the year. The com- 
pany was organized as a running mate for 
the Continental Casualty and has never 
made an expensive campaign for business. 
However, during the year the capital has 
been increased $200,000 to permit the com- 
pany to write the double indemnity clause 
in states demanding special requirements. 
The company’s charter has also been 
amended to permit it to write accident 
and health business, although it does not 
plan to write anything but life insurance, 
but simply made the amendment in order 
to be able to sell the disability and double 
indemnity clauses in life policies in such 
states as regard these clauses as health 
and accident insurance. The officials of 
the company feel that it has passed the 
experimental stage, and has graduated into 
the ranks of a real life insurance company. 
The company will hereafter make an ac- 
tive drive for life business, and will enter 
several new states next year. 

* * * 

Parmers National—At this date we have 
in force more than $5,850,000 of life in- 
surance and we do not see how it could 
well be of better quality. We feel certain 
that we have not a cent of floater or re- 
bated business, and we know that the 
average age of our policyholders is very 
low and that more than 85 percent of our 
policyholders are farmers. We will go out 
of this year with more than $6,000,000 in 
force. We expect to enter one other state 
next year, but have not yet fully decided 
on the state. — 

ederal Life—It will close the year with 
$25,000,000 of business in force, and write 
$5,000,000 of paid-for business for the 
year, which is a gain of $2,500,000. The 
company is now entered fn eighteen states. 
Next year the agency conventions of the 
company’s $100,000 and $200,000 clubs will 
be held in New York City, preceding the 
meeting of the National Association of 
Life Underwriters. Isaac Miller Hamilton, 
president of the company, is optimistic 
about conditions next year, and anticipates 
a 15 percent gain in 1918 over 1917. The 
company, which also operates an accident 
department, has enjoyed a prosperous 
year, and its accident business will show 
a 200 percent gain over 1917. 

* 


Pranklin Life—We do not contemplate 
any special campaign next year. We will 
have an anniversary—as we do every year 
—but we do not expect to take any par- 





ticular notice of it. We intend to just 
keep plugging away, hoping that business 
will continue. This year it is showing up 
better than it did last, which is very grati- 
fying under the: circumstances, especially 
as Mr. Stadden has been devoting a great 
deal of his time to Red Cross matters, 
as have other home office officials, and a 
large number of our agents. 
oe co * 


Illinois Life—1917 has been a good year 
for this progressive company and shows 
a tendency that is especially gratifying to 
the management. On writings of about 
20 percent less than last year there will 
be a net gain of insurance in force 25 per- 
cent greater than the net gain for last 
year. It expects to close the year with 
approximately $85,000,000 in force, making 
a gain for the year of $5,000,000. 

The company will be 25 years old Sept. 
21, next year, and it is planned now to put 
on a great drive to bring the company 
into the $100,000,000 class by that date. 
The silver jubilee will be celebrated by a 
fine gathering of agents at the home of- 
fice. In addition to the $100,000 club it 
is probable that arrangements will be 
made for agents who are not members of 
that club but who have given faithful 
service to the company to attend the 
festivities at the home office. 

* * * 

Lutheran International—The amount of 
business we will have paid for at the end 
of the year should show at least $750,000. 
The applied for business is considerably 
in excess of a million at the present time, 
but between those that do not pass the 
physical test and policies undelivered, also 
policies that will be unsettled for at the 
end of the year, it will leave quite a mar- 
gin to cut out. We are optimistic as far 
as the year that is coming is concerned, 
and hope to get into rhe state of Iowa 
early in the year. The prospects in that 
state are very good, as far as our company 
is concerned, and we should be able to 
write a very large volume of insurance in 
Iowa. ps ca 


National U. S. A.—We estimate our 
paid-for business in 1917 will exceed $25,- 
000,000. As to the insurance in force, we 
plan to pass the the $100,000,000 mark 
as of a date subsequent to Jan. 1 as a 
tribute to our fiftieth anniversary, which 
occurs in 1918. The year 1917 has been 
a very satisfactory one from the stand- 
point of not only production and the in- 
crease of insurance in force, but in the 
steady and substantial growth of the field 
force. I attribute this to the close per- 
sonal touch with the home office and the 
practice of the company to place salable 
contracts in the hands of the agents. Our 
new five-point policy has proved to be a 





most effective means of increasing sales. 
We have not as yet formulated definite 
plans for entering other states, although 
it is not impossible that we shall do some- 
thing of this kind in the coming year. 

s * * 

North American Life—It will close the 
year with $36,000,000 in force and will 
write $8,500,000 for the year. This is a 
gain of $4,500,000 in force. The company 
does not plan to extend its territory or 
materially increase its agency force next 
year, but will just pursue its normal 
course. The company officials are opti- 
mistic about business prospects for next 
year, and are confident of. writing $10,000,- 
000 of paid-for business. 

* ak * 

Peoria Life—Our written business for 
this year will be a little over $7,000,000. 
We will close the year with $21,000,000 of 
business in force, assets of about $2,000,- 
000, all invested in farm mortgages. Our 
plans for next year are to write $10,- 
000,000 of business; possibly to enter two 
new states, if we get time, and continue 
our investments in farm mortgages, with 
the exception that we shall build a home 
office building in Peoria next year. The 
building is to be on the most prominent 
corner in the city, at least twelve stories 
high, and will be an office building and 
the home of the Peoria Life. This year 
has been an exceptionally good one for us. 
Our renewals have been the best we have 
ever had. I think the record will be about 
92 percent when we get it figured up. Our 
business continues to be about 95 percent 
in rural districts. Farms and farm mort- 
gages are our specialty. 

ef * ak 


Security Life of America—lIt will write 
about $5,000,000 of new paid-for business 
this year, and will have about $20,000,000 
in force on Jan. 1, which is an increase 
of $1,500,000. It expects to write about 
$6,000,000 of paid-for business next year. 
It has just included the double indemnity 
clause in its contracts, and it is felt that 
this additional feature will be a source of 
new business. eee 

Scandia Life—It will write $8,000,000 of 
paid-for business this year and have $30,- 
000,000 in force on Jan. 1, which is a gain 
in force of $5,000,000. The great bulk 
of this business has been secured in the 
rural districts, and from an agency force 
no larger than was employed last year. 
The company is going along at a good, 
even gait, and expects to pay for $10,000,- 
000 of new business next year. 


J. J. Bouza, district manager of the 
First National Life of South Dakota, 
located at Tyndall, S. Dak., has entered 
the military service. 








insurance low. 








NATIONAL SERVICE 
Is 
NATIONALLY KNOWN 


For sixty-seven years this Company has been building on a foundation of safe underwriting principles. Our paramount 1dea 
has been to give our policyholders a Service that would make us nationally known as a Policyholders’ Company. 


In accordance with our ideals of giving our policyholders a worth-while service, our new policies are modern and contain all 
the best features consistent with safe underwriting. 


Conservative buyers of life insurance recognize the careful manner in which we make our investments and realize that our 
sixty-seven years of successful experience has made possible large increases in dividends, which make the net cost of our 


Intelligent and satisfactory attention to every detail guarantees a worth-while Service to Agencies as well as Policyholders. 


A Company that has built its business along these lines is a mighty good company to work for. 


Write for a copy of the booklet, ‘Why The National’’ 


NATIONAL LIFE INSURANCE COMPANY 


Montpelier, Vermont 
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Your greatest hopes will not be fully realized 
until you have signed a contract with the 


GERMAN-AMERICAN LIFE IN- 
SURANCE COMPANY of IOWA 


Home Office: Odd Fellows Bldg. 
BURLINGTON, IOWA 
For Information Address 

LOUIS H. KOCH, Vice-Pres. and Gen. Manage: 








FEDERAL UNION LIFE 


Insurance Company 
Cincinnati, Ohio 

has just issued a very interesting booklet 
‘Suggestions for Increasing 
Your Income”’ 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 
Ohio, Illinois and Kentucky 
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“If you were in 
his place” — 


Would you buy the policy you 
are offering your prospect}? 


Provident agents are successful 
because they are absolutely 
convinced that the policies 
they offer are exactly the¥poli- 
cies which under similar condi- 
tions they would prefer for 
themselves. 


Write for information. 


The 
Provident 
Life and Trust Company 


of Philadelphia 
Founded 1865 ° 


























Increase in Paid 
New Premiums 


40% 


Fidelity field men. ¢ny man who can 
Sell life insurance can sell MORE 
Fidelity insurance. 
Write to-day— 
Fidelity Mutual Life 
Insurance Company, Philadelphia 





REPORTON SAVINGS BANKS 


HAVE NINE MILLION IN FORCE 

Massachusetts Plan Has Completed 

Nine Full Years; Four Banks 
Have Departments 





BOSTON, MASS., Dec. 18.—After 
being in operation nine full years, sav- 
ings bank life insurance in this state 
shows less than $9,000,000 in force. The 
statement issued as of Oct. 31, gives 
the level premium business in force 
as $6,647,419 and group insurance of 
$1,491,850. 

Four savings banks have regular in- 
surance departments. They are Whit- 
man Savings Bank, People’s Savings 
Bank of Brockton, Berkshire County 
Savings Bank, and City Savings Bank 
of Pittsfield. In addition to these there 
are about 75 other banking institu- 
tions and about 300 employers of labor 
who act as agencies for this kind of 
insurance. 

The combined statement gives the 
total premium income for the fiscal 
year closed Oct. 31 as $261,562 with a 
total income of $296,924; $24,933 was 
paid for death claims and annuities, 
$15,434 in surrender values, and $20,485 
for expenses. Assets are reported as 
$939,410, with the reserve liability of 
$776,620. There is a general insurance 
guaranty fund (state surplus) of $49,713. 





A GREAT HAND BOOK 


Grown into a volume of more 
than 1,000 pages, the Policy 
Holders’ Digest of American life 
insurance, now in its thirteenth 
annual edition, challenges the 
most unqualified respect. It is a 
great work, indeed. The arrange- 
ment of the contents is well 
known and has received general 
commendation. The book in elab- 
orate fashion deals with the three 
viewpoints of life insurance: the 
company, the policy, the cost. 
Would you know something about 
the finances, the income, the dis- 
bursements, the mortality, the 
gain and loss exhibit, etc., of any 
company? It will all be found in 
the Digest, fifty-seven items for 
all the companies in operation be- 
ing given. Would you know 
about the policies of any com- 
pany, the restrictions and privi- 
leges, the premiums and divi- 
dends, the surrender values, and 
settlement options? All that is 
there, and just where you can find 
the information without a bit of 
trouble. A complete list of all 
policies issued by each company 
is one of the special features. 
Then there is the part devoted to 
cost. The tables of net cost are. 
the most elaborate that have ever 
been published. The Policy Hold- 
ers’ Digest is a hand book that 
every insurance man needs, what- 
ever his field of activity. Pub- 
lished by The National Under- 
writer. Price $2.50 per single 
copy.—Insurance Observer. 











Captain Foss Is Honor Guest 


BOSTON, Dec. 15—Capt. Leon F. 
Foss, general agent of the Berkshire 
Life and former president of the Bos- 
ton Life Underwriters, left Boston to- 
day to take up his duties as a captain 
of infantry in the National Army at 
Camp Meade, Md. He was given a fare- 
well dinner at the Algonquin Club on 
Wednesday evening, at which Brigadier 
General James G. White of the Trav- 
elers and Captain Marlett and Lieuten- 
ant Obrien of the British Canadian 
forces were special guests, and pre- 
sented an automatic revolver and an 
officers’ trunk. Alexander S. Browne, 
manager of the New York Life for 
Boston, was in charge of the arrange- 


members in the Protective League Life 


passed upon and approved by the su- 
preme governing body of the Modern 
American Fraternal Order who ap- 
proved the agreement. 
ance contract was not submitted to a 


TAKES OVER FRATERNAL 


GOES TO PROTECTIVE LEAGUE 





Modern American Fraternal Order of 
Effingham Ill, Had a Membership 
of About 9,000 People 





The Modern American Fraternal Or- 
der of Effingham, Ill., with a member- 
ship of about 9,000, has reinsured its 


of Decatur, Ill. 


The contract of reinsurance was 


The reinsur- 


referendum vote of the members of 
the order for.the purpose of ratify- 
ing it. 
How Funds Will Be Used 

The funds of the fraternal, amount- 
ing to over $150,000, will be used by 
the life company to decrease the pre- 
miums or assessments of those mem- 
bers who accept the _ reinsurance 
agreement. It is understood that those 
members who do not see fit to accept 
a policy from the Protective in lieu 
of the certificate of the fraternal will 
receive their share of the funds be- 
longing to the society at the date of 
the reinsurance in cash. The Protect- 
ive substitutes for the certificate of 
membership now held by the members 
its whole life nonparticipating policy, 
subject to change, if desired, to a pol- 
icy with a higher rate of premium on 
any participating ordinary life form, 
limited payment form, or endowment 
form, by paying the rates charged for 
the higher-priced policies. 


Rates Are Too Low 


It is understood that the Modern 
American Fraternal Order is operating 
in states which in 1918 will require a 
higher table of rates than has been 
charged by the society, and inasmuch as 
its mortality experience, which is high, 
would soon have required an increase 
in rates, it was thought best by the 
management for the members to be 
reinsured in a legal reserve company. 
Such a reinsurance agreement as this, 
by the terms of which a legal reserve 
company reinsures the membership of 
a fraternal order, is not, under the 
statute, subject to approval or disap- 
proval by the insurance department of 
Illinois. Only the insurance agree- 
ments by which an assessment life as- 
sociation or a legal reserve life com- 
pany of Illinois is reinsured are sub- 
ject to departmental supervision. 


Another Iowa Company 


DES MOINES, IA., Dec. 18.—Another 
life company, the State Life of Iowa, 
filed articles of incorporation in Des 
Moines today. The capital stock is 
$1,000,000. The directory board is fixed 
by the articles at twenty-one members. 
The following men are named on the 
board until the annual meeting, at 
which the new directory board, as well 
as the officers, will be named: : 
Connell, John F. Hynes, E. F. Hynes, 
E. B. Moore, John Connolly, Sr., and 
Leo C. Webster. 





Wisconsin Qualification Law 


The life men are greatly interested in 
the new Wisconsin qualifications law 
that will go into effect Jan. 1. The law 
provides that anyone, to secure a li- 
cense, must hold himself out to be a 
life insurance agent. The life men hope 
to get the commissioner to interpret 


one case man and the grafter in life 
insurance. They are particularly anx- 
ious to get rid of the spotters and spies 
who watch for business and tip it off 
to life agents. They hope to be able 


to publish the list of life agents in the 
main cities, so that the people can 
know who are only pretending to be 
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WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 


per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
tracts directly with the Home Of- 
fice. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 








the law in a way that will eliminate the’ 





agents and who are the real ones. 
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TIME TO GET BUSY 
Lire insurance men will never have as 
big an opportunity as they have now to 
sell life insurance with such liberal pro- 


insurance plan has brought this form of 
protection before the people more force- 
fully. Another feature of interest is 
the fact that young men are taking 
larger amounts than they would at or- 
dinary times, and in fact the big ma- 
jority will probably carry the limit for 
$10,000. They are talking about the 
amounts they are carrying and hence 
their fellows in civil life begin to see 
the advantage of carrying more than 
$1,000 or $2,000. 

Still another feature of great inter- 
est is the monthly income plan of 
payment. The government will not pay 
this life insurance in a lump sum. It 
protects the dependents absolutely by 
having monthly payments and thus de- 
bars also speculation by friends or de- 
signing people taking out life insurance 
on enlisted men. The monthly pay- 
ment plan, therefore, of paying insur- 
ance money receives a great impetus. 

Probably the biggest factor in this 
government plan will be the influencing 
of civilians to take out a larger amount 
of insurance. If soldiers and sailors 





visions. Undoubtedly the nonpartici- 
pating companies will be forced to in- 
crease rates and the benefits of some 
of the policies may be modified. Life 
insurance companies will have to meet 
extraordinary demands and their obli- 
gations will be greater as time goes on 
and the United States becomes more 
involved in the war. It may be pos- 
sible that some of the companies can 
go through 1918 without perceptible 
change, so far as the agents or public 
are concerned. When, however, the 
mortality begins to get its grip on the 
company, when the government tax 
gets into full swing and the increased 
expenses mount up still further, it will 
be necessary to take steps to protect 
the policyholders. The man who is 
buying a present-day contract is buying 
one that will never change in price or 
condition. That is one of the beauties 
of old line insurance. The contract 
once purchased remains the same re- 
gardless of whether changes have to be 
made in the future, and, in fact, most 
of the new, more liberal provisions in- 
troduced by life companies are made re- 
troactive. Now is the time, therefore, 
to purchase life insurance, to get in 
under the wire, to secure a contract at 
present prices and with present con- 
ditions. This, therefore, is the day to 
sell life insurance on probably the most 
liberal terms that will be offered for 
some time to come. 








USED AS EXAMPLE 

THE government life insurance plan, 
whereby soldiers and sailors, or those 
in any branch of the military service, 
can obtain as high as $10,000 life in- 
surance, has served as an educator for 
the general public in a number of ways. 
In the first place, the government has 
thus given its approval to the old line 
legal reserve system of life insurance. 
If the fraternal system or any other 
plan had been considered reliable and 
dependable, the government would have 
adopted that method. However, it con- 
sidered that the enlisted men of the 
country were entitled to the very best 
and safest plan of protection, and hence 
worked out the system of legal reserve 
life insurance. 

The fact that so much has been writ- 
ten and said about the government life 





feel that it is up to them to protect 
their dependents or families by taking 
out $10,000 or so, it will have a big 
effect throughout the country in rais- 
ing the average amount of policies. 








CUT DOWN ON EXAMINERS 


THERE is an increasing tendency on 
the part of the life companies in some 
of the larger cities to cut down on the 
number of medical examiners used. 
Many physicians have been called into 
the service, and in some cities there is 
almost a scarcity of competent examin- 
ing physicians. This has emphasized 
the duplication of effort that has taken 
place, where a life company insisted 
upon using only its own examining 
physicians. A company is becoming 
more willing to have another company’s 
medical examiner handle its examina- 
tion also. In Chicago the other day a 
man applied for six $5,000 policies. He 
was compelled to submit to five med- 
ical examinations, when one at the 
hands of a competent doctor, would 
have satisfied all needs. A conserva- 
tion of time and elimination of dupli- 
cated effort in medical examinations is 
a war time necessity. 








PROGRESS BEEN MADE 

Ir means much these days when a 
president of one of the newer life com- 
panies comes out very strongly and an- 
nounces that he will discharge any 
agent that a life underwriters’ associa- 
tion finds guilty of rebating, twisting, 
or other unethical practice. President 
Rupert F. Fry of the Otp Line Lire of 
Milwaukee, in his talk before the Ra- 
CINE Lir—E UNDERWRITERS ASSOCIATION the 
other day, came out very boldly in 
favor of the recognized ethics of life 
insurance soliciting. He told the Ra- 
cine life underwriters that if their as- 
sociation ever found one of his men 
guilty of practices that were regarded 
as derogatory to good life insurance 
service and salesmanship, he would sep- 
arate that man’s contract from him at 
once. 
It means much when the head of a 
new company goes on record in this 
way. Business is not easy to get and 
agents of new companies have to work 


Personal Glimpses of. 
Life Underwriters 


Charles Wright of Burlington, Ia., 
formerly assistant manager of the Ger- 
man American Life of that city, has 
been elected president of the Pine Val- 
ley Oil Company with headquarters in 
Burlington. It has purchased 2,000 
acres of land in the oil belt of northern 
Louisiana. The company has an au- 
thorized capital of $100,000. 





The engagement is announced of 
Miss Helen Frances Sargent, daughter 
of George K. Sargent, the well-known 
and very popular assistant superintend- 
ent of agents of the Mutual Life of New 
York, to Lieut. William Coverly Cooke 
of the United States Reserves. Lieu- 
tenant Cooke is a son of Mr. and Mrs. 
Alfred B. Cooke, of Brooklyn, N. Y. 
He is at present stationed at Camp 
Wadsworth, Spartanburg, S. C., with 
the 107th Infantry. 

Forbes Lindsay, superintendent of 
the school of instruction at the home 
office of the Pacific Mutual Life, has 
resigned. Mr. Lindsay has done great 
work in educating and developing 
agents. He has contributed much to 
the literature of the business and is 
known as one of the real educators of 
the day along life underwriting lines. 


Harry A. Hopf, manager of the home 
office planning department of the Phoe- 
nix Mutual Life, who has specialized 
on Office organization and system, has 
resigned and has gone with the Du 
Pont de Nemours Powder Company to 
work out an office system for that con- 
cern. 

The Wisconsin Life Convention, com- 
posed of Wisconsin National Life, 
Guardian Life, Wisconsin Life, Old 
Line Life and Great Northern Life of 
Wausau, has awarded to President Law- 
rence Priddy, of the National Associa- 
tion of Life Underwriters, an honorary 
certificate of “life insurance counselor.” 
This certificate is awarded to agents of 
these companies who have devoted their 
whole time to the business in the serv- 
ice of one company for not less than 
four years. It is further provided that 
the business written and settled for 
must be of sufficient volume to entitle 
such to the designation of a full time 
agent, the business must be of good 
character as to lapse ratio and persist- 
ency, so that it will be evidence of the 
fact that it was written right in the first 
place and looked after in the interest 
of the assured. It is further provided 
that the agent shall have been in full 
and complete compliance with the laws 
of the state, the rules and regulations 
of his company, contract conditions, 
and that there has been no complaint 
or record of violation against him by 
the state department of insurance. It 
is further stipulated that this agent must 
be a person of good character and un- 
questioned integrity, of studious hab- 
its and a knowledge of the business, 
and that it is his purpose that the busi- 
ness of life insurance shall constitute 
his life work.. He must be unqualifiedly 








panies. Some departure from the even 
paths and orthodox methods might be 
overlooked in case of newer companies, 
because they have not the advantages 
in the competitive field that some of 
the older companies possess. However, 
it means great progress in life insur- 
ance salesmanship when men like Pres- 
ident Fry make bold to sound their po- 
sition in such an emphatic way. It 
shows that the life underwriters’ asso- 
ciation means something, and it fur- 
ther indicates that the new companies 
realize the value of having their men 
stand for the best in the business and 








hard for it, because there is always the 
disposition to deal with the older com- 




















come up to the finest standards of their 


endorsed and recommended by his com- 


any. 

This, therefore, is a badge of real 
honor that means something. It has 
been conferred on President Priddy in 
the way of an honorary degree and 
tribute to his excellent work in the life 
insurance field as a soliciting agent. 


Paul S. Dewell, assistant cashier of 
the First National Life of South Da- 
kota at its home office, was married the 
other day to Miss Miriam Mallery. He 
will soon enter military service, going 
with the aviation department. 


T. Louis Hansen, superintendent of 
agents of the Germania Life, has com- 
pleted his work for the army and been 
cordially thanked in appreciative let- 
ters from the adjutant general and Dr, 
Walter Dill Scott of the War Depart- 
ment. Mr. Hansen was engaged in this 
work for three weeks, and addressed 
several thousand commissioned officers 
at Camp Dix, N. Y., Camp Lee, Va., 
and Camp Sevier, S. C. He explained 
the rating scale that is to be applied 
in the selection of officers from the 
ranks of enlisted men. About 20,000 of 
such officers are to be chosen, and they 
will be further developed in the officers’ 
training schools that are to convene 
from Jan. 5 to April 5, in each of the 
sixteen cantonments. 

Mr. Hansen is familiar with the work- 
ing of the rating scale from having 
shared in the cooperative work of the 
Germania in connection with the activi- 
ties of the Carnegie Institute, where Dr. 
Scott devised it. It covers a complete 
examination into’ the military qualities 
of applicants for commissions. 


George W. Van Fleet, who has been 
doing some field work for the Conti- 
nental Life of Delaware, has enlisted 
in the Y. M. C. A. service and he ex- 
pects to sail about Jan. 2 for France, 
to be connected with the American de- 
partment of the work in connection 
with United States troops. Mr. Van 
Fleet is a well-known life insurance 
man, having formerly been president of 
the Peoria Life. 


A great record in South Dakota has 
been made by A. L. Hart, home office 
supervisor of the Western Life of Des 
Moines. The company was licensed in 
South Dakota on Oct. 1, and Mr. Hart 
has spent most of his time since then 
rounding up business in that state. To 
December 15, he had written $250,000 of 
personal business most of this coming 
from the rural communities. 


AN AGENT'S FIRST OF THE MONTH 
By Walter E. Webb 
The grey dawn. 
The contemplation. 
The resolution to see a lot of people. 
The frigid room. 
The cold plunge (7). 
The warm bath. 
The breezy start. 
The empty desk. 
The mail in transparent envelopes. 
The Monday morning meeting. 
The Mexican athletics. 
The list of names. 
The street. 
The cold world. 
The hesitation. 
The first three men “out” (7). 
The relief. Le 
The 4th and 5th “nothing doing. 
The agent for another company. 
The hour’s “gas” on the corner. 
The lunch from 12 to 2. 
That heavy feeling in the legs. 
The decision to wait until tomorrow. 
The poolroom or the vaudeville show. 
The self-disgust. 
The return to the office. 
The restless guilty conscience. 
The ride home. 
The fatigued expression. 
The solicitous wife. 
The “hard day’ camouflage. 
The resolution to work tomorrow. 
The troubled Slumber. i‘ 


The grey dawn. 





STarTING a life insurance policy and 
not keeping it is as bad as buying a suit 
of clothes and then not wearing it. 





Tue hard worker is likely to secure 
a larger commission income than the 





calling. 


underwriting genius. 
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WILL WAR INCREASE 
INSURANCE NET COST 


(CONTINUED FROM PAGE 1) 


of rates or net cost of insurance that 
it would be difficult to give any very 
satisfactory answer in anything but a 
most lengthy discussion of the subject. 
There is no reliable index that I know 
of as to the number of policyholders in 
any company, other than those charg- 
ing an extra premium for military or 
naval service, exposed to the war risk. 
In view of the liberal basis upon which 
dividends have been paid by the ma- 
jority of American companies, if our 
experience is anything like that among 
the Canadian companies, the companies 
will undoubtedly in time be compelled 
to increase the net cost of insurance. 

The decreasing value of securities 
does not affect the dividend question 
unless these securities are sold, and I 
take it that the majority of companies 
are not going to dispose of their securi- 
ties on markets like the present. On 
the other hand, the interest rate is in- 
creasing, and, outside of subscriptions 
to government bonds, the companies 
can expect to secure better than the 
ordinary rates of interest on other types 
of investments, such as railroad and 
municipal bonds. 

The most conservative course in re- 
spect to dividends is the only safe 
course for any company to pursue at 
this time, but the whole question as to 
the future has so many “ifs” attached to 
it that it would be dangerous for any 
man to undertake to prophesy. For ex- 
ample, the duration of the war and the 
number of troops America will be ex- 
pected to contribute is another phase of 
the situation that will affect the life 
insurance companies, and again, the 
question as to whether the conscription 
age will be increased or not. 

An official of a prominent eastern 
company writes: In regard to the best 
method of handling the war tax, it 
seems to me that the theoretical method 
by which the war tax should be as- 
sessed against the policyholders would 
be to assess it against each policy in 
Proportion to the policy’s contribution 
to “net income,” as it seems that the 
war tax will probably be based on “net 
income.” Of course, this theoretical 
method of assessing the tax cannot al- 


MICHIGAN MORTGAGES FOR SALE 


On‘Lands and Properties 


increasing in value more rapidly than in any 
other state in the Union. Interest 5 to 7%. 
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ways be used in practice. In some 
cases, companies may find it sufficient 
to take the tax out of surplus, and 
others will find it necessary to reduce 
the dividends in some manner, possibly 
by a percentage. 

We do not expect that the increase 
in taxes, the decrease in the value of 
securities, and war mortality, will affect 
the 1918 dividend scales in many in- 
stances. It will not do so in the case 
of this company, at least, as the in- 
creased 1916 dividend scale will almost 
certainly be continued in effect during 
the coming dividend year, commencing 
April 1, 1918. 

It is difficult to forecast war condi- 
tions for more than a year in advance, 
but at this time we see no grounds for 
believing that it will be at all necessary 
to increase the net cost under our poli- 
cies. However, small nonparticipating 
companies may find it advisable to in- 
crease their rates on new policies, as 
the stockholders’ profits may be reduced 
on account of the above mentioned con- 
ditions. 

* ok ® 


First National of Pierre, S. D.—It is 
making an additional charge of $1 per 
thousand for war tax, this additional 
premium affecting only the first year. 
It does not believe that the net cost or 
rates will be materially affected now 
or in the immediate future on account 
of the decrease in value of securities, and 
the possible increase in the mortality. The 
younger western companies confine 
their investments largely to real estate 
mortgages and these are the last securi- 
ties to suffer fluctuations or decline in 
value. There will undoubtedly be a 
slight increase in general mortality 
among the civilian population, due to 
the war, but it does not believe that it 
will be affected seriously by it. This 
company has issued no policy since 
1912 without a war clause, and the bulk 
of our business now in force is pro- 
tected in this respect. 

* * * 


Royal Union Mutual—It has not 
changed its basis of dividend payments 
or made any other alteration concern- 
ing its business by reason of the war 
tax. Secretary Foster states that there 
is a possibility that a change will be 
made next year. 

* * 

American National of Galveston, 
Texas—It is at present charging the 
applicant $1 per thousand to cover the 
war tax, believing that this is the only 
just manner to distribute the tax since 
all business is nonparticipating, no pro- 
vision having been made for this ex- 
cess cost. 

* * * 


Continental Life of Salt Lake City— 








At the present it is collecting the war 


tax from policyholders at the time of 
application. Actuary George H. Beau- 
dry states that he personally considers 
that if the present conditions continue 
for a period of a few years, the increase 
in cost will absolutely require a change 
in premium rates on nonparticipating 
plans and of dividend scales on partici- 
pating plans. 
* * 
Northwestern Mutual—It is paying 
the 8 cents tax out of its general funds. 
* * * 


Security Mutual of Lincoln, Neb.—It 
has not yet taken action in regard to 
the collection of the tax from policy- 
holders. President Lindly states that as 
the law is constructed, it is doubtful 
whether the company has a right to 
charge this war tax directly to the pol- 
icyholders. This tax is one and only 
one of the increased expenses that have 
been placed upon the companies as a 
result of the war conditions. The com- 
pany has no present intention of in- 
creasing rates, although it is possible 
that a decrease in the amount of divi- 
dends will be made. President Lindly 
feels that the situation should be met 
as it develops. 

* * 

Farmers and Bankers of Wichita, 
Kan.—For the present at least it is ab- 
sorbing the 8-cent policy tax and will 
not unload the tax on either the policy- 
holder or the agent unless it becomes 
apparent that the company cannot 
safely pay it. Vice-President Sullivan 
says: “By virtue of the nature of their 
business, the participating companies 
have a big advantage in this matter be- 
cause they can unload the tax on the 
policyholders or else absorb it as part 
of their regular expenses, in which 
event the eight-cent tax paid on a new 
policy will be paid out of the pockets of 
old policyholders who became members 
of the company years ago. We do not 
see how we can possibly afford to at- 
tempt to unload the tax on anyone un- 
less as a matter of last resort, in order 
to save excessive expense for the com- 

” 
pany. mee 

Amicable Life of Waco—It has is- 
sued instructions to its agents to col- 
lect the war tax from policyholders and 
states that if this is not remitted the ap- 
plication will not be accepted or con- 
sidered. It also states that in no case 
will the company refund this tax on 
any undelivered policy, as such tax 
must be paid over to the government, 
as above required, on all policies issued. 

x * * 


State Mutual of Massachusetts—It be- 
lieves that as yet it is somewhat early 
to estimate what the effect our partici- 
pation in the war is going to have on 





company operations. For the present 
it plans to make no change in its prac- 
tice and shall do so only as conditions 
develop which may necessitate some 
modifications in methods. In pursu- 
ance of this plan, it intends, during 1918, 
to pay dividends based on the same 
scale as it used the present year and 
in fact since 1915. 
* * 

Central Life of Ottawa, Ill—It has 
decided to pay the war tax out of the 
general surplus, without any increase 
in premium rates. 

* * x 

Canada Life—It is its intention to pay 
the 8-cent tax out of the general sur- 
plus and not charge it to the individual 
policyholders affected. This practice, 
however, is subject to change if cir- 
cumstances seem to warrant such ac- 
tion. 

With reference to effect on dividend 
scales of increased tax, the decrease in 
value of securities, and the possible in- 
crease of mortality due to war, has been 
subject to these influences ever since 
the war broke out in 1914, and has not 
found it necessary to reduce its dividend 
scale. It does not, therefore, expect 
that it will be necessary to do so in the 
future. As a matter of fact, it has 
found its mortality for 1917 more favor- 
able than for the previous year. 

* * * 

Union Central—It has decided to pay 
the war tax itself. While this will-con- 
stitute some burden on the surplus, it 
will not be serious, and it does not an- 
ticipate that this added charge, together 
with the other elements will necessitate 
any change in the premium rates or 
dividend scale at least for the present. 

ie as 


John Hancock Mutual—It will pay 
the war tax direct from the surplus 
without making a charge to its indi- 
vidual new insurers. For the present, 
at least, it does not expect that any 
change will be made in premium rates 
or surplus distribution, or that any ad- 
verse change will be necessary. This 
can only be determined definitely, how- 
ever, by future conditions. 


Penn Mutual—For the present it has 
decided to pay the tax on new business 
out of its general funds. It is difficult 
to express an opinion as to whether the 
increased tax, the reduction in the value 
of securities, as well as the possible in- 
crease in mortality, due to war, may 
cause an increase in net cost of insur- 
ance. It does not anticipate making 
any increase in rates nor having to re- 
duce its dividend scale, unless the causes 
above mentioned should continue for 
a considerable period, in which event 
it might be necessary to make some re- 
adjustment. 
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who recently absconded after receiving | those other hands will be passed on to FRANK A. WESLEY 
mag ge tegen on Liberty still ee hands. It is ee Vice-President and Director of Agencies ‘ 
oans. r. Boles was formerly con-| process of passing money from han 
nected with the Prudential, achieving | to hand that puts life blood into busi- _ ; 
great success. He retired from the in- pron b ge ee — is the thing 
surance business in 1911 and went to |—and the only thing—that gives em- 
Kansas to engage in the real estate and | ployment to. men and women, and en-| | Qd Colony Life Insurance Company , 
loan business. In the early part of | ables them to buy the necessities of OLD COLONY BUILDING, CHICAGO 
1916 he was appointed field supervisor | life. ceoiaiaaaniiniimaninn 
for the Bankers Life, with headquarters Evil of Pinching Dollars Insures Man, Woman and Child from ages 2 to 60 inclusive, under Annu emium Policies. 
at Los Angeles. Sit tight on your nickels, squeeze Old Colony Life Agents Can Write the Entire Family 
your pennies, get the tightwad habit 
Niagara Life Appointments with money, and you help to deaden 
e : the world. You are withholding from 
The Niagara Life of Buffalo, N, Y.,| some one a chance to earn a living. 
has appointed R. C. Ellis of New York | When you pinch your dollars and re- 
City as traveling supervisor for the | fuse to spend, you stop the power of 
company. It has also made the follow- | that money to buy not only for you, but 
ing agency appointments: P. J. Win-| for every other person to whom that 
Serenata, Elmira, N. Y.; F. J. Hopple, | money might pass, were you to give it 
Utica, N. Y.; Henry Wolf, Rochester; | 4 start. To live, you must let live. You 
Charles A. Smith, Syracuse; John S.| must do your share. You cannot sit 
Rowland, William G. O’Connor, Cort- tight and still expect to have every- 
land; Harry Arbesman, Buffalo; Charles thing come your way. It will not come. 
E. Tompkins, Utica, N. Y You have a totally mistaken idea of 
the nation’s needs if in this hour you 
W. W. Girault, Jr. interpret" its need to mean pinching 
W. W. Girault, Jr., for the past two pennies. : 
and one-half years manager of the Ger- Earning and spending depend upon 
mania Life in southern Louisiana, has 


been appointed district manager of the 
New England Mutual in Louisiana un- 
der Wilson Williams, general agent. 
Mr. Girault was secretary-treasurer of 
the Life Underwriters Association of 
Louisiana in 1916, and is well known 
in the state. 





Goes With United States Life 


Joseph Okrent has been appointed 
manager of the United States Life at 
Cincinnati, with headquarters in the 
Provident Bank building. He was for- 
merly with the Western & Southern, 
in the ordinary department. 


Goes With Phoenix Mutual 


T. L. Landress of Brown & Landress, 
Chattanooga, Tenn., district managers 
of the Penn Mutual Life, has been ap- 
pointed manager of the western Ten- 
nessee agency of the Phoenix Mutual 
at Chattanooga, succeeding Chester D. 
Freeze, who has gone to Chicago to 
become associated with Jules Girardin, 
the manager of the company there. Mr. 
Freeze has already taken his position 
in Chicago. He was formerly at the 
home office of the company, was located 
later with the Phoenix Mutual office at 
Davenport, and later Des Moines. He 
has done excellent work in the field 
and in a supervisory capacity. 























Our policy contracts are liberal and modern, having many 
Salton that appeal to agents and prospects. 


Indiana National Life Insurance Co. 
INDIANAPOLIS 
Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our Home Office is helpful; our agents are pleased with 
the treatment accorded them. 


WE PAY our AGENTS WELL WHO en WELL 
For Territory and Contracts Address C. D. RENICK, President 

















‘The Globe Life Insurance Co. 


~ Offers a Golden Opportunity to a Few Good Men to 


Get in on the Ground Floor on Agency Contracts 
Company is cleanly organized, well backed with stockholder boosters all over Kansas 


We want good men and will pay them well 
For territory and particulars address 


FELIX BROEKER, Secretary and Manager 


SALINA, KANSAS 
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each other. If people earn without 
spending, earning eventually stops. If 
people spend without earning, the 
spending supply eventually runs out. 
There is no miracle about it. We spend 
because we have earned and we are 
able to earn because we_ spend. 
Through this process the United States 
has become the greatest of nations. 
Let this process stop and we shall fail. 

“From these facts it is evident that 
the American people have a great pa- 
triotic duty to perform from day to day 
right at home—the duty of working 
and living up to their accustomed stand- 
ard, and buying whatever goods they 
may need in order that factories and 
stores may be kept busy and that men, 
women and money may be given em- 
ployment, whereby we shall all have 
money to spend—the only process by 
which we can maintain our soldiers and 
our government, and make victory and 
peace sure. 


Facts to Consider 


“Consider these facts: 
“4, War requires both men to fight 
and men to produce what the fighters 


need, 

“2. At the same time, those at home 
must be fed, clothed, housed and em- 
ployed. \ 

“3. If a nation cannot provide both 
for its people at the front and its peo- 
ple at home, that nation will go down 
to defeat in a long war, unless some 
other nation comes to its rescue and 
supplies its necessities, 

“4, England and France could not 
both fight and produce. They were 
compelled to call upon us for help in 
their desperate need. 

“5. If the United States isn’t big 
enough to provide for England and 
France, and for our own soldiers at the 
front and in training, and for our own 
people at home, what nation, in God’s 
name, will fly to OUR help with men 
and money, and food and guns?” 








Encouraging Records 
of Beginners 











Beginners in life insurance should be 
encouraged over the records made by 
men who have started in the business 
and have made good almost from the 
start. No extra capital is required and 
a man gets his training as he goes 
along. The Equitable Life of New 
York gives the following record of five 
men to show what can be accomplished 
by those who apply themselves assidu- 
ously to their tasks, even if they are 
comparatively new men: 


Business During 


Name and When _ Last 
Appointed Club Year Prem. Cases 
Joseph Abrahams, 
New York City, 
Mar. 9, 1915..... $1,001,852 $35,799 126% 


640,416 20,126 64% 


Mar. 15, 1916... 
M. L. Lichtenstein, 
New York City, 
Sept. 22, 1914... 
E. Stuart Pike, 
Sp’ngefield, Mass., 
Sept. 2, 1915.... 252,227 12,899 33% 


*Began active work July 1, 1915. 


507,100 21,018 73 


281,083 8,839 57 








Questions Regarding 
Soldiers Insurance 





Question—We note in your issue of 
Noy. 29, “Soldiers’ Insurance Ex- 
Plained.” We are continually having 
inquiries regarding the government in- 
surance, and as there are a few points 
that are not made clear in your article, 
we are writing you regarding same. 

In answer to Question 11, “total or 
Permanent disability,” is insured re- 
quired to pay his premiums during dis- 
ability, and should he recover from dis- 








ability, what would be the status of the 
policy? 

Question 12, “Will the insurance be 
paid to beneficiary in one lump sum?” 
From your answer and from our under- 
standing, the insurance is to be payable 
in monthly installments. Are the pay- 
ments limited to 20 years, even though 
the beneficiary should not live that pe- 
riod? Also, would the remainder of 
the 20 years’ payments be paid, pro- 
vided the beneficiary named in the pol- 
icy should die prior to receiving full 
20 years’ payments under the policy? 

Question 1, “Government Free Insur- 
ance.” How long would the $25 
monthly installments be payable to 
wife, child or widowed mother in case 
the soldier was killed or died during 
service prior to Feb. 12, 1918? 

Answer—(By E. S. Brashears, asso- 
ciate counsel in charge of advice, Treas- 
ury Department, Bureau of War Risk 
Insurance)—We have yours of Dec. 7, 
relative to pamphlet No. 4, and in an- 
swer would say, referring to question 
11, “total and permanent disability,” that 
the insured will not be required to pay 
premiums after an award for total and 
permanent disability, but prior to such 
an award premiums will be required. In 
the event of recovery: from such total 
disability, the payments on account 
thereof will cease, payments on the un- 
paid portion of the policy to be rees- 
tablished in the event total and per- 
manent disability should reoccur. 

Referring to question 12, “Will the 
insurance be paid to beneficiary in one 
lump sum?” would say that payments 
to the beneficiary, under this insurance, 
are limited to 20 years, even though the 
beneficiary outlive that period. In the 
event the beneficiary named in the pol- 
icy should die prior to receiving the full 
20 years’ payments under the policy, 
the balance of the payments would be 
subject to such disposition as this bu- 
reau may make by regulations. The 


' question of regulation in this matter 


has not yet been determined, the more 
pressing questions of allotments and al- 
lowances requiring our time. 

With reference to question 1, “Gov- 
ernment Free Insurance,” or rather au- 
tomatic insurance, would say that the 
monthly instalments are payable to the 
wife during her widowhood, if to the 
child, for 240 months, if to the widowed 
mother, then if and while she survive 
him, provided not more than 240 of 
such monthly installments, including 
those received by the insured during his 
total and permanent disability, shall be 
so paid. The apportionment between 
wife, child and widowed mother, in the 
event there are all three, will be made 
by this bureau. 


Maryland Assurance’s Progress 


BALTIMORE, Dec. 19—Unless some- 
thing unforeseen arises to cause a 
change in its program, the Maryland 
Assurance will open its doors for busi- 
ness Dec. 29. The improvements to its 
future home are nearing completion, 
and just as soon as the carpenters leave 
the structure the officers of the new 
company will establish their headquar- 
ters there. Within the next ten days it 
is expected that the company will be 
in a position to announce some of its 
agency supervisors. | 


The First National Life of Pierre, S. 
Dak., is now getting out a new examina- 
tion blank. 





The Columbia Life 


Insurance Company 
of Cincinnati 


Third oldest Ohio company. Liberal commissions, continu- 
ous renewals, or salary and commission. Both par and non-par 
policies; special accident policies. Our new unbreakable will con- 
tract is payable in continuous monthly installments. 


Do you realize the opportunity for lucrative employment 
with a growing progressive company, big and old enough to insure 
stability, with valuable territory yet unassigned? 


Address with bank or other first class references, 


S. M. CROSS, Sec’y, Cincinnati, Ohio. 

















Are you ready for a General Agency? 
Can you grow in the business? We 
can place two good men, one at Cin- 
cinnati, the other at Detroit. Preference 
given to local men. Write in confidence, 


54-O, care The National Underwriter. 


THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 
prospects. Gives you a chance to earn more money than you 
are now ing. 


Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 
full protection for at least a third less cost than regular casualty 
companies. Our agency contracts are as liberal as can be made. 


WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company of Pittsburgh **psj3.02* Pittsburgh, Pa, 




















“Many have the right idea but few have the punch to put it over.” 
An old line legal reserve Mutual Life Insurance Company is looking 
for a man with the right idea who has the punch, in the capacity of 
Superintendent of Agents. Must be experienced in Industrial and 
Ordinary business. Give full particulars in confidence. Address 49-J, 
care The National Underwriter. 

















State Managers and General Agents who can make 
good with Policies combining a large number of 
attractive benefits can find an opportunity with 


PROTECTIVE LEAGUE LIFE INS. CO. 


DECATUR, ILL. 
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Capital, $200,000 


All of the stock is held by a few substantial business ‘eecal 
Indiana who believe in the ability of the management to build 


CENTURY LIFE INSURANCE CO., inoranapouts 


NO ORGANIZATION EXPENSE 


real life insurance company. 


We offer agents experienced management, superior policy contracts, 
choice territory, progressive field and home office method 
old-fashioned general agency contract that means money. 


If you want to be affiliated with an institution that has rea red blood in its veins—that has all the elements of growth and permanency— 
Tell us where you want to work. 


DR. ALBERT SEATON, Vice-President and Medical Director 









CLAUDE T. TUCK, Seeretary 


Occidental Building 





Surplus, $100,000 


Managed by men experienced and familiar with all depart- 
ments of life insurance work. 


s and an 

















WHAT THE FIRST NATIONAL BANK OF FARGO 
THINKS OF LIFE INSURANCE 








does not sell life insurance, It has 
no interest whatever in life insur- 
ance commissions. 

But, being in position to know so 
much of the ups and downs, the suc- 
cesses and failures which have attended 
many people with whom it comes in 
daily contact, it has formed some very 
distinct opinions in regard to life in- 
surance. 

If a man could know that he would 
live long enough to see all his plans 
and hopes fulfilled, perhaps he would 
be justified in not carrying life insur- 
ance. 

But it is a wise provision in the 
scheme of life that no man may know 
the hour of his departure from the 
scene of his labors. 

Few men complete their life work. 
Most men die in the midst of their ac- 
tivities, leaving incompleted tasks, half 
fulfilled plans. 


PF sces : let it be said that this bank 


* 

Very likely in today’s paper was re- 
corded the death of a man whose family 
lives in a mortgaged home, and who 
“hadn’t gotten around yet” to the im- 
portant matter of adequately insuring 
his life. 

What a difference it would have made 
to his family had there been a policy 
—_— would have freed that home from 

ebt 

Every day witnesses the passing of 
men who, in life, had prospered fairly 
well, but had carried obligations which, 
at the final reckoning of their estates, 
wiped out their equities. Protected by 
life insurance, these equities might have 
become clear assets, providing an in- 
come for their families. 


Consider the prosperous business 
concern, the success of which rests 
largely on the life and health of one 
man. There are many “one man” busi- 
nesses. 

The house has occasion frequently to 
use a credit line at the bank. In grant- 
ing credit, the bank feels much more 
secure, and considers loans with much 
more favor, if the life of the strong 
man in the business is insured in its 
favor. Such insurance is also an added 
protection to the family of the insured, 
because in case of death it increases 
the family interest in the estate. 

x * 


A growing “cash surrender value” in a 
business man’s policy, indeed in any 
one’s policy, is an asset which may le- 
gitimately appear in a statement of 
assets. 

This asset is good security for a loan 
in a dire emergency, or, representing a 
real, tangible money value, may safely 
be counted into one’s assets, even 
though it is bad policy to draw upon it. 

A certain business man who built a 
fine home was asked: “Suppose you 
should die; can your family maintain 
that expensive home?” His reply was 
ready: “The day I let the contract for 


sufficient to produce an income which 
will maintain that home.” Most people 
who fail to carry adequate life insurance 
plead their inability to pay premiums. 
And so they put the matter off until 
they “get straightened around” so as to 
be able to pay out of their income the 
ever recurring premiums. Those are 
just the people who need insurance 
most—the people who find it difficult 
to pay premiums. 
— om 

Of course, paying out the annual or 
semi-annual premium on a five, ten or 
twenty thousand dollar, or even larger 
policy, is some burden. But it can be 
made lighter by using a common sense 
method of preparing for premium pay- 
ments. 

The business house which insures the 
lives of its principals will find it a sim- 
ple matter to divide the annual pre- 
miums in twelve equal amounts and 
then deposit these amounts monthly in 
an insurance reserve checking account, 
or take out interest bearing certificates 
of deposit. The individual who would 
adopt the easiest plan for paying life 
insurance premiums should have a sep- 
arate “life insurance savings account” 
and make his payments into that ac- 
count every time. he draws his salary. 


With a definite sum dedicated out of 
each pay envelope to life insurance pre- 
miums, the depositor will soon become 
so accustomed to meet this obligation 
that it will be no hardship. 
Going without life insurance is plac- 
ing a great burden of risk upon one’s 
enterprises. Carrying as good a line of 
insurance as one prudently can will 
often save to his estate much more than 
the amount of insurance itself. It will 
turn equities into unimpaired assets. 
And paying the premiums into the 
bank in easy instalments is the best 
way to provide the premiums. Waiting 
till we “can afford” insurance entails 
hazards that the prudent, serious- 
minded person will avoid. 

What does this bank think of life in- 
surance? It commends it heartily.— 
New York Life Bulletin. 


Life Notes 


J. E. Campbell, formerly an agent for 
the First National Life in South Dakota 
in its home state, has taken an agency at 
Great Falls, Mont. 


J. N. Irby, has been appointed general 
agent of the American National of Gal- 
veston for western Texas, with head- 
quarters at El Paso. 


J. Frank Yost of Davenport has been 
appointed manager for central Iowa for 
the Massachusetts Mutual and will re- 
move to Des Moines about Feb. 1. 


Lee W. Squier, until recently manager 
in eastern Pennsylvania for the Inter- 
national Life of St. Louis, has become 
manager of the eastern branch of the 
Lincoln National Life with headquarters 
at Philadelphia. 

W. M. Cavett has retired from the firm 
of Cavett & Cavett, general agents of the 
Union Central Life for northern Missis- 
sippi. The firm will be continued under 
the old name of Cavett & Cavett by E. D. 








E. M. AMMONS, President J. A. O'SHAUGHNESSY, Gen. Manager | 
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ASSETS 
$2,300,000 
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INSURANCE 
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Gas and Electric Building, DENVER, COLORADO 
LIBERAL CONTRACTS TO AGENTS. 


Address General Manager 























oF 
CAN YOU TIE MEN TO YOU?P 
Are you able to secure good men as Agents and then hold them, 
with the result that business will be produced? 
If so, we have a SPLENDID OPENING for you IN INDIANA. 
We can use good men of CHARACTER, ABILITY and HUSTLE. 
GET IN TOUCH WITH US AT ONCE 


Central States Life Insurance Company 
CRAWFORDSVILLE, INDIANA 


EDWIN M. BROWN, Vice-Pres. and Manager 


Old Line Company 
Capital, $100,000 














The Good Life Insurance Man Thinks 


This Company has a Surplus of $499,489.14 and a Capital of $469,210.00 


WE ARE NOW READY FOR BIG ORGANIZATION WORK 
WE ARE NOW READY FOR A BIG PRODUCTION, 
WE HAVE THE MONEY TO SPEND ON THE ABOVE TWO RESULTS 


We have as good territory as exists. Do you fit the opportunity ? 


THE KANSAS LIFE INSURANCE COMPANY 
TOPEKA, KANSAS 


T. H. BRIDGES, First Vice President 


CHARLES W. BARNES 
and Superintendent of Agencies aoe 


President 

















-that home I took out a policy in a sum 


Cavett and Van C. Cavett. 


ORGANIZED 1871 


LIFE INSURANCE COMPANY 
OF VIRGINIA ricumonn, VIRGINIA 


OLDEST, LARGEST, STRONGEST Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to $50,000.00 
and Industrial Policies from $12.50 to $1,000.00. 


CONDITION ON DECEMBER 4 1916: 


Assets - - - Z $14,464,552.23 Insurance in $118,349,212.00 
Lisbilities - . - « « 1243671756 iP ito Payhaldes sine 
Capital and Surphis 27,834.67 Org ~ ——-18,119,172.50 


e . — . 
Is paying its Policyholders over - $1,300,0 000.00 annually 
GOOD TERRITORY FOR LIVE AGENST 
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SETTLEMENT WITH THE APPLICATION FROM FIDELITY FIELD MAN 














O, this is not a foolish riddle in- 
tended to show the wisdom of the 
questioner and the ignorance of the 
questioned, it is just a plain common- 
sense proposition that life insurance 
men ought to think about a little more 
than they do. And it means simply 
this, a salesman is not a salesman when 
he has the ability to create an interest 
and sell goods, but hasn’t the sense to 
realize that the best part of his job lies 
in having the customer pay for the 
thing he buys. 
* * 
In our little Monday morning con- 
ferences in the Philadelphia agency we 
have been giving quite a little thought 
lately to the all-important subject of 
getting a settlement with the applica- 
tion. A round of testimony brought 
forth a universal confession of the sin 
of omission. There was no special rea- 
son, but everybody admitted that they 
had fallen into the habit of too often 
contenting themselves with the signa- 
ture on the application and letting the 
matter of settlement hang in the air 
until delivery of the policy. Unfor- 
tunately, this is the habit of too many 
agents, and we pay a terrific price—so 
do they—in lost business, cases that 
look good when application is taken, 
but cool off before a financial obliga- 
tion has been established. 


This is the way it works out, and 
this, by the way, is how the subject 


came into the Monday morning confer- 
ence. A Philadelphia agent wrote a 


ACTUARIES 


— F. CAMPBELL 
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$10,000 “Income for Life” case. It was 
a very substantial premium and the ap- 
plicant was a very substantial man. 
The case looked sure. It seemed to the 
agent that there was no need to press 
for settlement; all was serene and there 
could be no doubt about delivery. His 
facts were all right, but in this day and 
age when “safety first” is preached from 
one end of the land to the other his 
reasoning was somewhat faulty. He 
knows this now. Strange, isn’t it, how 
clearly we can see what should have 
been done, afterwards? 

* * * 


The applicant was a fine specimen 
physically. There was no difficulty 
about the examination. Policy was 
issued in due course and left with the 
applicant on an inspection receipt. 

The following Sunday the applicant 
was strolling home from church with a 
fellow-worshipper. Somehow the con- 
versation turned from sermons to life 
insurance, and the applicant chanced to 
inquire what his friend knew about the 
Fidelity. It was a good company, his 
friend assured him, but why did he ask. 
Thereupon the applicant disclosed, as 
applicants will, that he had just made 
application for a policy in the Fidelity. 
* * * 


“You did!” exclaimed his friend, 
“Why in the world didn’t you let me 
know you were in the market for life 
insurance. I could have placed it for 
you. Have you got your policy yet?” 
“Yes,” said the friendly applicant. 
“The agent left it with me on Friday.” 
“Have you paid for it?” 
“No, not yet.” 
“Have you signed a note or obligated 
yourself in any way?” 
“No, I’ve been examined and the 
policy has been delivered to me, but I 
haven’t paid anything yet, I have an 
engagement to see the agent tomor- 
row.” 
“Well, now listen, don’t you do any- 
thing more in that matter and I will 
submit a proposition to you from the 
company.” 
“Well, if I had known you were in 
the insurance business I would have 
been very glad to have you get the com- 
mission. I thought you were in the 
automobile business.” 
“I am, but I do a little work for this 
company on the side, and I can arrange 
to have your insurance fixed up all 
right.” 








* * * 


It’s an old story, of course, and it is 
needless to go deeper into detail. This 
applicant’s friend and fellow-worshipper 
did not succeed in getting the business. 
He merely succeeded in spoiling it for 
the Fidelity agent and depriving the ap- 
plicant and his family of the protection. 
A settlement with that application—and 


been secured—would have saved that 
business. 
x * * 


Business is not sold until it is settled. 
When a prospect is brought to the point 
of signing an application, he realizes 
he is buying something, and if he has 
any intelligence at all, he knows that 
what he buys he must pay for. So with 
the signing of the application the logical 
next step—and the subject should be 
introduced as a matter of course—is to 
ask the applicant the perfectly natural 
question, “How do you wish to settle 
for this?” If the business has been 
properly sold, there will be few cases 
in which the applicant cannot be com- 
mitted to some form of settlement right 
there and then. The questions in the 
application blank show that settlement 
is expected. The receipt attached to 
the application shows that settlement is 


expected. 
* * * 


The agent is there to serve the ap- 
plicant and real service means to get 
him protected at the earliest possible 
moment. A settlement with the appli- 
cation puts the protection in force im- 
mediately upon approval of the case by 
the head office. From then on, death 
or illness presents no barrier to the de- 
livery of the contract. Without settle- 
ment, the insurance, of course, would 
not be in force and if the applicant 
should fall ill between the time of ap- 
plication and the agent’s call to deliver 
the policy, that in itself would consti- 
tute a bar to delivery. 


From the applicant’s standpoint there 
is every reason for settlement with the 
application. From the agent’s stand- 
point the whole case hinges upon his 
ability to get settlement. He must sell 
his proposition before he can get the 
signature to the application, and if he 
fails to get settlement when this oppor- 
tunity is open, he must sell the proposi- 
tion all over again at the delivery of 
the policy. In the meantime, he is 
constantly exposed to the possibility 
of having the business upset. 


The case cited above is not unusual 
at all. When a man is applying for a 
substantial life insurance policy, the 
subject is on his mind and he is apt to 
talk about it; and if he is insuring in a 
company that he has never done busi- 
ness with before, it is the most natural 
thing in the world to inquire about its 
standing. 

* * * 

So the Philadelphia agency has set 
out to break a bad habit. With each 
application the agent is required to do 
one of two things: report a settlement, 
or explain what effort he made to secure 
settlement and why he failed. A little 
blank has been prepared for these cases 
which contains three questions: 

“4. Did you make an earnest effort 
to obtain settlement? 


propose? 


failure to obtain settlement?” 





the agent admits now that it could have 


“2. What form of settlement did you 


“3, What reason do you assign for 


The blanks for the week are spread 
on the table at the Monday morning 
conference, and the merits of each case 
discussed. The agency has now brought 
its average up to 50 percent, that is, 
one-half of the applications are now 
accompanied by settlements, and for 
the coming month it has set the gauge 
at 66%4 percent. When this is attained 
it will be advanced to 75 percent. While 
the agents do not hope to reach a 100 
percent basis, they are thoroughly con- 
vinced that getting settlement with the 
application is a highly important part 
of life insurance salesmanship, and that 
in most cases it can be obtained. 


The court of appeals of Kentucky has 
refused a new trial to Eugene F. Mc- 
Donald, formerly a Lexington, Ky., life 
insurance agent, recently convicted of 
murder of a policyholder and sentenced 
to a life term in the state penitentiary. 


M. P. Koke of Racine, Wis., has applied 
the so-called “Kenosha Plan” of subscrib- 
ing to patriotic funds by proposing to 
contribute a sum equal to 5 percent of 
the gross premium of each policy which 
he writes after Dec. 10 to the general fund 
being established for such purposes. 


Phillip H. Wilbour, Rhode Island com- 
missioner, has issued a circular letter to 
all citizens of his state who are now in 
military or naval service explaining the 
government life insurance plan. Mr. Wil- 
bour offers the services of his department 
for any assistance it may be to the citi- 
zens of his state in connection with the 
war risk insurance. 


Percy H. Gordon, manager of the Trav- 
elers in Wisconsin, has sent out word to 
the field force in that state that all who 
exceed their allotments will be invited to 
the annual agency dinner to be held in 
Milwaukee in January. Mr. Gordon an- 
nounces that it will be a military dinner 
and will in every way exceed former 
affairs of this sort that have been ar- 
ranged by Mr. Gordon for the Wisconsin 
agency staff. 








AN OPPORTUNITY 
FOR THE 


RIGHT MAN 


A General Agency 
for 
State of Illinois 
is offered by 
A Strong, Progressive 
Company writing 
Non Participating 
Business. 


Address 58-S, Vice-Presi- 
dent, care of The National 
Underwriter. 























NOW IS 





DES MOINES, IOWA 








THE TIME 
TO DIG 


new men in unoccupied territory that is fertile and possesses great possibilities. 
like life men to write us about our proposition during the next six weeks. 


of prosperit 


insurance. 


Inter-Southern Life Insurance Company 


Louisville, Ky. 


JAMES R. DUFFIN, President 


VERY 
E; making money these days. 
the time to hit and hit hard. Our 


country is enjoying an unparalleled period 


of the times. 


life insurance man should be 


This is 


y. Let us all take advantage 
It is a great day to sell life 
We are now putting on some 


We would 





























IL 

















THE NATIONAL UNDERWRITER 


December 20, 1917 



























Once an 


Illinois Life . 
Man 


Always an 
Tilinois Life 
Man 


GREATEST GREATEST 


ILLINOIS ILLINOIS 


COMPANY COM PANY 


WANTS GOOD MEN WANTS GOOD MEN 
AND AND 
WILL PAY THEM WELL WILL PAY THEM WELL 





MR. AGENT— 


GOOD TERRITORY—GOOD CONTRACTS 
Can Be Secured With 
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Dec. 31, 1916 GAIN 
J eee 11,943,640 $1,664,007 
Surplus to Policyholders. . 1,141,900 133,149 
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TheWESTERN and SOUTHERN 


Life Insurance Company 
W. J. WILLIAMS, President ’ CINCINNATI 


Attractive Apportunities 


Open to Agents in Ohio, Indiana, Kentucky, West 
Virginia, Western Pennsylvania and Michigan 




















FACTS—24th YEAR 
MISSOURI STATE LIFE INSURANCE COMPANY 
_ ST. LOUIS, MISSOURI 
Comparative Statement Showing Yearly Growth of Company 


Admitted Assets Guarantee Fund to Policyholders Insurance in Force, Paid for Basis 
Dec, 31, 1913 Dec. 31, 1913 Dec. 31, 1913 
$9,032,736.66 $1,880,784.30 $81,526,180.00 
Dec. 31, 1914 Dec. 31, 1914 Dec. 31, 1914 
$10,511,516.72 $2,117,222.79 $93,364,394.00 
Dec. 31, 1915 Dec. 31, 1915 Dec. 31, 1915 
$12,000,808.15 $736,098 a _ bb ce ” 
Dec. 31, 1916 
$14,142, 052.49 $2,708,397.65 $129,199,279.00 


$15,325.25339  $2,841.20949  $144'786,620.00 


Representing 


The Mutual Life Insurance Company 


OF NEW YORK 
you will make money. 


The great strength, big dividends and incomparable 
benefits of the ‘‘oldest company in America” 
mean certain success for you. 





For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2h Vice-President 
34 Nassau Street, NEW YORK, N. Y. 





















The Gem City Life Insurance Company 


DAYTON, OHIO 
General Agency Openings In First Class Territory In Ghio Only 


Life Department—Low Level Premiums, Non-Participating 
Accident Department—Unexcelled Policies and Rates 


HOME LIFE INSURANCE COMPANY 


GEORGE E. IDE, President (Now Purely Mutual) 256 Broadway, NEW YORK 


The fifty-seventh annual report shows insurance in force of $133,493,000, an in- 
crease during the year of $7,832,827. The Company paid the = holders in 1916 
$3,536,233, of which $628,406 was in dividends or —— refund. Itsinsurance 
reserve fund was increased by $1,300,000 and the Assets are now $32, 821,462. 


W. A. R. BRUEHL & SONS, General Manager HOYT W. GALE, General Manager 
Central and Southern Ohio and Northern Kentucky For Northern Ohio 
Rooms 601-606 The Fourth National Bank Building 229-232: Leader-News Building 
CINCINNATI, OHIO CLEVELAND, OHIO 



















Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 





J.0. LAUGMAN, President? B. O. BERGE, Seesetasy 


Lutheran International 


Iusurance Company 


Capital $100,000.00 Surplus $121,477.33 


Ottawa Banking & Trust Building 
OTTAWA, ILLINOIS 
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“SAFE AS A GOVERNMENT BOND” 


©) The OHIO STATE LIFE 


LIFE, HEALTH, ACCIDENT *x° MONTHLY INCOME INSURANCE. 


LATEST POLICIES AND AGENCY CONTRACT BiiS7 lag: 
Openings OHIO IND. KY., and MICH. Write Columbus 














CRESCENT LIFE 


INDIANAPOLIS 
JOHN C. HUMES, President LESLIE D. CLANCY, Secretary 


A LEGAL RESERVE COMPANY 
ARE YOU A BIG PRODUCER? CAN YOU PROVE IT? 
If so, you can develop a life interest with this prosperous Company. 
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POINTS TO SCHEME’S 
DANGER TO DOCTORS 


A. E. Forrest Talks on Social 
Insurance Before Milwaukee 
Physicians 


PROFESSION THREATENED 
Experts Would Be Compelled to Do 


Work Assigned by State at 
State Prices 





A. E. Forrest, vice-president and sec- 
retary of the North American Accident, 
spoke before the Milwaukee County 
Medical Society at its annual meeting 
in Milwaukee last week. The subject 
was “Made in Germany” and his theme 
compulsory state health insurance. His 
remarks were roundly applauded and 
Surgeon General Brown of the Chicago, 


Milwaukee & St. Paul road, in remarks 
following Mr. Forrest’s address, said 
that he would go anywhere in the 
United States to talk against the 
scheme. The committee that had been 
appointed to investigate the subject had 
brought in a report to the effect that 
it was favorable to some form of state 
health insurance, but was diametrically 
and unalterably opposed to any form of 
compulsion. 


Not Fitted to Americans 

The system, said Mr. Forrest, proposes 
to introduce in this country compulsion 
and regulation of the private life of a 
class of individuals, in fact two classes— 
the wage earner and the skilled physician. 
The social insurance advocate jumps to 
the conclusion that a law tolerated by the 
German people and working like a piece of 
well oiled machinery from the central 
power station, Berlin, which deals almost 
exclusively with men of one nationality 
and temperament, would adjust itself to 
the shifting polyglot population of the 
United States. 

Will the medical profession, asked Mr. 
Forrest, take kindly to a law that must 
necessarily adopt some system of remu- 
neration for doctors’ services? The tend- 
ency is toward piece work which will 
bring the doctor on a level with the appli- 
cants for sickness benefits. Both will 
make periodical journies to the paymas- 
ters’ desk. Will the high ideals of the 
medical profession suffer through a law 
that will name their master, selected from 
among them, who will tell the panel doctor 
where and when to come and go and have 
his livelihood made dependent on the whim 
of a superior, with power to remove or 
appoint? The well maintained code of 
professional ethics must with other lib- 
erty of personal action give way before 
compulsory health insurance. 


“Made in Germany” 


, When a La Follette replaces a Gompers 
in the leadership of the mightiest of labor 
organizations, when the wiliest politician 
in a state who sports an M. D. after his 
Name, possibly as a sole qualification for 
the office, becomes a dictator to the medical 
profession, then we shall have compul- 
Sory social insurance bearing the brand, 
Made in Germany.” 

The German idea is accredited to a well 
Meaning college professor who _ visited 
Germany about 1905. He doubtless be- 
came impressed with the well ordered 
Condition of the population and on his re- 
turn exploited his views. Any visitor in 
Berlin or other important cities in the 
German empire would be similarly im- 
Pressed. He would naturally fail to take 
note of the repression, the grinding down 
of true manhood and force, the wonderful 
moulding inte submission of the naturally 


SHOULD GETTHE BUSINESS 
GOOD TIME FOR SOLICITING 


Agents in Smaller Cities and Towns 
Are Making a Haul on Bur- 
glary Lines 


Agents, especially in the smaller cities 
and towns, should make a canvass of all 
the banks and other financial institu- 
tions that have quantities of Liberty 
bonds on hand, securing burglary in- 
surance on them. Throughout the 
country banks are carrying large num- 
bers of these bonds, but have not in- 
creased their burglary insurance. On 
the first of the year the discount al- 
lowed for burglary insurance on securi- 
ties of this kind will be decreased from 
50 to 25 percent of the rate. Liberty 
bonds are readily negotiable and are 
just about as valuable as money to a 
thief. Safes and vaults in most of the 
banks are far from burglar proof and 
can easily be gotten into. 

Many local agents are also securing 
burglary insurance on securities and 
other valuables in safety deposit vaults 
in the smaller cities, where the protec- 
tion is not adequate. In the larger 
banks and trust companies of big cities 
the burglary hazard is very light on 
safety deposit boxes, unless it be with 
a suburban bank. Many local agents 
are canvassing all holders of safe de- 
posit boxes in their communities and 
are making quite a haul. 








abuse of personal privilege. Long years 
of unquestioned obedience to discipline, 
not the least drastic of which is the Ger- 
man social insurance system, has wrought 
this miracle. 

Along this line Mr. Forrest quoted the 
remarks of James W. Gerard, former am- 
bassador to the imperial government at 
Berlin, on this very point. 


Doesn’t Accomplish Purpose 


On a claim of economic waste in wage 
loss due to sickness is based the demands 
for social insurance. No experience tables 
have as yet been presented, showing any 
saving in wage loss or any conservation 
of health to the credit of such social in- 
surance systems as are in operation in 
European countries. 

_Labor in the United States drifts from 
city to city and state to state. Compul- 
sory social insurance cannot be carried by 
the state any more than can workmen’s 
compensation in state funds. An injury 
outside of the state handling the compen- 
sation fund is not recognized. This weak- 
ness must be tolerated so long as we enjoy 
state sovereignty. 

_It is whispered that one state compensa- 
tion fund in a state about the size of Wis- 
consin, gives employment at present to 
over 800 people, an indication of wonderful 
possibilities in the line of job letting and 
manning and operating machinery of a 
compulsory social insurance scheme with 
the listed hospitals, listed drug stores, 
listed laboratories and other listed ramifi- 
cations. 

Profession Is in Danger 


Without the willing cooperation of the 
medical profession, compulsory health in- 
surance would be impossible. Without the 
assent of any of the state medical body 
or any physician, the law may be passed 
and the services of any or all physicians 
drafted. 

The high class physician or surgeon 
could be conscripted or assigned a district 
Chinese fashion, irrespective of the extent 
of his private practice, the time devoted 
to research and study, and must become a 
part of the machine. Personal preference 
must give way to legal obligation. 

Doctoring becomes a trade, clamoring 
for the highest per diem or per capita fee 
to be obtained from the wage earner’s 
pooling of earnings. 


FIGURING UP RETURNS 


WILL SHOW GREAT INCREASES 


Baltimore Casualty Companies Are Big 
Factor in the Business Life 
of That City 


BALTIMORE, MD., Dec. 18—Balti- 
more’s four casualty concerns—the Fi- 
delity & Deposit, the United States 
Fidelity & Guaranty, the Maryland Cas- 
ualty and New Amsterdam Casualty are 
busily engaged compiling their annual 
statements, covering the business of 
1917. These statements will show that 
the companies enjoyed exceptional 
prosperity during the year, big increases 
in premiums from many lines of busi- 
ness being reported over the previous 
year. 

The only estimated figures available 
at this time are those given by Vice- 
President William Hugh Harris of the 
Fidelity & Deposit, who says that the 
increase in premiums of his company 
this year is approximately $700,000. 
This, he declares, is especially gratify- 
ing to the Fidelity & Deposit officials, 
in view of the fact that the company 
ceased writing compensation business 
last year. This loss has not only been 
made up, but the company has been 
able to report a big gain over last year. 
Mr. Harris explained that $500,000 of 
the gain in premitims came from the 
surety department, while the remaining 
$200,000 could be attributed to business 
received from the automobile accident 
and burglary departments. 


Big Factor in City 


The excellent business record of the 
companies in this city is especially grati- 
fying not only to their officials but to 
the hundreds of men and women_here 
who are classed as stockholders. These 
companies are a vital part of the busi- 
ness life of the community and their 
prosperity contributes to the— general 
prosperity of the Monumental city. 
“Baltimore, by the way,” said a com- 
pany official, “is the home of the bond- 
ing business. And our city has been 
leading the way ever since. Our activ- 
ities here keep the eyes of the country 
upon us for the insurance business has 
so many ramifications that they extend 
into so many lines of trade over the 
country. We keep Baltimore constantly 
on the map. 
“Then, too, there are thousands of per- 
sons dependent on the insurance business, 
such as ours, for their livelihood. It 
has been estimated that as many as 15,- 
000 persons either directly or indirectly 
attribute their support to the insurance 
business in this city. This is an army 
in itself, and shows what an important 
part the bonding companies and other 
insurance concerns play in the life of a 
great American city.” 


Chicago Burglary Figures 


Losses in Chicago that might have been 
covered by burglary, theft and holdup in- 
surance during 1917 amounted to more 
than $2,000,000, according to the figures 
of the police department, which are far 
from excessive. The total number of burg- 
laries have been close to 14,000, and in 
many of these none of the loot has been 
recovered. Figures on the various classes 
of losses follow: 
Burglaries for the year........-. $1,500,000 
Payroll robberies 50,000 
Bank robberies 








aggressive and selfassertive people, to an 


The commercial element must invade an 
(CONTINUED ON PAGE 4) 


Automobiles not recovered...... 300,000 
Automobile accessories .......+- 00,000 
Holdup robberies ........-+.+++- 100,000 
SwindlerS ...ccccccccccccccccce 5,00 
Safe robberS .....-cccececseces 35,000 
PickpocketS ....eeeseerereecees 15,000 
Miscellaneous .....-..eeeeeeeeee 35,000 

WERE ic hdis Cecceusecdesedes $2,250,000 


SHOW INADEQUACY 
OF STATE INSURANCE 


Has Not and Cannot in Future 
Meet Needs of 
Buyers 








AGITATORS ARE TRAITORS 





Those Who Seek to Overthrow Private 
Business Are Striking at Declara- 
tion of Independence 





BY WALTER G. COWLES* 


Insurance companies do not object to 
proper supervision by governmental au- 


thorities. On the contrary they wel- 
come it. There is, however, a great 
difference between supervision and 


management, a greater difference. be- 
tween observation and control, and a 
still greater difference between that pro- 
tection to which every legitimate busi- 
ness is entitled and its annihilation. 
This situation arises in a somewhat 
acute form at a time which seems to be 
very inopportune. We have a known - 
emy beyond our borders, a 

same time we have an insidic 

in our midst. Every red-blo 

and woman in our land today 

some sacrifice and prepared to make 
more to defend our country and its in- 
stitutions; to secure liberty, equality and 
the benefits of true democracy for all 
of our people. Out of your homes and 
mine, out of your offices and ours splen- 
did young men, the best in our land, are 
responding to the call of patriotism and 
are going abroad prepared to make the 
greatest sacrifice which any man can 
make, that the rights and privileges of 
which our flag is the emblem may be 
preserved. Many of these young men 
were connected with the business of 
insurance. They left their positions at 
their country’s call. Can it be possible 
while all this is being done that an in- 
sidious enemy from within, employing 
a false or specious tongue, shall de- 
prive these young men of their future 
possible opportunities, or take away 
from those who remain at home the 
fruits of an honorable business life? 
It is not possible for all of us to go 
to the firing line. There are soldiers at 
home as well as abroad. The battles 
at home may be bloodless, but they are 
not free from anguish and sorrow. 


Attack at Least Inopportune 


It does not seem quite right, particu- 
larly under these circumstances, that 
the honorable business interests, not 
only of those who have gone to the 
front but those who remain to fight 
their battles at home, should be thus 


insidiously and unfairly attacked. 
Agitators who ought to be doing some- 
thing more useful see an opportunity to 
wreck existing institutions for their per- 
sonal gain. They are quite unable to sup- 
port their contentions before an intelligent 
electorate, but the trouble is that general 
intelligence in matters of insurance is not 
of the best. Perhaps that is our fault. 


(CONTINUED ON PAGE 5) 


*Mr. Cowles is vice-president of the 
Travelers and his statements herewith 
were made in a recent address before the 
New York Insurance Federation. 
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BANKERS COMMITTEE 
OUTLINES ITS PLAN 





Shows Why a Specialty Company 
Is Desirable For Burglary, 
Surety and Fidelity 


WANTS A LOWER PRICE 


Declares That Association Members 
Are Entitled to a Preferential Rate 
on Their Business 


The referendum committee of the 
American Bankers Association which 
was appointed to consider the plan for 
an insurance company to write bank 
burglary, fidelity and surety has given 
out a statement as to its plan. The 
statement reads as follows: 


The “Referendum Committee” appointed 
at the Atlantic City convention of the 
American Bankers Association met in Chi- 
cago and, after a two day session, agreed 
unanimously upon a plan for the organiza- 
tion of a bankers company to write bank 
burglary, fidelity and surety insurance. 
The company to be organized upon the 
stock company plan with a capital and 
surplus of not less than $1,000,000. The 
stock to be distributed among the bankers 
of the country in small amounts. 


Sees Bright Outlook 


The plan agreed upon is unique in many 
of its details and when fully understood 
by the bankers of the country will no 
doubt receive the same unanimous en- 
dorsement given it by the members of the 
committee, and be the means of not only 
writing the enormous volume of this class 
of insurance now carried by the banks of 
the country, at a greatly reduced cost, but 
of building up and strengthening the mem- 
bership of the American Bankers Associa- 
tino to new high water marks. 

The plan recommended is especially at- 
tractive to A. B. A. members and recog- 
nizes the value of membership in that or- 
ganization and the benefits of its protect- 
ive department. 

* "ne findings and recommendations of 
the committee will be submitted to all 
members of the American Bankers Associ- 
ation before the meeting of the executive 
council of the association at Hot Springs 
and in ample time to be carefully studied 
by members of the council before going to 
the council meeting. 


Statement Is Given Out 


The following preliminary statement is 
furnished: 

1. It is not the intention of the com- 
mittee that the American Bankers Associ- 
ation, as an organization, shall engage in 
the insurance business. 

2. It is not the intention of the com- 
mittee that any present insurance arrange- 
ment, which is satisfactory to any state 
association, shall be interfered with by 
any plan or recommendation of this com- 
mittee. 

3. It is not the intention of the com- 
mittee to suggest any arrangement, with 
an existing company or through the organ- 
ization of a new company, whereby any 
bank will be restricted from patronizing 
any agency company it may desire to 
patronize. 

It is not the intention of the commit- 
tee to suggest that a bankers company, if 
organized, shall be officered or managed 
by other than experienced insurance men. 


Entitled to Preferential Rate 

From its preliminary investigations, and 
from information received from members 
of the American Bankers Association, the 
committee is of the opinion: 

That the insurance of banks (burglary, 
fidelity and surety) is a preferred line of 
insurance, and entitled to a preferential 
rate. 

That the large amount of money ex- 
pended annually by the protective depart- 
ment of the A. B. A. has resulted in the 
apprehension of many burglars and swin- 
dlers—and has been the means not only of 
saving banks from attack, but the means 
of saving money for casualty and surety 
companies. 


Want More Consideration 

The committee is of the further opin- 
ion that: 

(a) By confining its lines of hazard to 
strictly bankers’ lines such insurance can 
be profitably written at from 50 percent to 
75 pereent of present rates. 

(b) That banks of the country offer a 
sufficient volume of insurance, which 
would be quickly available, to warrant the 
organization of a bankers’ casualty and 
surety company and to assure a satisfac- 
tory return upon capital invested in such 
company. 

(c) A large precentage of the member- 
ship of the A. B. A. have clearly indicated 
their desire for the organization of such 
a company to be operated under the con- 
trol of bankers and with lines of hazard 
confined to bank lines. 





NEARLY READY FOR BUSINESS 


Iowa Bonding & Casualty of Des 
Moines Placing Last of Stock 
and Employing Men 


The Iowa Bonding & Casualty has 
disposed of about three-fourths of its 
authorized capital of $1,000,000, and ex- 
pects to be ready for business early in 
January. The stock is being sold to net 
a surplus of $500,000. Herbert M. 
Ferres, managing underwriter of the 
company, is making all plans to com- 
mence the writing of business as soon 
as a license has been secured. He is 
negotiating with various men to head 
the personal accident and health, auto- 
mobile, surety bonds, fidelity bonds 
and burglary departments. The com- 
pany has offices at present in the Flynn 
building, Des Moines. 


Bill Reported Favorably 


WASHINGTON, D. C., Dec. 17—By a 
unanimous vote the House labor commit- 
tee has directed that a favorable report be 
filed with the House on the joint resolu- 
tion prepared by Representative London of 
New York, which provides for a commis- 
sion to inquire into the advisability of 
establishing national insurance against un- 
employment, invalidity and sickness. The 
resolution will not, however, be brought 
up in the House until after the holiday 
recess. 


Agents and Premium Tax 


Some of the casualty companies have 
notified their agents that they will hold 
them liable for the internal revenue tax 
on policies where they are taken back and 
not paid for. The companies have to pay 
the tax of 1 percent on,each dollar of 
premium or fraction by the fifteenth of 
the following month for all business of 
the previous month. Many agents cannot 
tell whether their business will stick or 
renewals will be paid for a month or so 
after the end of each month. Agents 
therefore are liable to be stuck for a con- 
siderable amount. 


Chicago Bonding Appointments 


The Chicago Bonding announces two 
appointments. W. F. Rodger, formerly 
connected with the R. W. Hosmer & Co., 
local agency in Chicago, has been ap- 
pointed associate superintendent of the 
plate glass department at the Chicago 
Bonding’s head office. D. M. DeWitt has 
been appointed associate manager of the 
burglary department, He has been with 
the head office of the Chicago Bonding fer 
six months and was formerly located in 
the United States Casualty office in Chi- 
cago. Both these men will also pay at- 
tention to miscellaneous casualty lines. 
D. C. McIntyre is manager of the de- 
partment and the two new men will be 
associated with him. Mr. McIntyre is a 
high grade man who is greatly interested 
in his work. 


Stone Gives First Lecture 


The first lecture of the 1917-18 casualty 
and surety series of the Insurance Society 
of Baltimore was given Tuesday evening, 
John T. Stone, president of the Maryland 
Casualty, being the speaker. His subjeet 
was, “History and Development of Cas- 

ualty Insurance in the United States.” 

Dec. 18 Charles R. Miller, vice-president 
of the Fidelity & Deposit, addressed the 
same classes. 

G. Murray Seal, assistant to the presi- 
dent of the Maryland Casualty, is chair- 
man of the committee on casualty and 
surety of the Insurance Society of Balti- 
more. 





Travelers Appointments 


Earle H. Danforth, manager of the 
Travelers at Dayton, O., has been ap- 
— assistant manager at Bridgeport, 


Con 

use! S. Chaloner of West Hartford, 
Conn., at present connected with a firm of 
architects in Hartford, has been appointed 
special agent of the Travelers Indemnity 
burglary and plate glass department. 

George E. Dunn of Hartford, Conn., now 
a camera salesman for the Alderman ‘Drug 
Company, has been appointed special 
agent of the Travelers Indemnity burglary 
and plate glass department. 


Appointed General Agents 
COLUMBUS, OHIO, Dec. 15.—Karsner, 
Krumm & Buckman have been appointed 
general agents for the Maryland Casualty. 
Ralph G. Buckman, formerly the agent 
of the Maryland here, recently became 
identified with Karsner, Krumm & Buck- 
man. Mr. Karsner is a surety man,: Mr. 
Krumm casualty man and Mr, Buckman 

a well posted life insurance man. 


The Sign of Good Casualty Insurance 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD’S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 





ESTABLISHED 1869 


London Guarantee & Accident Company, Ltd. 
OF LONDON, ENGLAND 
Head Office, Chicago 
F. W. LAWSON, General oe 


cour KLING Ss R WEBB - __ Gen. Agts. Illinois, Mo., Insurance Exchange, Chicago 

L. GRAY C MPANY - Northwestern Managers, 32 348 She See oe —— Bld inneapo 
RAYMO iw & RAYMOND - - = General Agents, Southern Michi Idg., Detroit 
ALFRED PAULL & SON -  - General Agents, West Aig Board cot rede Bld, .» Wheeling 
R. H. CLARK - General Agent, Northeastern Ohio, 33 t Natio po o ". Cleveland 
ring. an, FERRIS, JR., - General Agent, Southern Ohio, 1310 1st 


ational Bank ide. , Cincinnati 
McCUNE & McKENZIE Res. Agents, N. W. Ohi 09 Cincinnati idg., Lima. 
THE MERRILL DODGE & JACKSON Co., Gen. Agents, Lucas Co., Piseses Exch. Bldg., Toledo, O 




















FIRE AND LIFE 


aASSURANCE CORPORATION, Lid. 


— RICHARDSON, United States Manager 


GENERAL BUILDING - 4°" & WALNUT STS. 
PHILADELPHIA 




















Bring Home the Bacon 
By Selling 
THE $10,000 PARAMOUNT ACCIDENT 
OR DISABILITY POLICIES OR THE 
AUTOMOBILE ACCIDENT POLICY FOR 
$5 PER YEAR 


American Casualty Company 


READING, PENNSYLVANIA 
WRITE FOR PARTICULARS 











AGENTS MAKE MOST MONEY WHEN THEY PUSH 
AUTOMOBILE LIABILITY INSURANCE 


Let Us Help You Push. For Pushing Assistance write 


P. A. COOLING CO., General Agents - : - INDIANAPOLIS, IND. 
OSAR R. WITTE & CO., General Agents - : . - ST.LOUIS, MO. 
GARNER & MANN, General Agents . - - KANSAS CITY, MO. 


E. J. MILLER, General Agent ° . 
For Other States write the Home Office. 
DON’T FORGET, TOO, WE WRITE ALL OTHER CASUALTY LINES. 
An Agency Connection With Us — MEANS REAL SERVICE. 


WESTERN INDEMNITY COMPANY, Dallas, Texas 


Capital $500,000 — Assets $1,211,054 


DENVER, COL. 
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COMMITTEE TO PROBE 
AGENCY VIOLATIONS 


National Workmen’s Compensa- 
tion Service Bureau is Mak- 
ing a Survey of Conditions 





STONE MADE CHAIRMAN 


Number of Embarrassing Complica- 
tions Arose Over Reinsurance of 
Business of Companies Quitting 


NEW YORK, Dec. 18—At the recent 
annual meeting of the National Work- 
men’s Compensation Service Bureau, 
one of the most interesting develop- 
ments was the appointment of a com- 
mission of five to examine into the re- 
sults being experienced in the practical 
working out of the rules regarding 
agency appointments and excess com- 
missions. This commission will con- 
sist of John T. Stone, Maryland Cas- 
ualty, chairman; H. G. B. Alexander, 
Continental Casualty; Norman R. Mo- 
ray, Hartford Accident; James M. Mot- 
ley, United States Fidelity & Guaranty, 
and F. H. Kingsbury, Globe Indemnity. 
This commission will report after it has 
made a thorough examination and re- 
search to obtain full information as to 
the satisfactory working of the rules. 
It will probably take a number of 
months to get the desired results. The 
violations of these rules are frequently 
rather technical than otherwise. 


Agents Are Regulated 


The regulation of the bureau pre- 
scribes a definite number of general 
agents in a given state according to 
population. There are also local agents, 
but their commissions are not as large 
as those of the general agents. In a 
case where a company might have its 
full quota of general agents in a cer- 
tain state, and yet have a very prom- 
ising local agent who could not be 
promoted to the general agency ranks 
because of the full quota, an embar- 
rassing situation would arise if another 
company, without a full quota, were to 
offer this local agent a general agency 
and the higher commission. This would 
be entirely consistent with bureau rules, 
and yet it would produce competition 
in the matter of commissions. 


Embarrassing Conditions Developed 


Other embarrassing conditions de- 
veloped in the reinsurance of the New 
England-Equitable by the Aetna, when 
certain general agents were kept be- 
cause they were excellent producers, 
and yet this action constituted a dis- 
tinct violation of the rules. The bureau 
authorized the Aetna’s action by a spe- 
cial arrangement, and so removed it 
from the plane of violation. Again, in 
the reinsurance of the Casualty Com- 
pany of America, which was done by 
several different companies, by states, 
irregularities crept in that were really 
violations of the rule. 

In order to exhaust this subject, to 
discover if the rules are working equit- 
ably, and to obviate any competitive 
Situation as regards commissions, this 
special commission has been appointed. 
The results of its deliberations should 
be of distinct advantage to the smooth 
working of company relations. 


The directors of the London & Lanca- 
shire Indemnity have elected Secretary 
George C. Howie vice-president in addition 
to his present position. 





WANTED—Man in large Casualty 
Office with some experience in Bur- 
glary and Plate Glass Insurance. 
State age, experience and salary 
desired. Address 56-Q, care The 
National Underwriter. 












General Casualty & Surety Co. 


DIME BANK BLDG., DETROIT 


We are now ready to receive applications from 
Michigan to represent this Company 


ELMER H. DEARTH . ‘ 


President 








TO TALK SALESMANSHIP 
AGENCY CONVENTION PLANS 





Central Business Men’s Will Entertain 
Producers at Chicago First 
Week in January 





The Central Business Men’s of Chi- 
cago will hold its fourth annual agency 
convention at the Hotel La Salle, Chi- 
cago, Jan. 2, 3 and 4. There will be 
business sessions Wednesday after- 
noon, Thursday morning and after- 
noon and Friday morning and a ban- 
quet Thursday evening. The speakers 
at the dinner will be President H. G. 
Royer, secretary and treasurer, C. O. 
Pauley and Harry P. Harrison, treas- 
urer and manager of the Redpath Ly- 
ceum Bureau, which will also furnish 
the entertainment. The addresses at 
the business meetings will be as fol- 
lows: 

Qualifications of Agents, H. G. Royer; 
Efficiency in Organization, A. S. Coomer, 
Kansas City; Observations of Accident 
and Health Insurance, W. S. Crawford, 
Insurance Post, Chicago; Approaching 
and Closing of Prospects, C. T. Bratton, 
Kansas City; How I developed into an 
Insurance Salesman, W. A. Gillis, Minne- 
apolis; Why believe in the Central 
Business Mens Association, F. R. Hotch- 
kiss, Chicago; My Ideal Policy, R. 
Long, Detroit; How an Agent can help 
the Claim Department, Dr. David H. 
Keller; Payment of Claims, C. O. Pauley; 
Cancellations and Rejections, Cc. oO. 
Pauley; New Policies and Changes in 
Present Policies, H. G. Royer and C. O. 
Pauley; My Plans for the Coming Year, 
H. A. Staley, Decatur, Ill. R. W. Thomp- 
son of Chicago will conduct the round 
table talk on ‘How to Sell Policies” of 
tre Central Business Mens, and Mr. 
Pauley will conduct a round table talk 
on “Claims.” 





California Burglary Rates 


SAN FRANCISCO, Dec. 18—The Burg- 
lary Underwriters Association of Califor- 
nia have adopted a 10 percent increase in 
residence burglary and theft and mercan- 
tile safe rates to apply to new business 
Dec. 16 and renewals Feb. 1, 1918. The 
increased mercantile open stock rates are 
adopted to apply Jan. 1 on new business 
and Feb, 1 on renewals. 





Denial of the Deal 


NEW YORK CITY, Dec. 19—Denial is 
being made that the National Protective 
of Massachusetts, a new stock accident 
and health company which is being 
formed, is to take over. the Ridgeley Pro- 
tective and the Masonic Protective, both 
of Worcester, Mass. It was announced in 
one of the papers that this was the plan 
of the new company. Harry L. Peabody, 
deputy insurance commissioner of Massa- 
chusetts, has resigned to become execu- 
tive officer of the National Protective. 





Pangborn Gets Ocean 

George W. Pangborn of Indianapolis, for 
many years Indiana general agent of the 
i'rankfort General, announces that he has 
taken the general agency of the Ocean 
Accident & Guarantee for the same ter- 
ritory, though an adjustment is yet to be 
made as to a number of counties in the 
northern part of the state.” Mr. Pangborn 
has one of the most thoroughly organized 
general agencies in the middle west and 
has for years handled claims for the 
Frankfcrt General in his territory as well 
as conducting the agency end of the busi- 
ness. In spite of the prejudice that main- 
tains against German companies, his busi- 
ness during the past year and even since 
the entrance of the United States into 
the.war has shown a substantial increase. 
The volume ot the business for the office 
during 1917 will approximate $200,000. A 
large percentage of this is workmen’s 
cempensation. The Aetna Savings & Trust 
Company of Indianapolis, which conducted 
the general agency of the Ocean for a 
number of years, is not ready yet to an- 
nounce its plans for the future in its 





casualty department. 





The Republic Casualty Co. 


PITTSBURGH, PA. 
Writes All Lines of Casualty Insurance 


Local and General Agents Wanted in Ohio and Pennsylvania 











5 UNDER FEDERAL GOVERNMENT LICENSE. . 
American Indemnity Company caiveston, texas 
Assets Over $1,185,000 


ALL LINES OF CASUALTY AND SURETY INSURANCE 
Operates in the States of 
Siepeme, 3 agg a California, yg ee a District of Columbia, Georgia, Dlinois, 
. Kansas, Kentucky, Louisiana, Maryland, Mass., Michigan, Minne- 
sota, te Nebraska, Nevada, New agg ee New ar: Ohio, Fron ag 
Pennsylvania, South Dakota, Texas, Utah, Washington, W. Virgiyia, Wisconsin. 
BRANCH OFFICES AT 
NEW amnere. GLA. oF eee, mo. CHICAGO, ILL. DETROIT MICH 


) ,Canal Bank Bldg. 1443 Ins.Exchange Farwell Bldg. 
ej Ins. cy O. P. Rutledge, Mgr. Hutchinson & Cooley W.M. Brown 
Jules General Agents Manager 


paren Hutchings, Pres. George Sealy, Sec’y. J. P. Seinsheimer, Gen. Mgr 











PUTS ‘“*SURE” IN INSURANCE 


Pre AIG AUT POLICY 





Premium 
Written (1916) 
aaa MOLI INS ANGE $1,802.734.31 
sah GEORGIA CASUAI TY COMPANY — 
Surplus and Reserves to Policy Holders - - - - $1,526,022.81 


SMITH-LAWSON-COAMBS COMPANY 
GEN’L AGENTS - CHICAGO 























SAFETY. SERVICE 








SATISFACTION 


Guardian Casualty & Guaranty Company 
Salt Lake City, Utah 
ASSETS OVER - = = = = = = $1,000,000 











Workmen’s Compensation 
Automobile Liability 

Accident and dealth 

Plate Glass 

Burglary 

Fidelity and Surety Bonds 





L. B. McCORNICK & CO. = = = General Agents 
226 So. La Salle Street, CHICAGO 
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NEWS OF COMPENSATION 
CHANGE MINIMUM PREMIUMS 








Uniform Formula for Computing Such 
Charges Will Go Into Effect 
Jan. 1 





Beginning with the new year, com- 
panies will use a new system for fixing 
minimum premiums on compensation 
policies. The uniform formula of $8 
plus 10 times the manual rate will ap- 
ply to all classes. As the lowest rate 
in the manual is 20 cents, the lowest 
minimum premium will be $10. Car- 
penters, who in the past had a mini- 
mum rate of $70, will under the new 
system have a minimum premium of 
just half that amount, or $35, the rate 
being $2.70. The theory back of the 
new system is that $8 covers the cost 
of issuing the policy and 10 times the 
manual rate will cover the cost of the 
insurance. . Seer 

ini r or residence la- 
pectin Gan bane selee thaws $3 to $3.30 and 
that for public and general liability to 
$5 and $6 respectively. Where the rate 
is high the minimum rate is raised. Cas- 
ualty men feel that the new order will be 
more logical than the present system. 





STANDARD POLICY PROPOSED 





Premiums Adjustable When Rates 
Change—Carrier Responsible When 
Insured Is Insolvent 





A new form of compensation policy 
which provides for changes in rates 
during the term of the contract and 
also holds the carrier liable, notwith- 
standing the insolvency of the assured, 
has been approved by the New York 
department and also accepted by the 
New York industrial board. Companies 
were given a hearing on the matter in 
New York on Wednesday of this week 
and the result may be the adoption of 
the contract as standard for the state. 

The clause covering the change in 
premium rates is so phrased that if the 
manual is revised downward during the 
policy period, the assured will be en- 
titled to a refund from the date of ap- 
proval of the rate by the department. 
lf the rate is increased the company will 
be entitled to additional premium from 
the date of approval of the increase. 
Such a plan has been in use in Massa- 
chusetts since 1912, and has given gen- 
eral satisfaction there. 





Payment for Noon Injury 


MADISON, WIS., Dec. 18.—The indus- 
trial commission has awarded en poe 
tion and expenses incurred for medical anc 
surgical treatment in the case of an em-~- 
ploye who was injured by the explosion 
of his coffee pot, which he had placed on 
the company’s stove shortly before noon. 
The Wisconsin courts having recently de- 
cided that a workman, while eating his 
lunch during the noon hour and on the 
premises of his employer was performing 
service incident to his employment, the 
commission made the award in compli- 
ance with that decision. 


Advance Rates Anyway 


SAN FRANCISCO, Dec. 18—Following 
the refusal of Insurance Commissioner 
McCabe of California to approve the 5 
percent increase in compensation rates be- 
cause of war expenses and thus incor- 
porate the charge in standard minimum 
rates, companies belonging to the Na- 
tional Bureau have adopted an increase to 
be effective Dec. 31 on both new and re- 
newal policies. The state compensation 
fund and two compensation reciprocals 
operating in California have declined to 
adopt the increase. 


Approves Bay State Increase 


Commissioner Hardison of Massachu- 
setts has approved the 5 percent flat in- 
crease in workmen’s compensation pre- 
miums for that state, covering all poli- 
cies issued after the first of the year. 


Board Fixes Amount 


The Indiana appellate court, passing on 
a question referred to it from the indus- 
trial board, says that where a servant 
suffered an amputation of his foot through 
the instep, it is within the province of 
the board to determine the compensation, 





but that it should be less than the 125 
weeks allowed for the loss of the whole 
foot. The question raised was whether, 
since the law set the compensation of 
thirty weeks for the loss of one _ toe, 
whether it should be 150 weeks for the 
loss of five toes. The court says the 
thirty-week schedule does not apply where 
there is loss of several or all the toes. 


Widows’ Reserve Returned 


The Industrial Accident Commission of 
Oregon reports that during the first 40 
months the compensation law was in op- 
eration nine widows, who were benefici- 
aries of the act, remarried, and as a result 
$48,334.83 was returned to the accident 
fund from the segregated fund. Widows 
receive $30 a@ month in fatal cases, but 
on remarriage this payment ceases, and 
they are paid a lump sum of $300. 





NO REPORT IS YET MADE 





Committee Named to Consider Pool 
for Special Hazard Compensation 
Risks Still Deliberating 





NEW YORK, Dec. 18.—The commit- 
tee of companies, which consists of the 
Royal Indemnity, chairman; Maryland 
Casualty and United States Casualty, 
appointed to draw up a plan that could 
result in the formation of some kind of 
a pool to take care collectively of such 
high hazard risks as are not insurable 
at present, has to the present time re- 
ported nothing definite. The purpose 
of this effort is to obviate the danger 
of the burden of the disaster in such 
risks falling heavily on any one com- 
pany. These risks are located all over 
the United States, and are principally 
devoted to the manufacture of high 
explosives and are prohibited both by 
the companies and by the National 
Workmen’s Compensation Service Bu- 
reau. Such risks are cartridge manu- 
factory, fireworks factory, fuse manu- 
factories, powder manufactories, nitro- 
glycerine manufactories and manufac- 
turers of any explosives—the definition 
of explosives in this connection is “a 
substance manufactured, or sold, or 
used as an explosive, other than one 
used in an internal combustion engine.” 


Iowa Asks Ruling on Aliens 


DES MOINES, Dec. 17.—Industrial Com- 
missioner A. B. Funk of Iowa has asked 
the attorney-general to investigate and 
report as to whether alien enemies in lowa 
are entitled to workmen’s compensation 
protection. Wisconsin and Ohio have ruled 
that alien enemies who are residents of 
the states and are law-abiding are entitled 
to such insurance, but Commissioner Funk 
is not inclined to agree and has asked for 
more light on the subject from a legal 
standpoint. 


To Distribute Dividend 


The Pennsylvania state workmen’s in- 
surance fund board deciced to distribute 
a dividend of about $100,000 among the 
policyholders of the workmen’s compen- 
sation insurance fund. This was declared 
from the 1917 earnings and comprises a 
15 percent refund to the general policy- 
holders and a 5 percent refund to coal 
mines. Dividends will not be paid on poli- 
cies written at the minimum premium of 
$5 per year. The state fund has about 
18,500 policyholders, and its income last 
year was about $1,500,000. 


POINTS TO SCHEME’S 
DANGER TO DOCTORS 


(CONTINUED FROM PAGE 1) 


honorable profession, causing at least a 
partial abandonment of needed research on 
special lines. 

If in this state there are doctors who 
have little remunerative practice or are 
more keen for business than for profes- 
sional preferment, compulsory insurance 
is opportune. 

Malingering Fostered 

Every good physician appreciates in his 
practice the importance of psychology, 
making use of it even on himself. The 
same physician must have noticed a ten- 
dency among his patients who are cov- 
ered by insurance, either statutory or con- 
tractual, to indulge themselves and take 
it easy, with a growing tendency to re- 
peat in the matter of disablement. 

There seems to be a disposition inher- 
ent, to some extent, in all human nature 
to malinger, using the word in a broad 
sense. Shall we in this day of national 
stress enact laws to the encouragement of 
dependents on others? Would it not be 
wiser to begin at the source of our weak- 
ness? 














THE NATIONAL CALENDAR 


Patented Nov. 30, 1909 


THE 
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|ALEXANDER AGENCY CO. 


CANTON,OHIO. 


| | INSURANCE-REAL ESTATELOANS 
| “Over 70 Years Without A Lawsuit 


Established 
1837. 











Made in four sizes—1314x23, 12x19, 9x14 and 714x12 


The National is the natural first choice Calendar of the busy men who 
do the big things. It is the constant office companion to men who have 
the final say in matters involving larger transactions and greater totals 
than is disbursed in all the departments of many State Governments. 

It is here that it keeps in daily touch with the young men growing up 
in big business—the men you must deal with in the years to come. 





Manufactured only by 
MATT PARROTT & SONS COMPANY 
_ WATERLOO, IOWA, U.S. A. 
A. J. McDADE, General Sales Agent 














LIFE AND ACCIDENT ° ° 

SALESMEN, WRITE: Alllefican Old Line Insurance Company 
Lincoln, Nebraska STOCK COMPANY 

Incorporated under the laws of the State of Nebraska. Progressive business record for fourteen year: 


Exceptional contracts to salesmen. In fourteen states. The largest accident and health benefits to the 
COMMERCIAL, BUSINESS, PROFESSIONAL AND FARM CLASSES. 


Aoply for Territory Contracts. 








JONES, LAUNT & BARRETT, Inc. 
GENERAL AGENTS 


Capital Fire Insurance Company 


We are strictly an Agency office, and 
Chicago Bonding & Ins. Co. 


can offer service and facilities in Penn- 
Great Eastern Casualty Company sylvania, New Jersey and Delaware 
Thames & Mersey Marine Ins. Co. through our head Office. 


HEAD OFFICES: 411-13 Walnut Street, Philadelphia 


A RARE OPPORTUNITY 


For high-class big money men who expect to make $5,000 or more a year. 

We have the most attractive, substantial ACCIDENT AND HEALTH 
PROPOSITION OPEN IN SEVERAL STATES. 

Write me today and I will show you a real opportunity. 


ERNEST W. BROWN, Secretary and Treasurer 


INTER-STATE BUSINESS MEN’S ACCIDENT CO. 
Brown Building DES MOINES, IOWA 


First and Largest Organization writing business and professional men upon 
same plan as traveling men’s associations. 
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: aim Strategy 
of Claim Managers are improving service and cutting expense ; 
s in this territory by simply employing an experienced claims: 
R man instead of various agents or attorneys. R 
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Casualty and Surety Comment 








USING DAILY LESSONS 


LocaL agents in all sections of the 
country can use to advantage the crime 
wave that is sweeping over Chicago as 
an argument for taking burglary insur- 
ance. Last week auto bandits took 
$46,500 from the vault of the La Grange 
State Bank in La Grange, IIl., a suburb 
of Chicago. The loss was fully covered 
by burglary insurance in the Hartrorp 
AccIDENT. In the last eight months 
there have been eight bank robberies in 
Chicago and suburbs. Since last April 
the loot of bank robberies has averaged 
more than $10,000 a month in the same 
locality. 

Banks are by no means as immune 
from robbers as they were a few years 
ago. All bank robberies of any conse- 
quence these days are committed by a 
gang of expert thieves, always working 
with an automobile. The engine is usu- 
ally kept running, the robbery itself 
does not consume more than three or 
four minutes, and a quick getaway is 
made. When it is possible to success- 
fully hold up banks in a busy and popu- 
lous city like Chicago, how easy it is 
to do a “job” on a bank in a smaller 
town, where pedestrians are fewer and 
the chance of getting away much 
greater. That bankers stand in con- 
stant fear of thieves is shown by the 
fact that shortly after the La Grange 
robbery had taken place a telephone 
call was received by the officials of the 
Brookfield State Bank, a few miles from 
La Grange, who immediately closed that 
institution for the day, fearing that the 
robbers planned to visit Brookfield next. 








Personal Glimpses 
of Casualty Men 














President John R, Bland, of the 
United States Fidelity & Guaranty, put 
aside the perplexing problems of the 
surety business this week to address 
several organizations in and around 
Baltimore. Tuesday evening he was the 
speaker at the regular monthly meet- 
ing of the Baltimore chapter, American 
Institute of Banking; Thursday evening 
he talked before the Red Cross com- 
mittee of Carroll county, and Friday 
evening he addressed the members of 
the Men’s club of Christ church. 


A. E. Kirkpatrick, Canadian manager 
of the United States Fidelity & Guar- 
anty, has resumed the duties of his post 
in Toronto. Mr. Kirkpatrick enlisted 
in the army in the fall of 1914 as a 
major, He was captured in the first 
battle of Ypres. His entire command 
was surrounded, but he was not taken 
Prisoner until he fired his last cartridge. 
He was held prisoner by the Germans 
until a year ago, when he was sent to 
Switzerland to recuperate, and later ex- 
changed. 


_ The Commercial Casualty of Newark 
is discontinuing its monthly paper 
called “Candor,” owing to the condi- 
tions of the times. Manager H. C. 
Mitchell, says that it is up to every 
company to practice economy, con- 
serve its resources and prepare for the 
fullest service. 


W. W. Draheim, who for the past six 








years has been assistant superintendent 
of the fidelity and surety department of 
the Aetna Casualty at Chicago, has been 
elected a director in the Cotton Picker 
Company of Atlanta, Ga. He leaves. for 
that city on Jan. 1 to enter the active 
service of that company. Mr. Draheim 
has been interested in this company for 
some time, having helped to organize it. 
Mr. Draheim has made many friends 
among brokers and surety men while in 
Chicago and is a well informed man. 


Frank G. Morris has been appointed 
assistant manager of the Ocean Acci- 
dent at its head office in New York. 
He has been superintendent of the met- 
ropolitan department in New York. — 


SHOWS INADEQUACY 
OF STATE INSURANCE 


(CONTINUED FROM PAGE 1) 


In several states there are state funds. 
This is and will be the entering wedge for 
the usurpation of honorable private busi- 
ness by the states, or, more accurately 
speaking, by the politicians. Washington 
has had a state fund and a monopoly for 
more than six years, and at the end of 
that time but $15,000 remains as a sur- 
plus. Assuming that this fund has in- 
vested assets to cover in part at least its 
obligations, the surplus is scarcely suffi- 
cient to take care of the variation in value 
of those securities in which assets are 
invested. It is not sufficient for any de- 
parture whatever from the anticipated 
course of affairs, and we all know that the 
cost of insurance, particularly in compen- 
sation lines where we have so little expe- 
rience to guide us, is constantly increasing 
and exceeding all previous anticipations. 
A state fund, then, which has expended 
$8,000,000 and has but a $15,000 surplus 
cannot be seriously called an insurance 
enterprise. 


New York State Fund 


I have been asked to say something par- 
ticularly about the New York state fund. 
It is hard to speak about a thing which 
has no real existence except a name. The 
state fund apparently is neither a body 
politic nor a body corporate. Its assets 
are in the hands of the state treasurer, 
and its bank account also. It is called an 
insurance’ organization. It would be 
equally true to call a collar button a gar- 
ment. Ever since the state fund began 
business it has engaged in an active cam- 
paign of misrepresentation respecting 
stock insurance. It is and has been very 
sensitive. It promptly resents criticism. 
They expect to attack the insurance com- 
panies and would, if possible, deny us the 
right to reply. Ordinarily we do not reply. 


Call Reserve a Surplus 


A statement of the affairs of the New 
York state fund has recently been pub- 
lished. The statement shows the condi- 
tion of business as of June 30, 1916. This 
statement was not published until Sep- 
tember, 1917, when it was some sixteen 
months old. Most of the authenticated 
statements which we get from the New 
York state fund are antiquated, and of 
little use in attempting to determine con- 
ditions as they exist today or in the near 
past. This statement is publicly offered 
and necessarily invites comment. I shall 
not comment upon it extensively, but I 
wish to call your attention to one item 
which fairly indicates the specious and 
unfair nature of the claims and arguments 
made on behalf of state funds generally. 
An item in this statement reads, “Catas- 
trophe hazard surplus, $187,609.84.” This 
is not a surplus. It is a liability. Itisa 
reserve required by law and in all respects 
like a loss reserve or an unearned pre- 
mium reserve. It is no more proper to 
show it as a surplus than it would be to 
show loss reserves as a surplus. Now 
why is it exhibited as a surplus? Candor 
compels me to say that it is for the pur- 
pose of misleading those who do not fully 
understand the situation. All insurance 
companies doing this line of business carry 
a reserve for catastrophe hazard. 


Surplus Not in Hand 


Leaving out this item unfairly claimed 
as surplus, the so called divisible surplus 
of the New York state fund some sixteen 
months ago was $188,831. Upon a fur- 
ther examination of the statement we find 
that among the assets there is an amount 
due from policyholders of $113,298, and an 
item called ‘‘audit additions,” which means 
additional premiums also due from policy- 
holders amounting to $179,207. From this 
amount there is deducted for assets not 
admitted the sum of $13,463. Whether this 
item applies in whole or in part to the 
previous item quoted I cannot say, but 
assuming that it does we then have a 
situation in which the state fund claimed 
a divisible surplus of about $189,000 while 
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about $280,000 of its assets were in the 
hands of its policyholders as bills receiv- 
able rather than immediately available 
assets so that all the divisible surplus and 
some $90,000 of the reserve, or, if we may 
so apply it, practically half of the catas- 
trophe hazard reserve was in the form of 
amounts due from policyholders. Much 
of this was probably collected, not all of 
it, but that was the situation at that time. 
Is that insurance? Is that a condition 
which would permit an insurance company 
supervised by an insurance department to 
do business? I wish to have it distinctly 
understood that I am not questioning the 
solvency of the New York state fund. On 
the face of the record the New York state 
fund is solvent. I am merely calling at- 
tention to the nature of its assets. I am 
merely pointing out that to exhibit solv- 
‘ency it is required to use as assets funds 
not within its control, funds yet to be paid 
by policyholders to an amount greater 
than the entire surplus. Without ques- 
tioning the solvency of the fund I may 
question the nature of its assets and state 
that they were not at the time available 
for the payment of loss. 


Who Is This Commender? 


This published statement is the result 
of an examination of the fund by the in- 
surance department of New York. It is 
published without comment by the depart- 
ment. The municipal research bureau, 
whatever that may be, adds a lot of 
friendly comment which is published in 
connection with the report. It does not 
appear that the bureau held any _ hearings 
or reached its conclusions upon legal evi- 
dence. The bureau has apparently made 
a finding against insurance companies, has 
attempted to discredit them, but the in- 
surance companies were not invited to 
appear. They have been tried and found 
guilty in their absence. They have not 
even been given the chance which would 
be given to a confessed criminal to say 
something in his own behalf. I have no 
idea that this bureau is the originator of 
the charges which it has embodied in its 
report. It has merely accepted statements 
which have been made. It has heard one 
of the parties and has not heard the other. 

The bureau is made to say, “Compensa- 
tion insurance is in reality a tax assessed 
on industry by the state, and there is no 
sound argument for having it carried by 
private corporations who receive fees and 
profits for so doing.” 





Then the bureau recommends that the 
laws should be amended at the earliest 
possible date to forbid the participation 
of private stock companies in the writing 
of compensation insurance. 


Companies Unheard; Condemned 


Thus, stock compensation insurance has 
been tried, condemned and, if the recom- 
mendation of this bureau should be 
adopted, would be annihilated, and all this 
without a hearing. When complaints are 
made, it is customary to furnish a bill of 
particulars. We are suffering for a bill 
of particulars in this case. We have 
fairly competed with the state fund, we 
have used fair competitive arguments for 
that purpose, and that is our privilege. 
We are entitled to be informed respecting 
the unfair arguments, unjust attacks, in- 
sidious circulation of untrue stories and 
all those things which this bureau appar- 
ently has found, but we have no bill of 
particulars and none can be furnished 
which can be supported by proof. It is to 
be observed that the reason assigned for 
the annihilation of the stock companies is 
not because of their alleged improper con- 
duct, but because a compensation insur- 
ance premium is a tax. 


Premiums Not a Tax 


If a compensation insurance premium is 
really a tax, then the law is unconstitu- 
tional for that reason. Taxation upon a 
class to the exclusion of other classes is 
not permitted by fundamental law. It is 
because a compensation insurance pre- 
mium is not a tax that compensation laws 
are possible in our states. A compensa- 
tion insurance premium may be a neces- 
sity, particularly in states where insur- 
ance is compulsory. Compensation insur- 
ance may be like bread, butter and meat, 
but if insurance companies who receive 
compensation premiums are tax collectors, 
then the butcher who receives pay for his 
meat, which is an equal or perhaps a 
greater necessity, is also a tax collector. 
A vegetarian is not compelled to pay the 
butcher’s tax, but if we eat meat we must 
pay for it. If a man goes into business, 
either individually or with associates, the 
law makes certain requirements. Among 
them is the requirement that if the busi- 
ness is to be conducted for pecuniary gain 
the person who undertakes it and who 
obtains the services of workmen for the 
purpose of making his undertaking profit- 
able shall secure to those workmen cer- 
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tain fixed compensation in the event of 
injury because of their work. The law 
also requires that an employer must give 
his employes a safe place in which to 
work and safe machinery, tools and appli- 
ances with which to do the work if such 
are required, 

If the insurance company collecting a 
compensation premium is collecting a tax, 
then the contractor who builds a shop 
building, or the machinery or tool manu- 
facturer who supplies it with machinery 
and equipment, which the law also re- 
quires,- are also tax collectors. The prop- 
osition is too absurd for serious consider- 
ation. There is a vast difference between 
a requirement of law and the imposition 
of a tax. When a man about to enter busi- 
ness builds his factory, he is free to find 
a competent contractor who will do his 
work well and comply in all respects with 
the terms of his contract, who has suffi- 
cient responsibility financially to guaran- 
tee results, and by such a contractor the 
building is constructed. When machinery 
and equipment is bought, the same proc- 
ess is followed. The prospective man of 
business buys the safest and best machin- 
ery and equipment if he is wise and has 
learned true economy. The law requires it 
must be safe. He seeks reputable and 
responsible dealers or manufacturers. He 
finds it possible to place his order where 
he can get the best results from the expen- 
diture of his money. Is there any reason 
why he should not have the same privilege 
in the purchase of his insurance protec- 
tion which is merely another of the law’s 
requirements? 


Employers Prefer Companies 


More than 70 percent of the insured 
employers of the state of New York, meas- 
ured by their payroll, have chosen to buy 
their insurance protection with the stock 
companies. Something like 8 percent of 
these employers have elected to become 
subscribers to the state fund. Shall an 
employer be compelled to give up his 
preference? If the state fund is the suc- 
cess it claims to be, it will get all the 
business. Employers will not look else- 
where. The stock companies will be elim- 
inated by the natural order of things. It 
will require no law. The employers of the 
state of New York require no conservator 
to tell them where they shall buy insur- 
ance. If the New York state fund can 
demonstrate a real and true success, if it 
ean furnish better protection or even 
equally good protection at the same or a 
lower price, then stock insurance must 
retire from the field. It is because these 
things are impossible; it is because a state 
fund necessarily limited to a small per- 
centage of the business in a given state 
cannot obtain sufficient distribution to in- 
sure continued solvency; it is because a 
state fund cannot maintain an agency or- 
ganization to secure distribution and con- 
tinue to live or in any manner justify its 
existence that state funds and those who 
advocate such things are clamoring for 
state monopoly. A cry of this kind went 
up in Massachusetts last year, and an un- 
solicited majority of employers. over- 
whelmed the suggestion and expressed 
their desire to buy their insurance where 
they liked. 

The whole proposition is so absurd that 
it hardly seems reasonable that it should 
have any standing whatever. Its standing 
is due to misrepresentation of fact, to 
false statements, to insidious arguments. 
It cannot win on its merits. It can only 
win by the absolute destruction of its 
competitors. That fact of itself should 
condemn the whole movement. 


No Misrepresentation of Fund 


We are anxious to know in what way we 
have misrepresented the state fund. Do 
we misrepresent when we say that it is 
not an insurance company; that funda- 
mentally it is impossible for a state fund 
to become an insurance company? Do we 
misrepresent when we say that the state 
fund cannot offer effective: protection to all 
employers in the state? Do we misrepre- 
sent when we say that the coverage of the 
state fund is limited to the compensation 
act, and if that act does not apply to an 
occupation or is unconstitutional in whole 
or in part the so called protection of the 
state fund is worthless? The courts have 
already held that the part of the act 
which has reference to maritime occupa- 
tion is unconstitutional. The fund has 
admitted it and has hastened to withdraw 
its so catled insurance contracts issued to 
employers in this class. It has been a re- 
lief to the state fund to be able to get rid 
of operations which are quite hazardous 
and not most desirable for insurance. 
When the state fund withdrew its insur- 
ance upon maritime operations, it refused 
to return premiums from the beginning 
although confessedly it had furnished no 
insurance. The court decisions did not 
make the law from that date. They merely 
stated what the law was from the begin- 
ning, yet the state fund has refused to 
return premiums prior to the date of the 
decision. Do we misrepresent when we 
say that a so called insurance organiza- 
tion which pays dividends but cannot col- 
lect assessments is fundamentally un- 
sound? Do we misrepresent when we say 
that suitable distribution to insure con- 
tinued solvency cannot be obtained by 
means of a state fund with its necessary 
limitations? Do we misrepresent when 
we say that this interference on the part 
of the government with private enter- 
prises honorably conducted is undemo- 
cratic and un-American? If there is any- 
one who can refute any of these state- 
ments or can call attention to any mis- 


representation authorized by stock compa- 
nies, I particularly invite them to do so. 
Let’s cease talking in glittering generali- 
ties and get down to brass tacks. The 
state fund has not been misrepresented. 
It would be impossible to do so. 


Insurance Requires Solicitors 


The result of this agitation, if success- 
ful, is to deprive the agents of their occu- 
pation, to take away from them the legiti- 
mate business which has been built up 
through a lifetime of industry and service 
to their customers. Prof. Mark A. Smith 
of Harvard University recently inter- 
viewed the Wisconsin Life Fund. His 
conclusions are_ interesting. A brief 
statement of one of them, not an exact 
quotation, is that no plan of selling life 
insurance without agents has extended its 
benefits to a very large group of persons. 
An insurance organization without solicit- 
ors cannot compete successfully with a 
company employing solicitors. 

This is the whole proposition, The state 
fund claims, and tries to make it appear, 
that they have no representatives solicit- 
ing business. The stock companies admit 
that they have representatives and point 
with pride to the fact. They defend its 
existence and acknowledge freely its cost, 
which they pay cheerfully. If the New 
York state fund had a monopoly today, it 
‘would have an active agency organization 
under some other name very shortly, just 
as they have in Ohio. Of course the state 
fund is in a difficult position. It cannot 
compete without an agency organization, 
and if it undertakes true agency expense 
it cannot make a showing sufficiently cred- 
itable to justify continued existence. 


Agency Cost Is Low 


Looking upon compensation insurance as 
a necessity I would call attention to the 
fact that among the common necessities, 
including butter, eggs, turkeys, livestock, 
potatoes, chickens and milk according to 
recent published reports, the expense of 
distribution to the consumer is as great or 
greater than the expense of distributing 
the insurance obligation which experience 
has shown can only be distributed by 
means of an agency organization. Shall 
the agency organization survive? Shall 
it cease to be a criticism and become a 
commendation as it should? Shall the 
agent and his usefulness be trecognized? 
Shall the necessity for the agent be con- 
ceded as stock companies universally con- 
cede it? Those, after all, are the ques- 
tions at issue and it is well that agents 
should get together on frequent occasions 
and consider these questions and fully 
understand their bearing upon your inter- 
ests. The stock companies are and have 
been fighting their battles for you. The 
stock companies have no desire to stop, 
but naturally welcome their assistance. 


Agitators Attack Constitution 


We must consider not only the agencies 
of today but the agencies of the future. 
We must consider the interests of the 
young men who have left your offices and 
our offices to fight the battles of their 
country. We must remember what we 
fairly owe them. We are waging war 
more for the future than for the present. 
We are consecrating ourselves to God and 
to our country for all such consecration 
means. The insurance companies of the 
country are providing millions upon mil- 
lions of dollars to assist the country’s 
cause in the form of subscriptions to the 
Liberty Loans. We are all in a sense the 
trustees of the business interests of those 
who have left their usual occupations to 
defend our country and its institutions. 
At the foundation of our government lies 
our Declaration of Independence, “that all 
men are created equal, that they are en- 
dowed by their Creator with certain in- 
alienable rights, that among these are life, 
liberty and the pursuit of happiness.” 
Then follows our Constitution, the pro- 
fessed purpose of which was “to form a 
more perfect union, establish justice, in- 
sure domestic tranquility, provide for the 
common defense, promote the general wel- 
fare and secure the blessings of liberty to 
ourselves and our posterity.” All this is 
typified by our flag, and to that flag we 
have all rallied at the call of our country. 
This is a people’s government. The rights 
and privileges to be protected are the indi- 
vidual rights. The institutions to be pro- 
tected are not governmental necessarily 
but individual or otherwise private. The 
institution of insurance is one of them. 
The rights and privileges of those person- 
ally engaged in the business of insurance 
are among the things for which our flag 
stands. Our flag typifies all these rights. 
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Under all these circumstances it seems 
incredible to me that while we are en- 
gaged in defending our flag and the rights 
for which it stands against enemies be- 
yond our borders we should be attacked 
from within. Insurance is an honored in- 
stitution under the protection of our flag, 
and I confidently assert that anyone who 
knowingly attacks that institution or as- 
sails the interests of those connected with 
it by means of a false or specious tongue 
is contemptible, is false to his country 
and his flag. 





In The Accident Field 











PEABODY WITH NEW COMPANY 





Massachusetts Deputy Commissioner 
Resigns to Join Official Staff of 
National Protective 


BOSTON, Dec. 15—Harry L. Pea- 
body, for two years past deputy insur- 
ance commissioner of Massachusetts, 
and the youngest deputy the state ever 
had, resigned Thursday to become an 
official of a new company chartered in 
this state the past week, the National 
Protective Insurance Company, capital 
stock of $100,000, which will do a per- 
sonal health and accident business. The 
company will file papers to enter sev- 
eral of the middle west states within a 
short time and expects to begin writ- 
ing policies the first of the year. 

Mr. Peabody was originally an ac- 
countant, called in to help the depart- 
ment as an expert statistician familiar 
with insurance figures. He was made 
chief examiner of the department in 
October, 1910, continuing in this posi- 
tion five years, when he was made first 
deputy commissioner, which position he 
has since held. 


Doyle to Handle Ads 


Cc. J. Doyle, associate general counsel 
of the National Board of Fire Under- 
writers, will this year handle the state- 
ment advertising in Illinois for accident 
companies as well as_ fire companies. 
Last year he and A, B®. Forrest took care 
of the matter jointly and this year Mr. 
Doyle has agreed to handle the entire 





matter. Under the Illinois law companies 
are required to publish their statements 


in certain papers, and Mr. Doyle dis- 
tributes this business throughout the 
state. 


Conference Meeting Dates 


The midwinter meeting of the Health 
& Accident Underwriters Conference will 
be held on Tuesday, Wednesday and 
Thursday, Feb. 12, 13 and 14. President 
A. E. Forrest has arranged for the east 
room of the Hotel La Salle for the meet- 
ing. 


Hoag Leaves Federal Casualty 


Cc. S. Hoag, assistant secretary of the 
Federal Casualty for the past four years 
and head of the agency department of the 
company, has resigned as of Dec. 31. He 
plans to remain at Detroit, in a similar 
line of work. 


Edson to Home Office 


L. D. Edson, who has been assistant de- 
partment manager of the income depart- 
ment of the Employers Indemnity Corpo- 
ration in Chicago, has been appointed man- 
ager of the underwriting and claim busi- 
ness in the accident department of the 
company at the home office in Kansas City. 


Purchase New York Property 


The Maryland Casualty has purchased 
the six story building at Nos. 103-5 Wil- 
liam street, adjoining the corner of John 
street, in the heart of the New York in- 
surance district. When the_ existing 
leases expire, and necessary alterations 
have been completed, Eugene F. Hord, 
New York manager of the company, will 
transfer his entire local staff to the new 
quarters, which will be known as the 
Maryland Casualty building. 


Returns to Fidelity & Deposit 


J. L. Humphrey has —é the agency 
of Herman Hoopes, Inc., which represents 
the Fidelity & Deposit in Philadelphia. 
Mr. Humphrey represented the Fidelity & 
Deposit for several years in St. Louis, 
later he was instrumental in organizing 
the Equitable Surety, of which he was 
general manager for several years. He 
was afterwards a member of the firm of 
Humphrey & Ewing, which now repre- 
sents the Marvland Casualty at St. Louis. 





Walter A. Chowen, manager of the Cali- 
fornia Inspection Rating Bureau, has been 
elected secretary of the Northern Califor- 
nia Safety Council, succeeding Dr. George 
E. Tucker of the Aetna Life, who is now 
in the east making a survey of the med- 
ical features of various compensation 
acts. 
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real salesmen, and who know how to make use of the help 


If the cap fits you---write us at once. 











— 
CAPITAL AND SURPLUS 


$ BCO 000 OO 
LIFE Ss 





ACCIDENT & HEALTH INSURANCE 
BALTIMORE. 
































AMONG THE SURETY MEN 


— 


INVESTIGATE FIDELITY BOND 





Definite Revision of the Unclassified 
Schedule Rates Is Now Under 
Way in the East 





NEW YORK, Dec. 19.—Every effort 
is being made to improve bonding con- 
ditions. The 50 percent advance in con- 
struction bonds account of vastly 
increased cost of material and labor, is 
being followed by an endeavor to bet- 
ter the fidelity bond situation. No gen- 
eral increase of fidelity bonds is contem- 
plated. No particular classes are to be 
raised, but a definite revision of un- 
classified schedule rates is under way. 
In matter of fiduciary bonds an investi- 
gation is being made to see what 
changes are advisable. Court action in 
several states has reduced a bond in 
proportion to the assets of the estate, 
and so materially cut down the income of 
surety companies with no proportionate 
reduction in losses. The old rule of 
courts was to fix a bond at double the 
assets of the estate. Of recent years 
this has been steadily reduced, so that 
a bond came to equal the assets of an 
estate and even to be less. This means 
a serious situation for the companies in 
consequence. How to meet this con- 
dition is the present problem. A meet- 
ing of the companies to consider the 
subject was held last week, and the 
present investigation is the result. 


Casualty Adjusters Meeting 


The Casualty Insurance Adjusters As- 
sociation of Chicago held its meeting this 
week. The topic for consideration was 
“The experience of various companies 
which have agreed to submit to the med- 
ical department of the industrial commis- 
sion, cases where there is no dispute about 
the accident, or its having arisen out of 
or in the course of the employment in- 
volved, and have agreed in such cases to 
be bound by the findings of the medical 
department.” 


Casualty Notes 


The Lloyds Plate Glass estimates its 
loss at Halifax at $15,000. 


The monthly meeting of the Indianapolis 
Association of Casualty Underwriters was 
held on Monday of this week. 


E. H. Danforth, manager of the Trav- 
elers at Dayton, O., has become assistant 
manager at Bridgeport, Conn. 


The American Credit & Indemnity of 
St. Louis has made application to enter 
Arkansas, with offices in Little Rock. 

The Gibbs-Whitehead Company at 
Wheeling, W. Va., has been appointed 
general agent of the Royal Indemnity. 

The Chicago Bonding has opened a 
branch office for its monthly premium and 
accident department at Detroit. J. M. 
Blakeslee is state agent. 

Floyd V. Bennett, special agent in the 
accident and health department of the 
Chicago branch of the United States Fi- 
delity & Guaranty, has been called to 
California by the serious illness vf his 
father. 

William R. Hellganz, formerly with the 
claims department of the Hartford Acci- 
dent & Indemnity at San Francisco, has 
been transferred to Seattle, where he will 
have charge of the claims in Washington. 





Now in Its Thirty-First Year 





OUR 
BUSINESS MEN’S PENSION 

















Monthly Acci- 
Accidental sck.| Quarterl 
‘Death roan P remiu , 
$5,000.00; $100.00 $9.00 
Covers every accident and sickness so long as 
totally disabled. Sold in Classes AA-A-B. 


The Best Seller in America. 





Agency Openings in Seventeen States 


THE PROVIDENT 
LIFE & ACCIDENT 
INSURANCE COMPANY 


CHATTANOOGA, TENN. 
LIFE, ACCIDENT, HEALTH INSURANCE 























Stor 


IS YOUR CAR INSURED 








THE 
Aatiee UARANTY #0 
SSURES REATEST OnF 
Home Office 


COLUMBUS, OHIO 


Ohio’s Only Casualty and 
Surety Company 


Write for Agency 














MERICAN LIABILITY 








COMPANY 


SPECIALISTS In MONTHLY PAYMENT 
Accident and Health Seuennes 
AGENTS WANTED 
W. R. SANDERS, SECRETARY 
SECOND NATL BANK BLDG.. CINCINNATI, O. 
$100,000.00 INSURANCE DEPT, DEPOSIT 





PENNSYLVANI 
TUCKY 





a 











Capital Paid in 


A. G. OGLE, 2nd Vice- 





American Bonding & Casualty Company 







AMERICAN BONDING 
AND 
CASUALTY COMPANY 
SIOUX CITY 


SIOUX CITY, IOWA 


AIGGRESSSIVE MANAGEMENT 
BROAD POLICIES 
CONSERVATIVEL{UNDERWRITING 
CONSISTENT SERVICE 


WRITE FOR AGENCY TO 


$500,000.00 


President and General Manager 















THE NATIONAL 






UNDERWRITER December 20, 1917 






















THE 


eveppesnc | METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 



















E. J. BROOKHART, 
Secretary 


CELINA, OHIO june ist, WE HAD 11.657 MEMBERS AND $6,162,658 





an Home Office: 47 Cedar St., New York City 
PLATE GLASS, BURGLARY, ACCIDENT, HEALTH INSURANCE 
The THE LARGEST EXCLUSIVELY AUTOMOBILE 
NATIONAL seca 
MUTUAL Writing Full Floater, Fire, Lightning, 
Insurance Co. Windstorm, Explosion and Theft 











INSURANCE IN FORCE 
Live Agents Wanted in Ohio and Indiana 





| COVERING: 
FIRE INSURANCE COMPANY ILLINOIS - OHIO—INDIANA 
PHOENIX, ARIZONA 


WISCONSIN — MICHIGAN 


CAPITAL ARTHUR J. DAVIS 


$200,000.00 gaan 


CHAS. P. HALL, Special Agent 


EDGAR M. DAVIS 


VICE-PRESIDENT AND ee 2019 INSURANCE EXCHANGE 























MANAGER. CHICAGO 
For Surplus Wm. us Dickelman & Co. 
Lines Insurance Exchange, 
Try Us 


CHICAGO, ILL. 




















Union Accident} Union Fire 


Insurance Company Insurance Co. 
(Stock) 


LINCOLN, NEBRASKA LINCOLN, NEBRASKA 
Nebraska's Most Progressive Nebraska’s Oldest and Most 
Accident and Health Company Progressive Fire Company 

H. R. HAYNIE, Secy. JOS. W. WALT, Secy. 


(Mutual, Estab. 1886) 











WRITE youR _HAITL INSURANCE Tsrovucu THE 


A. J. SHAW, 27’ McPherson, Kansas 


Openings in Kansas, Oklahoma, New Mexico, Colorado, Nebraska and Wyoming 
Representing Stock Companies 
With Assets of More Than $ 2 7 ,0 0 0,0 0 0 


All Policies Written and Losses Paid through McPherson Office 







































A Progressive 
SURETY and CASUALTY 
Company 



















The Most 


UNITED STATES ASSETS, $11,524,704.68 


THOS. E. HANLON, Gen. Agt., Ohio, East. Ky., W. Va., Tenn., First National Bank 
Building, Cincinnati; STONE, STAFFORD & STONE, Gen. Agts. Ind. and Ky., 
Lemcke Annex, Indianapolis, Ind.: GEO. A. GILBERT, Res. Mgr. Ill. and Iowa, Ins. 
Exchange Bldg., Chicago, Ill.; CHAS. H. GARRISON, State Agt., Mich., Majestic Bldg,. 
Detroit; LOYAL DURAND, Gen. Agt., Wisconsin, Wells Bldg., Milwaukee; F. D. 
HIRSCHBERG & CO., Gen. Agts., Merchants Exchange, St. Louis; GROVES BROS. 
INS. AGENCY CO., Gen. Agts., Commerce Bldg., Kansas City, Mo.; LOVE- 
HASKELL COMPANY, Gen. Agts., Woodmen of the World Bldg., Omaha, Neb.; 
JAMES & MANCHESTER Co., Gen. Agts., Leader-News Bldg., Cleveland, Ohio. 


EMPLOYER’S LIABILITY 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U. S. Branch, 33 Broad St., Boston, Mass. 


Original and Leading Liability Company—All Forms of Liability Insurance 


Advanced and Practical Personal Accident and Sickness Policies 








v 

















The American Credit-Indemnity Co. 


CREDIT INSURANCE ONLY 


insures manufacturers and wholesalers against Excessive Annual Loss through 
Insolvency of Customers. We can always use a few high-class solicitors. 


415 Locust St., ST. LOUIS, MO. 60 Maiden Lana, NEW YORE 


J. F. HALLWEGEN, General Agent, 


of NEW YORK 








E.M. TREAT, President 


OFFICES IN ALL PRINCIPAL CITIES 
1146 Marquette Bldg., CHICAGO 











CENTRAL STATES ||Security Mutual 
FIRE INSURANCE COMPANY Fire Insurance Company 
OF WICHITA, KANSAS Chatfield, Minnesota 
HENRY C. WHALEN, President An unsurpassed record for prompt 


adjustment and payment of all 


FIRE, TORNADO, HAIL honest losses. 











Admitted in the State of Minne- 
AUTOMOBILE and sota, North Dakota, South Dakota 
FARM RISKS and Montana. 
ss aRinvaehsd Silas Insurance in force over $16,000,000 
F. L. TESCA CHAS. L. THURBER 
President Secretary 








RE-INSURANCE DEE A. STOKER 
EXCESS RE-INSURANCE RE-INSURANCE UNDERWRITER 


TASTR E 11 SO. LA SALLE ST. 
wii . ee CHICAGO 








SURPLUS, $2,415,621.95 








The Wabash Fire ee 


NEW HOTEL 
Insurance Company 


commenced business Jan. 1, 1916, 


del th ‘th h Chicago, Ilinois ; 
and closes the year with one hun- m Madison St., near La 
dred agents in Indiana. We want acy inee en 
one hundred more good agents in 
Indiana. Help us keep as much as 
possibleof Indiana's $7,000,000.00 


fire insurance premiums at home. 


One minute from the 
Insurance District 


12) The Patronage of In 
surance Men Is 
tad mt Solicited 
en en S221 Laurence R. Adams, Secy and Mx, 


Wall Purchase Lite Company 


WANTED—We have a client who has one hundred and 
fifty thousand dollars ($150,000.00) in actual cash who 
desires to purchase the controlling interest in @ Life 
Insurance Company. Assets must be in good condition 
and company have not less than five millions of insurance 
in force. All communications absolutely confidential. 























Address Investor, 19-E, care The National Underwriter. 
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